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Self Smosthing Faisits | New 1942 displays. 

: National color advertising. 
Spectacular booklets. 
Smart mail advertising. 
Cooperative helps. 


Local paper advertising. 
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SALES IN YOUR STORE 


The big thing about the Kyanize dealer proposition is the way it puts life into all paint 
selling activities. 

Fine quality products win satisfied customers. Ample mark-up protects profits. Cordial 
trade relations make business a pleasure. But all of this would collapse if sales were to 
lag, if action bogged down at the paint counter. 

Kyanize trains every gun on the independent dealer’s store. National advertising in color, 
close-range newspaper power, intensive mail promotion, point-of-sale persuaders . . . 
all these in the grand Kyanize manner are planned, designed and executed to make 
sales in the store. 

Kyanize dealers know from experience that this type of high power merchandising 
builds store traffic, steps up volume, brings life to the sales sheet. 


Dealers in open territory are urged to investigate . .. sign and send the handy coupon 


for the 1942 Kyanize LIFE Story. 
BOS TON VARNIS H COMPANY 
O% Everett Station, Boston, Mass. 
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Keeps out Flies 
Conserves Health 


THE COMPLETE LINE . 


When you sell the CONTINENTAL 
line of Screen Doors and Window 
Screens you can supply EVERY style 
and finish demand with a quality prod- 
uct, assuring customer satisfaction. 







Storm Panel 

IN WINTER 

Keeps out Cold 
ves Fuel 





. . THE QUALITY LINE! 


This 37-year leadership in complete 
range and value has also made 
CONTINENTAL the outstand- 
ing PROFIT line of Screen Doors, 
Combination Doors, and Window 
Screens for the hardware trade! 


DETROIT, MICHIGAN 
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OK: 
Sering the War Effort 


The American Lumberman, like every substantially founded influence in a particular sphere 














of American activity, realizes that for the duration of the war it will serve its readers best 


if it serves the Nation's war effort first. That is our aim. 


We have enlisted, knowing that the only business on which any individual or any institu- 
tion can depend until victory is assured, is one which contributes to the war effort. We con- 
ceive the condition of our enlistment—our function on the home front—to be that of play- 
ing an effective role in the integration of the lumber and building material industry's 


resources and productive capacity with the Nation's war needs. That is our policy. 


War, as we have discovered in the short time since December 7, does not mean an end 
to American industrial and commercial enterprise. It means exactly the reverse. This war 
is a ringing call for re-birth of pioneer initiative and resourcefulness. It is a call for re- 
dedication to the principles of free industrial and commercial enterprise with which the 
world's greatest workshop has been created. It is an open invitation to American industry 
and American commerce to demonstrate to the world that the precepts upon which our 
institutions have been built are the sinews which will defend those institutions successfully 
against any coalition of destructive forces. 


The lumber and building material industry has accepted the invitation without qualifica- 
tion. It has already swung into action along its entire front—supplying war housing needs 
in industrial areas—gearing itself to provide increased and improved crop storage capacity 
and housing for farms—setting itself to help keep morale geared at a high pitch by prop- 
erly maintaining civilian homes—creating new materials and substituting old ones in place 
of those on critical listt—furnishing a thousand small items on the spur of the moment for 


cantonments and training centers, and for war manufacturing plants. 


The new manager of the American Lumberman takes over at a time which could not have 
been chosen more to his liking. It is a time that challenges resourcefulness and initiative. 
He takes over after a lapse of some years away from the lumber and building material 
industry, in which he got his first business experience, and with enthusiasm pitched high 
from the dozens of letters and telegrams of welcome received from key figures in the 


industry, whom he hopes to meet personally as soon as possible. 





Interior Walls and Ceilings at Lower Cost 


@ At Naval Stations, Army Posts and 
Defense Centers from coast to coast, 
startling developments are taking place 
in war housing. Of high importance 
among these achievements is Upson’s 
contribution of crackproof walls and ceil- 
ings of lasting beauty, making possible 
substantial savings. 


In lots of 100 units or more, Upson Strong- 
Bilt Panels are delivered numbered and 
pre-cut to usual wall height and room 
length—all ready for quick attachment to 
wood or steel framing by means of Upson 


patented Floating Fasteners. There is no 
waste, no wait, no worry. Upson Strong- 
Bilt Panels provide high insulation value 
. +. possess strength and rigidity ... will 
not buckle when applied according to 
simple specifications. 


Thus, Upson Strong-Bilt Panels provide 
the ideal answer for interior walls and 
ceilings in low cost Defense Housing, 
including pre-fab and demountable 
type units. 


If you want to have a part in Defense 
Housing ... if you want to know how you 






can use Strong-Bilt Panels to speed-and- 
profit advantage in your own plans ... if 
you want to use zow one method that will 
lead housing to new horizons after the 
war, write quickly for details. Successfully 
used in over 10,000 public and privately 
built housing units. The Upson Company, 
Department 5-B, Lockport, New York. 


DPSON 
PROOUCTS ) 


UPSON 


STRONG-BILT 
PANELS | 














= 








A 500 unit project in the Southwest built by Brown-Lane Company and Central 
Contracting Company. Upson Strong-Bilt Panels and Upson Dubl-Thik Fibre-Tile 
used for walls and ceilings. Flooring by E. L. Bruce Co. Photo by Paralta Studios. 
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WASHINGTON HEADLINES 


WIDER USE OF LUMBER to 
take the place of materials needed 
on war production is a_ definite 
trend. Reorganization of WPB 
vives lumber a major place in the 
\V PB industry branch. The Lumber 
Branch has set to work to find ways 


for greater participation by dis- 
tributors in the war effort. (See 
page a2). 

kok 4 
DISTRIBUTORS’ INVEN- 


TORIES will be limited under order 
LL-63, and applies to inventories 
which may be maintained by distrib- 
utors of a variety of supplies, includ- 
ing builders supplies, construction 
supplies, hardware, electrical and 
heating supplies. The order is await- 
ing administrative procedures before 
it actual issuance, and will operate 
through the reporting form PD-1X, 
already announced. [-63, which 
likely will supersede M-6/, is de- 
signed to keep inventories of distrib- 
utors of products sold in small quan- 
tities at a practicable working 
minimum; and will enable whole- 
salers and jobbers to obtain priority 
assistance to replenish inventory. 


* *«K 


ELIMINATION OF BUILD- 
ING MATERIALS beyond abso- 
lute necessity in war public works 
construction was ordered on March 
20. The order applies to the $300,- 
000,000 war public works program. 
The order will reduce the use of 
critical materials and will divert 
man-hours of labor to war produc- 
tion. Result on these projects— 
plaster will be omitted—heating and 
plumbing work will be left exposed 
whether in chases or not—damp- 
proofing above grade will- be 
omitted. Where critical materials 
are not involved, man-hours will be 
saved by eliminating certain refine- 
ments. 


* * * 


STRATEGIC MATERIALS 
FOR PAINT have been under dis- 
cussion with a view to effecting 
further reduction in their use. The 
Technical Coatings Industry Ad- 
visory Committee advised that coat- 
mg ranging from house paint to 
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bridge paint could be made of a 
wide range of substitutes that would 
further relieve raw materials short- 
ages. 


NAIL MANUFACTURERS 
have been requested by WPB to 
increase production during the next 
four months because of the in- 
creased use of lumber in wartime 
building construction to replace 
steel. The Director of Industry Op- 
erations has authorized 26 nail man- 
ufacturers to produce 72,000 tons of 
nails a month during April, May, 
June and July. This figure compares 
with the 1940 figure of 55,000 tons 
monthly, and 65,000 tons a month in 


1941, 


TIRE AND TUBE RESTRIC- 
TIONS have been relaxed for off- 
the-highway trucks designed to 
transport materials for logging and 
construction projects. Director of 
Industry Operations, J. S. Knowl- 
son has authorized manufacturers 
to equip with tires and tubes, ve- 
hicles weighing 24,000 pounds or 
more, and produced under March 
production quotas, if they are de- 
signed for use on specific projects. 


* * * 


PRIORITIES SYSTEM is un- 
dergoing fundamental changes, ex- 
pected to be in full operation by 
June 1. Under the new plan (see 
page 22) most of the blanket rat- 
ings will be revoked or allowed to 


expire. Under new Production Re- 
quirements Plan, WPB will get 


closer control of distribution of all 
scarce materials. Changeover will 
be made an industry at a time to 
avoid confusion. New limitations 
and conservations orders will con- 
tinue to force substitution in place 
of critical materials. 


* * * 


WPB DECENTRALIZATION 
is being accomplished. through es- 
tablishment of 13 regional offices to 
facilitate administration and permit 


business men to get their problems 
(See page 23). 


solved near home. 


Regional boundaries have been 
drawn, and regional directors are be- 
ing appointed. 


*x* * * 


LCL CIVILIAN FREIGHT 
loadings placed on minimum ton- 
nage basis. (See page 22). Mini- 
mum weight effective May 1 is 6 
tons; July 1 minimum is 8 tons; 
minimum weight after September 1 
is 10 tons. These restrictions placed 
to release box cars and other rail- 
road equipment for movement of 
war materials. 

1K ok * 


CLOSED SHOP AND PROFIT 
LIMITATIONS features of HR- 
6790 will not, in the opinion of Don- 
ald M. Nelson, effect the results 
they are aimed at. Mr. Nelson does 
not believe that it is possible to tell 
whether or not a contractor’s profit 
is unreasonable simply by determin- 
ing its percentage in terms of the 
cost of performing the contract. 
Views outlawing of closed shop as 
likely to have bad effect on labor 
morale and labor relations. 


* + * 


PLACING FOREST PROTEC- 
TION on a war basis was the aim 
of a resolution placed before Presi- 
dent Roosevelt by W. S. Rosecrans 
president of the American Forestry 
Association. Mr. Rosecrans, coming 
from Los Angeles to the Capital, 
pointed out the vulnerability of Pa- 
cific coast forests to damage or de- 
struction by saboteurs or invading 
forces, and indicated during his stay 
in Washington that adequate pre- 
paredness is not now assured. (See 
page 23). 


* * * 


SCRAP RUBBER and reclaimed 
rubber were placed under strict con- 
trols late in March, due to a serious 
shortage. The rubber branch of 
WPB emphasized that if scrap rub- 
ber is not returned to reclaimers in 
adequate quantities, the country’s 
reclaim capacity of about 350,000 
short tons a year, all of which is 
needed for war or essential civilian 
purposes, cannot be kept running at 
peak level. After March 31 the use 
of reclaimed rubber is banned ex- 
cept for certain specific purposes. 
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* AROUND THIS 


The Colonial Lumber Co., of Fort 
Dodge, Iowa, has built its sales meth- 
ods on a special organization and use 
of customer credit. 

The company has an advertising 
slogan: “Use Colonial Lumber Co.’s 

‘ayment Plan.” This catch line ap- 
pears on billboards, letter heads, hand 
bills and yard signs; and it is included 
in every newspaper advertisement. The 
company never overlooks a chance of 
bringing these half-dozen words to 
public attention. 

The first reason, of course, is that 
most customers who buy more than 
pick-up orders need systematic credit 
and will go where it is offered. But the 
company has still another reason for 
this approach. Deferred-payment pub- 
licity not only brings prospects in but 
also brings them with their minds 
pretty well prepared for the Colonial 
selling method. In that method, the 

‘ayment Plan is the opening and not 
the closing point in making a sale. 

Selling methods have to be measured 
not only by the gross sales and net 
profit they create but also by what they 
do to the customer’s mind and to his 
real interests. 

“It’s surprising,” said A. O. Emer- 
son, of the Colonial company, “how 
hard some lumbermen will work at the 
job of getting their customers price- 
minded over an itemized bill. If this 
. _did the customer any real good, there’d 
be something to say for it. But it sel- 
dom does. A price by the thousand 
means little except in connection with a 
lumber grade; and a lumber grade 
means equally little except in connec- 
tion with sound building methods. And 
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how much can the average customer 
know about these technical matters? 
But a good many lumbermen encour- 
age customers to peddle bills by pre- 
paring material lists and extending 
itemized price bids. I can think of 
few things less practically useful to a 
customer than an itemized material list 
or of few things more likely to get his 
mind away from things he should de- 
cide for himself.” 

Mr. Emerson indicated that every 
customer has to take some things for 
granted and that the yard’s selling 
method will determine whether or not 
he takes the right things for granted. 
Deferred-payment selling, as done in a 
reputable yard, sets him thinking at 
once about the completed job; and this 
is something he can understand. He 
wants to know if the design is right 
for his purpose; if the building will do 
the practical work expected of it; if 
he can afford the cost, when this figure 


A type of brooder 
house sold by the 
Colonial Lumber 
Co. The sign in- 
dicates that the 
same easy pay- 
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is broken down into monthly payments. 
He takes for granted that the yard will 
supply correct kinds and grades of 
lumber, will see that sound building 
practices are followed and will play 
fair about the unitemized prices. He 
can do this safely in dealing with a re- 
putable yard. 

If, however, he has all the county 
dealers figuring on a material list, with 
its technical mysteries of grades, sizes, 
species and inferred building practices, 
he must take for granted that he him- 
self can see a material list through the 
works until it becomes a completed 
building and that he can manage suit- 
able financing for the project. One way 
or the other, he has to take much for 
granted. The selling method used by 
a yard generally determines if he takes 
the right things for granted. 

The Colonial Company’s Payment 
Plan, as mentioned before, is always 
the opening point in making a sale. It 





ment plan applies 

to sales of such 

merchandise as 

well as to larger 
sales 
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comes into action at once, except of 
course in pick-up sales that are made 
for cash. The financing is based upon 
FHA methods and resources ; but these 
things have been so closely integrated 
with the yard’s merchandising policies 
that they are in all essentials the com- 
pany’s own Payment Plan. Monthly 
payments are made at the yard office ; 
and there are two reasons for this. It 
helps establish the fact that this really 
is part of the yard’s merchandising 
service, and it brings former customers 
into the office. Mr. Emerson says that 
these payment calls usually result in 
pick-up sales of paint, hardware and 











Left to right: J. V. Mitchell and A. O. 

Emerson, managers of the Colonial 

Lumber Co., on the doorstep of their 
new yard 


other small items. The total for the 
year is important. 

“I learned merchandising by selling 
furnaces and other heating appliances,” 
Mr. Emerson said, “and we still sell 
that equipment here in the yard sales 
rooms. Nobody can get very far pric- 
ing the parts of a furnace. No one 
really wants to. Nobody would price 
the parts of a building if he were given 
something more important to think 
about. Right now we have four men 
out canvassing for building sales. I 
say ‘building sales’ purposely, for that’s 
what we want to sell; the finished 
product. Our salesmen probably know 
the technical aspects of lumber and 
hardware, but they say little about it 





Exterior of new, modern lumber yard recently built by the Colonial Lumber 
Co., Fort Dodge, lowa. True to the company name the structure was 
styled in the colonial mode 


to the prospects. They almost never 
quote a price by the thousand feet. 
They approach the customer through 
his real interests-the finished product, 
designed for his special purpose and 
priced at a monthly-payment figure he 
can afford. 

“This Payment Plan increases our 
sales; does it in a way that is a pro- 
tection and a service to the customer. 
Of course it gives us credit sales on a 
cash basis. Compare these advantages, 
both to the dealer and to the buyer, 
with the troubles of the old book-ac- 
count credit. In those days the cus- 
tomer never knew what he’d finally owe 
when he opened the account. He had no 
systematic method of paying it and 
didn’t pay, usually, until the dealer put 
on the heat. Old-time credit prices had 
to be padded up to take care of delays, 
collectors’ wages, suits at law, and 
losses. But that wasn’t all the grief. 
The new method makes an important 


Neat builder's 

hardware display 

in the Colonial 

Lumber Co. yard. 

Note that many of 

the door knobs are 
of glass 


saving in customer good will. The 
buyer knows exactly what’s expected of 
him. He pays out methodically ; and 
when he’s through, the building is his. 
He follows the terms and the routine 
just as it was worked out in the orig- 
inal contract. He knows the price is 
figured on a cash basis, plus the reason- 
able carrying charges. No mystery 
about it, no hidden and exploitative 
profits. Organized credit is now the 
basis of normal selling, and the whole 
business is adjusted to that fact.” 

Last year the company built an im- 
pressive new plant, some 275 feet long. 
There are sales and display rooms for 
hardware, paint and heating appliances. 
Interior trim is largely knotty pine; 
part applied in vertical and part in hori- 
zontal lines. The big building has au- 
thentic colonial detail; inspired by the 
firm name or perhaps vice versa. A. O. 
Emerson and John V. Mitchell are as- 
sociated in the management of the yard. 




















WARTIME DELIVERIES. . 


Legal Advice on Anti-trust Laws Offered 


Dealers Pooling or Curtailing Service 


Recognizing the war-time necessity 
of pooling deliveries in order to con- 
serve trucks and tires, the Office of 
Defense Transportation suggests that 
lumber dealers submit plans for pool- 
ing deliveries, curtailing services, or 
other joint action, for ODT considera- 
tion and approval. Danger in pooling 
deliveries without advice lies in run- 
ning afoul the Anti-trust Laws. 

Assistance in the development of 
such programs is offered local business 
enterprises by ODT, which is working 
with the Department of Justice for the 
double purpose of eliminating pro- 
grams which unreasonable 
restraints of trade; (such as price fix- 


include 


ing, elimination of competitors from 
the program, or the perpetuation of in- 
efficient systems of distribution) and 
preventing well-meaning groups from 
accidentally entering into unlawful 
combinations. 

Recommended procedure for estab- 
lishing delivery conservation plans are 
as follows: 

1. In the development of such pro- 
grams the fullest possible consultation 
should be had with all interested or af- 
fected 


parties including consumer 
groups (insofar as they are organized ). 
> 


2. In the event a joint voluntary 
plan of action has been adopted by any 
group (which plan of action in all in- 
stances should be reduced to writing 
and signed by all persons party there- 
to) and such persons desire that such 
plan shall be cleared by the Office of 
Defense Transportation and the De- 
partment of Justice, prior to the effec- 
tiveness thereof, such clearance may be 
procured in the following manner: 

a. The plan so adopted should be 
immediately forwarded to Mr. John L. 
Rogers, Director, Division of Motor 
Transport, Office of Defense Transpor- 
tation, Room 4211, Interstate Com- 


merce Commission Building, Washing- 
ton, <Q 

b. The plan so submitted will be 
reviewed by the Director and any ques- 
tions which it raises under the anti- 
trust laws will be discussed with the 
Department of Justice. If the Director 
approves the plan and the Department 
of Justice sees no legal obstacle to 
carrying it out, it will be cleared and 
the persons party thereto so advised. 
If the plan contains provisions which 
the Director does not approve or which 
appear to violate the anti-trust laws, 
such persons will be advised in order 
that the plan my be improved and re- 
considered. 

3. In the event that any group de- 
sires to establish a plan for the con- 
servation of rubber, motor vehicle 
equipment, or other vital materials in 
connection with local delivery service 
but are unable to agree upon the terms 
and provisions of such a plan, they 
may, if they so desire, submit such mat- 
ter to the Office of Defense Transpor- 
tation for such consideration and 
action as it shall determine to be nec- 
essary or advisable in the premises. 

Inasmuch as action to combine the 
operation of local delivery services 
must be taken quickly and often before 
consultation with the Office of Defense 
Transportation, the following. state- 
ment as to the application of the anti- 
trust laws in such situations may be 
taken as a guide prior to official re- 
quest or approval. 


Pooling of Delivery Service 


The mere establishment of a jointly 
used facility by a group of rival busi- 
nessmen does not necessarily violate 
the anti-trust laws. The Department 
of Justice sees no reason to regard joint 
systems of delivery during the emer- 
gency as violations of the anti-trust 
laws if they are established for the sole 
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purpose of conserving rubber and are 


so organized that they do not in fact 
accomplish additional purposes — of 
restraining trade. 

Competitors should not be excluded 
from the market or handicapped in 
their access to it by discrimination in 
the use of joint systems of delivery, 
Under ordinary circumstances, any 
competitor is free to set up his own de- 
livery system or to hire the service of 
a commercial trucking company. The 
present emergency has destroyed or 
severely limited these alternatives. 
Therefore, in any situation in which 
the market is so small or the competi- 
tors so few that the maintenance of two 
or more joint delivery systems is not 
practicable, exclusion of any competi- 
tor from the right to use a joint sys- 
tem probably would amount to his 
exclusion from the market. 

Joint delivery should not be made 
the excuse for joint selling activities. 
The merger of delivery service does not 
require the merger of the facilities 
which produce or sell the goods, the 
setting up of joint sales agents, nor the 
adoption of a single brand name to re- 
place the separate brands formerly sold 
by business rivals. 

Diminishing Frequency of Delivery 

Service 

Diminishing the frequency of delivery 
service is often practicable only when 
jointly undertaken, because any com- 
petitor who made deliveries more fre- 
quently than his competitors would 
enjoy a substantial advantage which 
would enable him to divert trade to 
himself. Care should be taken, how- 
ever, to avoid making this program a 
basis for the accomplishment oi 
restraints not logically involved in it. 

Specifically, no immunity under the 
anti-trust laws would be afforded a 
group which adopted a schedule for 
delivery deliberately selected to handi- 
cap certain competitors by avoiding the 
times or dates at which these competi- 
tors would find it easiest to make de- 
liveries. 

Neither would immunity be afforded 
a group which adopted a delivery 
schedule deliberately intended to handi- 
cap one group of consumers for the 
benefit of another. 

In any program for the conservation 
of tires, or other scarce materials. 
whatever the means which may be 
used, those involved should avoid an 
effort to use the power they attain by 
joint action as a basis for an orgat- 
ized attack upon persons who do not 
participate in the program. 
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Telephone Selling 


Whether you are selling insulation, 
groceries, insurance, or a play room, 
successful telephone solicitation must 
he brief, simple and tangible. 

It must be about as brief as the in- 
surance salesman, who ran all day 
from office to office, opening each door 
just wide enough to stick his head in 
and say, “Wanta buy any insurance to- 
day 7" Of course he didn’t sell—but 
people bought from him when he hap- 
pened to catch them thinking about in- 
surance. 

()n the other hand the proposition 
advanced must be almost as simple and 
clear as the village half-wit’s hopeful 
plea, “I wish I had as much candy as 
| know where the courthouse is!” The 
simile doesn’t fit, but nobody could 
mistake the meaning. 

As for tangibility, the solicitor must 
reler to something that is tangible to 
the customer—he can’t see what you’re 
talking about, he probably doesn’t 
know anything about the product being 
offered him, and most of all, he doesn’t 
know why he ought to buy it, but he 
will consider your product if you offer 
him something he thinks he knows 
about or ought to know about. 

In other words, if you tell him you 
have just received a new stock of 
paint that takes only two coats to cover 
and lasts just as long as three coats, 
that’s something he'll think he ought 
to know about. 

The idea is that a “bargain” is 
something “tangible” that a customer 
wants to know about. In selling in- 
sulation, attic remodeling, or new 
roofs, however, you don’t have any 
“bargains”—you have “specials,” or 
you have “timed” propositions. 

“Mrs. Coldweather,” you say over 
the phone, “this is the Brown Lumber 
Co. We have a special insulation we 
are featuring that will reduce your fuel 
hills and keep your home comfortable 
~summer and winter. This is in con- 
nection with the need for more living 
room for our war workers, you know. 
This insulation would make your attic 
attractive as added living room if you 
Were interested in making room for the 
workers now crowding into the city.” 

If Mrs. Coldweather hasn’t broken 
in before you finished, you now give 
her a chance, because you have said all 
you have to say. If she breaks in with 
a curt “No!” and hangs up, you call 
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another number. If she says her 
house is insulated, you say in a pleased 
voice, “Oh, that is wonderful, isn’t it ? 
Could you tell me, Mrs. Coldweather, 
how much your insulation reduced 
your fuel bills—we like to have rec- 
ords of things like that.” There are 
many answers to that, but of course 
you are trying to get on a friendly 
basis with her so that you can lead 
the conversation to ask, “Have you 
thought, Mrs. Coldweather, about the 
possibilities of renting some space to 
these war-workers who are having to 


locate in some perfectly terrible 
places ?” 
Where a_ telephone conversation 


can go is of course impossible to say. 
In general, if the conversation gets by 
the first objection offered, a dealer can 
seldom make more than one sugges- 
tion, and an alternate suggestion, such 
as was indicated above. But the ob- 
ject is to keep the conversation bump- 
‘ng around from insulation to remodel- 
ing, to roofing, to another type of re- 
modeling, until some hint is given that 
indicates interest. That hint is imme- 
diately closed upon with the sugges- 
tion that a specialist in that line will 
be glad to call upon Mrs. Coldweather 
in the afternoon if she will be home. 

Equally as effective as the “special’’ 
approach, is the “timed” proposition 
approach. This solicitation is de- 
veloped generally as follows: 

“Mrs. Coldweather? This is the 
Tandem Lumber Co. We’re calling 
the home owners in your community 
today because our insulation men are 
installing in your neighborhood. 
Would you mind if our Mr. Smith 
called on you this afternoon?” 

Of course Mrs. Coldweather in this 
case doesn’t have but the faintest idea 
of what Mr. Smith would be calling 
about. But in’ this case the approach 
is to get Mrs. Coldweather into a con- 
versation. If Mrs. Coldweather is fast 
at catching the idea, she may say she 
is not interested in insulation, which 
of course leaves an opening for a ques- 
tion regarding the possibility of hous- 
ing war workers, or a statement can 
be made about the reduction of fuel 
bills, or the modern means of re- 
decorating and remodeling rooms 
simultaneously with insulating wall- 
board—all of which has but one end 
in view, that of stirring up an interest 
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so that a salesman can call on the 
prospect. 


Telephone _ solicitation must say 
something definite—fast. But the tone 
of voice must be friendly, and the 
speed of speech must remain in the 
conversational bracket. Saying some- 
thing fast merely means boiling it down 
to the bare essentials to get the points 
across. 

Only one approach should be used 
at atime. That is, a well thought out 
approach designed to sell one type of 
service should be used until the situa- 
tion has changed so that some other 
type of service should be sold; or un- 
til the same list of prospects is being 
called over again. Once the approach 
is worked out, the telephone solicitor 
should not vary it unless conversation 
necessitates a variation. 

The approach itself is based upon 
a knowledge of the local situation, in 
other words, a knowledge of a need 
that is general. In the spring for ex- 
ample, there is a general need in most 
localities for repainting the house, if 
the house doesn’t need repainting, it 
might need re-roofing. Re-roofing, 
then might be the alternate suggestion, 
in case the paint approach doesn’t fit. 
In which case, a telephone solicita- 
tion might be used on the “Clean-up, 
Paint-up, Repair,” theme, and each call 
would be merely part of a “survey” 
being conducted by Brown Lumber Co. 

Telephone solicitation relies to a 
large extent upon the law of averages. 
You can make ten calls on the phone 
to every one made on foot. Ten turn- 
downs on the phone don’t take much 
time, and the eleventh call might strike 
a real sale. The main thing is to learn 
to keep on calling and regardless of 
turn-downs to keep the “smile” in 
your voice, and so approach each call 
as if it were the only one to be made 
that day. 
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In the battle to step up production 
of lard, eggs, milk and butter to sup- 
port the armed efforts of our far flung 
task armies, the United States Depart- 
ment of Agriculture, Farm Security 
Administration, has set up an experi- 
mental agency in three Colorado coun- 
ties known as the I°.H.I. or the Farm 
Home Improvement program. 


Designed to provide loans for low 


income farm families: to purchase 
feed, seed and fertilizer, tools, equip- 
ment, work stock, or power, or to pur- 
chase the equipment necessary for 
conserving foodstuffs either on an in- 
dividual or group basis, “Food For 
l‘reedom” loans will be made for a 


period not to exceed twelve months. 

Loans made for the purpose of pur- 
chasing materials for fencing or shelter 
for live stock, storage and purchase of 
feed and equipment for production, 
purchase of cows, heifers, calves, pigs, 
pigeons and other jive stock, including 
work stock, and purchase of materials 
and equipment for construction of food 
storage will be made for a period not 
to exceed five years. 

Likewise loans can be made for par- 
or in group ownership of work 
stock or power equipment or for par- 
ticipation in group ownership of facili- 
ties and equipment and purchase of 
supplies for operating farm equipment. 
These loans also will be made for a 
period not to exceed five years. 
“Food For I‘ree- 
loans will be five percent per 
annum except on loans for participa- 
tion in community and 
which will be 
per annum. 


Rate of interest on 
dom” 


cooperative 
services three percent 

Back of this experimental farm loan 
agency is the idea of enabling low in- 
come farm families in designated areas 
to increase their level of living through 
the development of adequate 
farm units. For example, loans may 
be made to purchase additional land 
to round out farm units, to improve 
_their dwellings or to improve farm 
buildings to meet minimum adequate 
standards and thus develop their 
resources. 


more 


land 
The object of course, is to 
these farm families to continue 
to work their lands profitably so that 
farm production can be increased 


enable 
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through the cultivation of land that 
otherwise might not be capable of giv- 
ing the family an opportunity for 
proper diet, satisfactory clothing or 
access to sanitary surroundings. 

Loans will not be made which will 
result in building up units larger than 
is necessary to provide sufficient 1n- 
come to meet normal farm and family 
expenses; or which will necessitate 
outside labor (except during 
seasons ). 


peak load 


The Independent Lumber 
oper ating 


Company 
the three 
Colorado counties in which the experi- 
mental agency 
taking 


yards in two of 


was set up, has been 
the Government 
stimulation to conduct an advertising 


advantage of 


campaign based on this development, 


and on a farmer's FHA resolution, 





A Good Home for 
y LIVESTOCK 
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PROTECTION 


For the Home Front 


Farmers 
and 

Business Men 

Must Get Better 
Acquainted 


Independent Reuben Co. 


Phone 14 











eprint of Sentinel Ad—boh ae 1842, 


adopted by the Mountain States Lum- 
ber Dealers’ Association during their 
thirty-eighth annual convention in 
Denver, Colorado. 

The Independent Lumber Company 
writes, “Here in Mesa County, a 
heartening precedent has just 
heen established by the Farm Security 
Administration “Food For Freedom” 
loans, one having been made for the 
sole purpose of buying the materials 
for a laying shed in the amount of 


most 
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FOOD FOR FREEDOM MEANS 
MORE BUSINESS AND BUILDING 


$300." They state, however, that the 
urgent need is for a farmers’ FHA 
order that farmers can not only pro- 
duce, but conserve. 

The Independent Lumber Company 
makes the observation that ‘farmers 
will not mortgage to build the small 
farm structures needed to house ani- 
mals and store grain. That fact has 
to be vecupeined and anyone familiar 
with farming communities knows that 
a system of HA character loans for 
farmers must be so contrived as to take 
the local banker into the program.” 


Com- 
ran un- 
A Good Home for 


The Independent Lumber 
pany’s newspaper advertising 
der such heads as * 
Live Stock Too”, “Security on the 
‘arm, Protection for the Home 
Front’, and used such ideas as show- 
ing the picture of a farmer with the 
quoted caption, “You bet I'll cooper- 
ate—Food For Freedom—Food as 
Well as Shells.” 

“Farmers and businessmen must get 
better acquainted”’ states the Inde- 
pendent Lumber Company, and for a 
long range program to protect the 
home front, they urge “Suppose we 
raise another billion bushels of wheat 
this year, how would it be stored, how 
marketed? The Nation this year asks 
the following increases, hogs 30 per- 
cent, eggs 10 percent, feeds 18 percent, 
beans 13 percent and all the dairy in- 
crease possible. 

“Farmers can and will produce, but 
these things require adequate housing. 
Service buildings pay for themselves 
every three to seven years and some- 
times during the course of one storm. 
The big problem is the money for the 
initial investment on a basis farmers 
can and will use. This problem must 
be solved now. We cannot wait until 
the crop is upon us.” 

The F.S.A. is solving some of these 
financing problems, and the Govern- 
ment, eacremeiaay aware of the food 
production problem facing it, is €X- 
ploring additional methods of assuring 
farmers adequate facilities for farm 
work. One salvation for the lumber 
dealer lies in developing the farm 
building possibilities government agen- 
cies have opened to him. 
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Points on Kitchen Planning 
From a Denver Housewife 


“Homemakers,” writes a Denver, 
Colo., housewife, “are going to have 
to spend more time in their kitchens 
preparing the vegetables they will 
raise in their victory gardens. They 
are going to do more home canning 
of vegetables and fruits, but they are 
also going to have to budget their time 
so that they can spend hours with the 
Red Cross, first aid, and other war 
projects.” 

Then Mrs. Housewife raises the 
vital question to lumber dealers— 
“Certainly our American kitchens are 
important factories in the defense pic- 
ture. Why not reorganize our kitchens 
to save the energy of the women who 
labor in them?” 

Not content with mere suggestion, 
however, this Denver housewife goes 
on to tell how she remodeled her own 
kitchen, with the help of the Barnett 
lumber Company in Denver. 

“My Mexican kitchen,” she writes, 
(\lexican, because she used a_ wall 
plaque of a Mexican peon and a gayly 
costumed senorita as the central motif 
for her decorative scheme) “is eleven 
by eight feet and faces east. The 
trafe route is in the shape of a car- 
penter’s square, and my _ functional 
units and cabinets are arranged so that 
I do not have to detour for supplies— 
and yet, when we entertain, there is 
room enough for a cateress and me to 
work,” 








Her refrigerator is in one corner, 
she states, and her electric range is 
directly opposite—‘so that I can re- 
move food from the refrigerator, walk 
four steps to the sink, prepare it, take 
three steps to the range and_ begin 
cooking.” 

The work station at the sink, how- 
ever, needs elucidation, for there is 
where steps are saved. On each side 
of the sink, directly under the counter, 
there is a wide drawer. In_ these 
drawers are the cutlery, silverware, 
luncheon sets, and other equipment 
that is needed in the preparation of 
food. 

From the standpoint of cleaning up 
after the meal, all the materials neces- 
sary are kept below the sink on quar- 
ter-circle wooden shelves fastened 
three inches from the bottom of each 
of the two doors which enclose the bin 
under the sink. On one side is kept 
a waste basket, and on the other, soap 
and cleaning powder. A paper-towel 
roller is fastened near the top of one 
of the doors. 

Several points in kitchen planning, 
stressed as important, were as follows: 

“My large dish and supply cup- 
board is four-feet long, eight-feet, two- 
and-a-half inches high and twenty-two 
inches deep. Shelf space where I keep 
my dishes is increased by the installa- 
tion of hooks for cups which are hung 
from the bottom of the second shelf. 












“TI keep my spice cans in the sup- 
plies section on a half-shelf of their 
own, placed half-way between the sec- 
ond shelf and the top, at a height that 
permits storing canned goods under it. 

“A twenty-seven inch wall space, 
between the kitchen wall cabinets and 
the cabinets below the sink work-top, 
afforded an ideal place for a combina- 
tion telephone and planning desk 
which the cabinet maker made for me. 
Under this desk he placed a small open 
shelf for the telephone directory, and 
I had the telephone company replace 
the old cord with a retractile cord so 
I can lift the phone up on either cab- 
inet work-top and use this desk as a 
breakfastry for late risers. 

“My doors are smooth slabs of wood 
—no grooves to catch the dust. Each 
cupboard door is hung on invisible 
hinges. Another dust catcher was 
eliminated by carrying the plaster 
down even with the baseboard, and 
the baseboard was painted black to 
give the impression of a cove, but the 
cost of a linoleum cove was eliminated. 
Under the work cabinets, however, a 
toe-cove was provided, which prevents 
me from stooping when I work at the 
units.” 

This Denver housewife ingeniously 
contrived all her own decorating, even 
to designing her lighting fixtures out 
of tin-cans, one metal, which as yet is 
still obtainable. 











CLEAN-UP.. PAINT-UP .. FIX-UP.. 
A Campaign Ready-Made for Dealers 


There is no Nation-wide date for 
starting the Clean-up, Paint-up, Fix-up 


Campaign. Every community selects 
its own date according to climate and 
local conditions, but spring is certainly 
the time when people naturally begin 
to think about it. 

Few other campaigns have such 
ready-made possibilities for lumber 
dealers to sell paint and other materials 
to the general public, or to capitalize 
on the fanfare of the moment. In the 
past, for example, a demonstration 
house was set up and painted on a 
vacant plaza in the downtown section 
of Portland, Oregon; a “century old” 
house was brought to town and mod- 
ernized in Washington, D. C.; in Kan- 
sas City, Mo., 114 painters painted a 
large two-story house in 3 minutes and 
18 seconds. 

Such displays need not be on so 
“grand” a scale, but every community 
can provide some noteworthy “stunt” 
to start the campaign off and the only 
thing needed to make it successful for 
‘the lumber dealer is for the lumber 
dealer to take part in it. 

The National Clean-up and Paint-up 
Campaign Bureau, 1500 Rhode Island 
Ave., N. W., Washington, D. C., has 
advertising mats and materials designed 
for community participation. These 


advertisements may be obtained so that 
several different types of businesses in 
a neighborhood or town can all adver- 
tise their participation in the campaign 
on the same newspaper advertising 
pages—in which case the local newspa- 
per will undoubtedly run feature ma- 
terial on the neighborhood activities if 
there is advertising to support their 
photographer’s and reporter’s efforts. 

Mats for lumber dealers who wish 
to conduct a campaign by themselves 
are also available, costing between 20 
and 40 cents apiece, for two and four 
column ads, six inches high. Window 
displays, streamers, counter displays 
and emblems may all be obtained from 
the campaign bureau at small cost. 

This year the war should not retard 
the effect of such a campaign, but in 
fact should enhance it—particularly in 
localities that have not been declared 
“defense areas.”” For in such commu- 
nities where normal building and _ re- 
pair are retarded, the necessity of pre- 
serving homes and other buildings is 
even more essential than before. 

Paint is not on the critical list, and 
a paint-up campaign will go far toward 
preserving what is already in existence. 
Furthermore, communities and neigh- 
horhoods falling into a progressive 
state of disrepair rapidly depreciate. 
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These are ideas that can be “sold” 
to home owners today. As their neigh- 
borhood depreciates, so do the individ 
ual homes and buildings comprising it 
—even despite the good work of a few 
responsible home owners who keep up 
their property regardless of the faults 
of others. But a properly conducted 
campaign can bring many of the 
“others” into line. 

According to one report, lumber and 
building material dealers have been 
selling more paint than any other re- 
tailing group, except department 
stores. It is then upon the shoulders 
of the lumber dealers that a large share 
of the credit or blame for the appear- 
ance of the communities in which they 
operate must rest. 

Community campaigns to be suc- 
cessful must be attended by newspaper 
advertising and publicity. That means 
that a number of companies must join 
together in planning, selling and work- 
ing on the program. <A dress-up pa- 
rade is often a good starting point, and 
a contest is often used to sustain in- 
terest. 

Some community groups have given 
prizes for the home most greatly im- 
proved by remodeling. Others have 
given prizes for the most artistic in- 
terior, or exterior, decorating effects 
achieved with paint or other materials. 

Paint in the lumber yard is being 
sold two ways, today: over the coun- 
ter, and already applied to fabricated 
structures that can be trucked out to 
customers or carried out by customers. 

Both of those ways, however, have 
one thing in common. They are sales 
made to individuals. But the Clean-up. 
Paint-up, Fix-up campaign is really a 
method of selling a community. 

It should be particularly interesting 
to lumber dealers this year to add this 
third method of selling paint to their 
general plans—for paint is not a criti- 
cal material, and much of the repair 
work uncovered by the campaign als» 
calls for materials not on the critical list. 
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Some people are air-minded. I was 
once but never again. It isn’t the plane 
that makes me nervous but its the 
thought of that awful chute. Of course 
[ know they are buttoned onto you now 
and its different. Lindy bailed out on 
three different occasions but he “don’t 
know nothin’.” I came down in oue of 
those things when men were men and 
a parachute leap was a parachute leap, 
and you weren’t sewed on to it. 

It was this way: I was a poor boy 
and had to work summer vacations so 
[ could go to college in the winter. One 
summer I got a job with McDuff’s 
Street Carnival Co. I was a straw-boss 
or general assistant to the owner. You 
know what a street carnival was like— 
with a lot of fakes and one glorious free 
attraction. Our free attraction was a 
balloon ascension and parachute leap. I 
don’t mind telling you it makes me 
nervous to mention it. We had an 
Italian whose right name I do not 
know. 
Macaroni. He was the parachute 
jumper—the envy of the rest of the 
troupe—worked least and paid most 
($50.00 per week for half hour a 
day). Everyone else worked 16 hours, 
doubled in the band, sold tickets, 
barked, ete. 

But Macaroni had too much time 
and money, and red liquor was his 
failing. 

We usually spent a week in a town 
and moved Sunday night. One Mon- 
day morning we pulled into Linton, 
Ind.; a coal mining town and a. tough 
one. I was sure busy trying, to- get 
things set up so we would be ready to 
§0 at noon when we always pulled the 
big free attraction which had been ad- 
vertised. We were short of help be- 
cause the three best hands we had were 


Everyone called him Senor 
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Tale of a Chuting Star 


By J. P. AUSTIN 


Western Manager of the AMERICAN LUMBERMAN 


niggers and the miners wouldn’t let 
them stop in Linton. There is a good 
deal to setting up the different shows 
and the mayor and police had to be 
sweetened. While I was running around 
in a great sweat one of the balloon men 
came to me with the statement that 
there was no use to get the gas bag 
ready because Macaroni was too drunk 
to go up. I pooh-poohed that and said 
he had been drunk too many times to 
worry about now. He always man- 
aged to go up just the same and for 
them to get the bag filled. We had ad- 
vertised it and already the crowd was 
gathering and it was a tough town. 
The man’s pal came up and they both 
insisted Macaroni couldn’t go up this 
time. I argued and ordered them to 
make it ready—if Marcaroni couldn’t 
go up I would get someone else and fi- 
nally I promised that if I couldn’t get 
anyone else I would go up myself. So 
they started the fire in the pit. As soon 
as I could get away I took one of the 
boys and hunted up Macaroni. He 
was paralyzed all right. A tub of ice 
water didn’t faze him. But I had an 
ace up my sleeve. That Swede ticket 
seller that played piccolo in the band 
was always kicking about Macaroni 
and wishing he could get such a soft 
snap, I went on a search for him. In 
the meantime the gas tenders brought 
word the balloon was rapidly filling. 

When I found the Swede I slapped 
him on the shoulder and informed him 
it was his lucky day. I was going to 
give him a whirl at the balloon and an 
extra five bucks beside. You should 
have seen that Swede’s face. It turned 
as white as his eyebrows. He almost 
bent double as he told me about the 
terrible cramps he had been suffering 
with all morning. I argued and pleaded 
to no avail. There was nothing to do. 
I went over and told the tenders to 
open the vent and let the gas out. We 
would have to wait until tomorrow. 
Did they do it? They did not. They 
reminded me of my promise and said 
they were going to see that I kept it. 

I had to do something and a bright 
idea came to me. Do you remember 
how a circus balloon was rigged? No 
basket—just a trapeze and the trapeze 
is really suspended from the parachute 
which is draped up one side of the bal- 
loon with the cord that cuts it loose 


tied up to one of the side ropes of the 
trapeze. 

Here was my bright thought. I 
would grasp the trapeze as if to swing 
into it and then when the thing got up 
about twenty feet my hands would slip 
and I would fall and the balloon ascen- 
sion would have to be postponed until 
the next day. 

But I made a mistake. I was a little 
late. The balloon was tugging at the 
lines. It was more than well-filled. The 
men were urging me to hurry. In that 
ill-fated moment I threw off my hat— 
called to cast her loose and grabbed 
the bar. 

When they cut her loose she didn’t 
hesitate. She just zoomed straight up. 
Before I could catch my breath or let 
loose I was 100 feet in the air and 
didn’t dare let go. 

I was in for it so as soon as I could 
catch my breath I decided to pull my- 
self up into that trapeze just as I had 
done many times out in the barn. But 
I hadn’t reckoned with that old law of 
gravitation. I tried to throw one leg up 
but say! I couldn’t raise my foot six 
inches; what with old gravitation pull- 
ing down and that old balloon pulling 
up faster than any elevator in the 
world. If I couldn’t get up onto that 
bar I couldn’t reach the line to cut 
the chute loose. I had a notion to let 
loose and end it all. It was sickening. 
I can scarcely bear to think of it now. 
I thought of the bright future ahead of 
me and what a fool I had been. It 
must be all over. I felt sure I couldn’t 
hold on much longer. But strange 
things happen. My fingers stiffened in 
that position—practically froze and I 
hung on. 

Then I heard that old Scotchman’s 
gun. McDuff always watched the 
crowd and when they seemed suffi- 
ciently thrilled he would fire a blank 
cartridge as a signal to cut loose. The 
quicker he cut loose the less McDuff 
would have to pay to have that old 
balloon hauled in. It didn’t do me any 
good. I couldn’t reach the line. It 
only emphasized the hopelessness of 
my position. 

Then I suddenly realized I was drift- 
ing and then wonder of wonders I dis- 
covered I could raise my foot a little. 
The old bag wasn’t going up much now 

(Continued on page 21) 
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Passing the Torch 


Dear Mr. Vance: 

May we welcome you to the lumber indus- 
try of Illinois and the middle west in your 
new position as publisher and general mana- 
ger of the AMERICAN LUMBERMAN. 

For years, Elmer C. Hole has had a very 
warm spot in the hearts of the greater part 
of the men engaged in the lumber industry 
and we sincerely trust that the coming years 
will let us know you as we have Mr. Hole. 
If this office can at any time be of assistance 
to you in your work, feel very free to com- 
mand us. 

J. D. McCartuy, 
Secretary. 
Illinois Lumber & Material Dealers 
\ss'n. Inc. 
Springfield, Il. 


Dear Mr. Vance: 

Congratulations and best wishes upon your 
recent appointment to the management of the 
\MERICAN LUMBERMAN. 

This association has been a subscriber to 
and a close cooperator with the AMERICAN 
LLUMBERMAN for more than half a century. 
We regard the AMERICAN LUMBERMAN as 
one of the outstanding trade journals in our 
field. 

While the writer is not personally ac- 
quainted with you, it would seem that a man 
by the name of Vance should at the earliest 
moment meet a man by the name of Lance, 
because of the similarity of their names, if 
for no other reason. There is, however, a 
better reason. That reason is the continua- 
tion of a close cooperation between the 
AMERICAN LUMBERMAN and the Northwest- 
ern Lumbermens Association. 

Should you, by any chance, be in our terri- 
tory within the near future, we hope you 
will make it a point to call upon us at our 
headquarters at 710 Foshay Tower, Minne- 
apolis. The next time the writer is in Chi- 
cago, he will make it a point to pay a little 
visit to your office. 

O. C. LANCE, 
Secretary. 
Northwestern Lumbermens Association 
Minneapolis, Minn. 


Dear Mr. Vance: 

We would like to be one of the first to 
_ congratulate you and the AMERICAN LuMm- 
BERMAN upon your recent appointment as 
General Manager of this fine paper. 

The AMERICAN LUMBERMAN is recognized 
as one of the outstanding National publica- 
tions for our industry, and while we know 
you have a difficult task ahead of you, we 
are confident you will render a good account. 

We wanted you to know that you will have 
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our whole-hearted cooperation and we hope 
you will call on us whenever we can be of 
service in any way. 
FE. M. GARNER, 
Secretary. 
Carolina Lumber & Building Supply Assn. 
Charlotte, N. C. 


Gentlemen: 

To Mr. Defebaugh and Mr. Hole, our ap- 
preciation and thanks for years of valuable 
service to the lumber industry and our hope 
that announced retirement does not indicate 
entire withdrawal from the field. To Mr. 
Vance, our sincere wishes for success in 
maintaining AMERICAN LUMBERMAN’S high 
standards and continued advancement of pro- 
gressive policies. 

W. B. LAUGHEAD, 
Advertising Manager. 
Red River Lumber Co. 
Westwood, Calif. 

@ Above letters of best wishes were 

selected at random from the many re- 


ceived welcoming Publisher and Gen- 
eral Manager Herbert A. Vance to the 
lumber and building field. The offers 
of continuing cooperation expressed by 
the many friends of the AMERICAN 
LtuMBERMAN are tangible evidences of 
industry support which are greatly ap- 
preciated by the new publisher and 
the entire staff—Ed. 


* %*« * 


Three Roses 


Gentlemen : 

Your March 21 issue and pages 12 and 13. 
This has to do with some of the history of 
your organization, your activities and your 
deep interest in the lumber business in all its 
branches. 

You folks have done and are doing a fine 
piece of work. Perhaps the lumber people 
who profit by your farsightedness and inter- 








for delivery to a customer. 





Heres a Timely Tip 


The handling of cut asphalt shingles is facilitated by the combina- 
tion of a home built rack and a lift truck used by the Wahlfeld 
Manufacturing Co., millwork and retail lumber concern at East 
Peoria, Ill. The racks are square and built to handle 12 bundles of 





shingles. They were constructed chiefly of 2x6 inch planks, the floor 
of the rack being raised six inches to allow the truck to roll under- 
neath. Shingles are handled only once when loading from the de- 
livery truck to the rack, and once when loading into a company truck 
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est in the cause, do not fully appreciate your 
services. That may be generally true. 

Just a word about streamlining your paper. 
‘his makes for better appearance and is 
very attractive. It is more artistic than the 
former method of departmentalizing, or 
erouping the reading matter and advertise- 
ments. We are sure your readers are all 
well pleased with the new style. 

When any of you folks have the oppor- 
tunity, we shall be glad to have you visit us. 
You are always welcome around here. 

P. M. BarGeEr. 
P. M. Barger Lumber Co. 
Statesville, N. C. 


Gentlemen : 

Thanks for the copy of the AMERICAN 
LUMBERMAN. It is much improved over 
what I remember of it several—yes twenty 
years back. Please add my name to your 
subscription list and bill us for the same. 

FLOYD PENDLETON. 
I. S. Pendleton Lumber Co. 
McComb, Ohio. 
@ We really like this —Ed. 


Gentlemen : 

Please find enclosed our check for three dol- 
lars ($3.00) for one year’s subscription to the 
“AMERICAN LUMBERMAN.” 

We read the article in the January 24 issue 
of the “AMERICAN LUMBERMAN,” page 22, 
“Does Your Advertising Interest Your Pros- 
pects? This Medium Would.” 

lind enclosed our ad of February 25 in the 
“Lamar Daily News” which we believe cre- 
ated interest in our prospects without a 
question, 

MIke O’LEary, 
Manager. 
Pioneer Lumber Co. 
Lamar, Colo. 

@ We agree with reader O'Leary. 
Sorry we couldn’t reproduce the ad.— 
Kd. 


* * x 


Lumberman Poet 
Gentlemen: 


\s Technical Assistant (Lumber) to the 

Navy, the AMERICAN LUMBERMAN comes to 
my desk and each issue is kept in my files. 
_ Together with the technical and other in- 
lormative articles, I deeply appreciate the 
poems by the Lumberman Poet and have 
often wondered if this man is yet alive and 
what may be his name. 

This, and any further information you may 
be at liberty to give out, will be appreciated. 

Cuas. M. Morrorp. 
Navy Dept. 
Washington, D. C. 

® The Lumberman Poet to whom 
you refer was perhaps the best known 
figure to flash across the lumber hori- 
zon in the last quarter century. He 
was Douglas Malloch, for a number of 
years managing editor of the AMERI- 
CAN LUMBERMAN, and later Nation- 
ally known convention speaker. Mr. 
Malloch, apparently enjoying the best 
of health dropped into our office about 
two years ago last summer on his way 
to his Northern Michigan summer re- 
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treat and three days later, we were 
shocked by news of his sudden death 
due to a heart ailment. 

Since Mr. Malloch’s death, we have 
continued to publish some of his poems 
in each issue of the AMERICAN LuM- 
RERMAN. Your letter comes at a time 
when we were just about committed to 
the policy of discontinuing the poems 
due to the fact that these we are now 
printing have been repeated two or 
three times.— Ed. 


* * OK 


Effect of War 
Gentlemen : 

We are carrying a normal stock of all lines 
of lumber and building materials and we are 
sure of the outcome of the war and that 
our country will continue to go ahead. 

We are in the Defense area and in our 
part of the State there is a shortage of homes, 
although there are several thousand under 
construction at present, owing to rubber 
shortage it is necessary for some of the Air- 





Short view of Fisher-Swartz yard 


craft employees to move near their work, 
this has made quite a shortage of homes 
near Defense plants. 

We are in cooperation with the banks and 
working on some Title I loans. 

I have spent 47 years in the retail lumber 
business and hope to spend a good many 
more. 

Have read the AMERICAN LUMBERMAN for 
a good many years, and will continue as long 
as we can get it. 

The only advice that we can offer at this 
time is to take what comes, be an active 
citizen in your community and do all in your 
power to build a better town for your friends 
and customers to live in and you need not 
fear for the future. 

JoHN W. FIsHER, 
President. 
Fisher-Swartz Lumber Co. 
Santa Monica, Calif. 


* * OK 
Gentlemen: 


In normal times we thought we knew 
about what was going on about our town, 
but not now. We have to have some one 
from out of town come in to tell us what 
is going on. I think that the Libby-Owens- 
Ford plant is going to build some portable 
houses, but we can find out very little about 
it here. It will help some if they put 600 or 
800 men to work, which it is reported they 
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will do when they get going, but when 
they will get going no one here seems to 
know. 

L. M. BAYNE. 
L. M. Bayne Lumber Co. 
Ottawa, Il. 


Dear Sir: 

It seems to me that the lumber dealer 
should capitalize on such things as building a 
garage for the protection of the car, or put- 
ting doors on the present garage so that it 
may be locked to prevent theft of car or tires. 
Things pertaining to subjects uppermost in 
the minds of the people immediately draw 
attention. 

Concentrate in repair work, especially the 
type of jobs for which materials are avail- 
able, such as reroofing, painting, etc. Our 
stocks are ahout normal, with the exception 
of a few items. 

As to deliveries, we are bunching these as 
much as possible. We have found the public 
cooperative in this, they realizing the tire 
and truck situation as well as ourselves. Or- 
dinarily, there would be some kicks, since 
the public has become accustomed to receive 
extraordinary service from the average lum- 
ber yard. 

Our organization has lost two men, one to 
the Army and one to the Naval Reserve, but 
we are going to try to keep the organization 
together. It seems to us that there will be 
a considerable backlog of building to be 
caught up with when the emergency is over. 

T. A. BROTHERSON, 
Manager. 
3uilders Supply Co. 
Mt. Dora, Fla. 





Chuting Star 


(Continued from Page 19) 
so I took a long breath and by a super- 
human effort got one leg over the bar. 
Carefully I edged one hand over to the 
side rope. Well I don’t know how but 
I did get up onto that bar. And then 
I sat and trembled and tried to breathe. 

In the meantime that fool Scotch- 
man had fired five shots just as if I 
was riding around up there for fun. 

Now that I could reach the line I 
was afraid to cut loose. Looked like 
the earth was miles away. What if the 
chute wouldn’t open? I wondered if 
my mother would be consoled—if the 
girl from Vevay would come up to my 
funeral—if the boys at the frat house 
would drape my chair. But finally I 
took one long look—shut my eyes and 
yanked the cord. 

I had always been told that a chute 
jumper would count to 10 and if it 
didn’t open he knew it was all off. 
Well, I counted 20. I was sure it was 
all off. But perhaps I counted a little 
too fast because it finally opened and I 
eventually landed in a big willow tree 
on the bank of a little river. 

No I ain’t air-minded. I was but I 
AIN’T. 





' 
} 
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THE WASHINGTON VIEW 


Trend to Widen Lumber Usage 

With a developing trend among the war 
agencies to turn increasingly toward the use 
of lumber and lumber products to replace 
critical materials on essential war produc- 
tion, plans are being developed by the War 
Production Board to assist lumber distribu- 
tors by bringing them more fully into a pro- 
gram of participation in the war effort. 

Reorganization of the War Production 
Board giving lumber a major place in the 
\WPB industry branch system was an im- 
portant step in broadening the lumber pro- 
eram. Under this setup, a separate branch 
was created known as the Lumber and 
Lumber Products Branch. 

One of the major issues confronting the 
new Lumber Branch is a means of aiding 
lumber distributors to remain in business, 
while at the same time directng their efforts 
to greater participation in the war effort. 

k-yvidence of the Lumber Branch’s concern 
over this problem is in its organization of 
the branch under which the Lumber Distri- 
hution Section will be representative of vari- 
ous phases of the industry, with the idea in 
mind that distributors can participate in a 
variety of projects. 

Distributors will be urged to bid on manu- 
facture of demountable houses and trailers 
as one important means of gearing their 
operations more fully to the conditions 
which shortly will confront the industry. 

While the industry has already felt the 
effects of curtailment of civilian construction, 
additional restrictions can be looked for in 
the forthcoming construction limitation or- 
der, and with this source of business cur- 
tailed, distributors will have to be alert to 
reach into other fields. 

Demountable houses and trailers, in the 
opinion of W. D. Connor, Deputy Chief of 
the WPB Lumber Branch, represent a prom- 
ising trend in this direction. 

\ “mobile house” is being placed on dis- 
play in Washington which will demonstrate 
the trend in this field. This trailer-type 
house will be equipped with wooden wheels 
and wooden tires, and will be adaptable to 
heing moved from the trailer factory to the 
place where it is to be used without the use 
of rubber tires. 

Plywood is daily becoming more important 
in the war effort and is being used in con- 
siderable degree as a substitute for critical 
materials in the manufacture of certain 
types of fighting equipment. 

\ Plywood Section has been set up in 
the WPB Lumber Branch, and named as 
consultant for the section is Lawrence Oet- 
tinger, president of the United States Ply- 
wood Corporation, who had charge of ply- 
yood buying for the United States and Great 
Britain during the last war. 

In addition to the Plywood Section and 
the Lumber Distribution Section, which is 
headed by John Oliver, of Springfield, Mass., 
t 
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two other Lumber Branch sections have 


heen organized—Lumber Production and 
Millwork. 

Issuance of the construction order was 
held up again, with indications that it would 
be issued either within a very short time or 
held up for administrative reasons for pos- 
sibly another month. 

In the event that the order is issued soon, 


it will be issued without simultaneous issu- 
ance of an order setting up an over-all Con- 
struction Bureau to administer the order, it 
was indicated. In that case, the likelihood is 
that the functions of the administrative 
setup would be temporarily devoted almost 
entirely to housing priorities. 

However, the order may be held up until 
the War Production Board has worked out 
the details of administration of all construc- 
tion, including the proposed licensing of 
construction. 





Priorities System Change 


A fundamental change in the priorities 
system was announced recently by J. S. 
Knowlson, Director of Industry Operations. 

A specific requirements approach to the 
control and distribution of scarce materials 
will replace the use of general or blanket 
priority rating orders as rapidly as the 
necessary new orders and procedures can 
be put into effect. Between April 1 and June 
30, most of the blanket rating orders will 
be revoked or allowed to expire, and com- 
panies which have been operating under 
blanket ratings will be required to apply 
for priority assistance under the Production 
Requirements Plan. 

The rapidly increasing materials require- 
ments of the war program make it imprac- 
tical to continue the use of preference rat- 
ings which have been assigned under exist- 
ing “P” orders to whole industries, without 
any exact check of the amount of material 
which such ratings may be used to obtain. 
Through the Production Requirements Plan, 
the Director of Industry Operations will 
continue to assign ratings to deliveries of 
materials for essential uses, but the rating 
assigned in each case may be used to obtain 
only a_ specified quantity of materials or 
products. 

Under the Production Requirements Plan, 
a company makes a single application for 
priority assistance covering all of its esti- 
mated materials needs over a three-month 
period. The applicant must submit full in- 
formation as to his inventories, the end use 
of his products, etc. Priority ratings are 
assigned on the basis of such applications 
to permit producers of products essential to 
the war effort or minimum civilian needs 
to obtain specified quantities of materials 
during a quarter. Interim applications may 
be filed when a company needs additional 
quantities of material during the quarter be- 
cause of increased war or other essential 
business. 

A Modified Production Requirements Plan 
has been developed to meet the needs of 
small firms whose business is less than 
$100,000 a year. Such companies may use a 
simplified application form, PD-25X. 

The effect of placing virtually all of 
American industry, including producers who 
supply the Army and Navy, under the Pro- 
duction Requirements Plan will be to give 
the War Production Board closer control of 
the distribution and use of all scarce ma- 
terials. The most important raw materials, 
such as aluminum, copper, steel plates, etc., 
are already allocated at the producer’s level. 
General use of the Production Requirements 
Plan will provide control of the flow of these 


materials down to the level of end products. 

Because it would be physically impossible 
to handle the load of PRP applications if 
they were to be submitted immediately from 
all companies in all industries, the change- 
over from the use of blanket ratings will 
be continuous over a period of three months, 
and each industry will be notified as to the 
date by which the change must be com- 
pleted. A considerable number of “P” or- 
ders have already been amended to provide 
that after a specified date, the blanket rat- 
ings assigned by such orders will be revoked, 
and producers who have been using them will 
have to apply for priority assistance under 
PRP. 

Processing of PRP applications will be 
handled in cooperation with the appropriate 
industry and materials branches of the War 
Production Board in such a way that all 
companies producing similar products for 
similar uses will receive uniform treatment. 

New limitation or conservation orders will 
continue to be issued to curtail production 
by non-essential and less essential industries 
which still use scarce materials, and to force 
substitutions for scarce materials wherever 
possible in essential industries. All ratings 
assigned under PRP will be subject to such 
controls. 

Use of the new procedure, in combination 
with limitation orders and the materials or- 
ders already in effect, will permit admin- 
istration of the Production Requirements 
Plan to expedite direction of American re- 
sources into the most effective channels for 
promotion of the war effort. 

PRP is not a new and untried program. 
The plan was announced early in Decem- 
ber, and a considerable number of companies 
have been operating under it since January 
1. PRP itself grew out of the old Defense 
Supplies Rating Plan, which was first an- 
nounced nearly a year ago. 

The extension of PRP to cover a much 
broader field, and its substitution for “P” 
orders, will constitute another long step 
toward gearing the whole American economy 
into the war program. When the change- 
over is completed, priority assistance will 
be granted only for specified quantities of 
materials or products, and the War Produc- 
tion Board will then be in a position to go 
as far toward complete allocation as war 
needs may require. 

The statistical information obtained as 
more and more companies operate under 
PRP will enable the Division of Industry 
Operations, in cooperation with the WPB 
Requirements Committee, to steadily improve 
the assignment of ratings and allocation of 
materials for various industries. In the 
meantime, a mechanism for controlling the 
distribution and use of all scarce materials 
will have been set up. 





New Minimum LCL Tonnages 


To release box cars and other railroad 
equipment for the movement of war ma- 
terials, Joseph B. Eastman, Director of De- 
fense Transportation, has established mini- 
mum weight limits, beginning May 1, on 
loadings of cars carrying less-than-carload 
civilian freight. At the same time, he di- 
rected rail carriers to submit to the office 
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of Defense Transportation plans for individ- 
ual or joint action to curb wasteful use of 
freight cars in the handling of merchandise. 

In the first general order issued since crea- 
tion of the ODT last December, Mr. East- 
man fixed a minimum weight limit of 6 tons, 
effective May 1, on loadings of cars contain- 
ing less-than-carload freight, commonly 
known as merchandise freight. The order 
raises the minimum allowable weight to 8 
tons per car on July 1, and to 10 tons per 
can on and after September 1. 

Loadings of merchandise freight in 1941 
average 5.3 tons per car on intercity routes 
and 2 tons per car on movements within 
terminal districts. 

Rail carriers are forbidden by the order 
to forward any car loaded at less than the 
prescribed weight, unless the car contains 
military materials, unless no other common 
carrier is available to transport the ship- 
ments to be contained in the car, or unless 
permission is granted by the ODT to for- 
ward the car. Certain additional exceptions 
to the blanket prohibition are set forth in 
the order. 

If insufficient merchandise is available to 
bring the load of a car up to the required 
minimum within 36 hours after the mer- 
chandise is received, the traffic must be di- 
verted to another carrier. In such cases, 
rail carriers are authorized to disregard the 
routing specified in the bills of lading of 
merchandise shipments. All types of car- 
riers—rail, water, motor, and forwarder— 
are required to accept and transport ship- 
ments diverted to them, to the extent of 
their available service capacity and subject 
to certain terms and conditions set forth in 
the order. 

The order directs the carriers promptly 
to formulate plans for the handling of mer- 
chandise by any of six different methods : 


(1) Through establishment by individual 
carriers of regular sailing days on merchan- 
dise car lines; 

(2) Through establishment by competing 
carriers of alternate car sailing days; 


(3) Through agreement between carriers 
to exchange their merchandise traffic move- 
ments ; 


(4) Through formation by two or more 
carriers of a pool of merchandise traffic or 
revenue ; 

(5) Through arrangements for joint load- 
ing or joint operation of merchandise serv- 
ice ; 

(6) Through appointment by any carrier 
or group of carriers of one or more agents 
to handle their merchandise traffic and, so 
far as necessary, to coordinate traffic move- 
ment. 


Plans drafted by the carriers must be sub- 
mitted to the ODT for consideration. Under 
the procedure outlined, the ODT will then 
issue orders directing the carriers to carry 
out these plans, or such modifications of the 
plans as it believes necessary. This proce- 
dure meets the requirements laid down in 
the agreement between Mr. Eastman and 
Attorney General Francis Biddle, made pub- 
lic last February, with respect to relaxation 
of the anti-trust laws during the war 
emergency. 

A total of 8,041,000 cars containing less- 
than-carload freights were forwarded on in- 
tercity routes by Class I rail carriers in 1941. 
Loadings of these cars, averaging 5.3 tons, 
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amounted to only about 12 percent of the 
weight capacity of an ordinary box car. 

In addition to intercity movements, 780,- 
000 cars containing merchandise freight were 
moved within terminal districts. Loadings of 
these cars averaged only about 2 tons. Mr. 
Eastman expressed the belief that use of 
freight cars for intra-terminal movements 
should largely be eliminated, through co- 
ordination of motor truck and rail operations. 





WPB Decentralization 


James S. Knowlson, director of Industry 
Operations, has announced plans for es- 
tablishment of thirteen regional WPB of- 
fices throughout the nation. 

The existing 120 field offices will be al- 
located among the 13 regional offices for 
administrative purposes. This move con- 
stitutes another step toward the decentral- 
ization of War Production Board activities. 

The plan is to place as much authority 
as possible for War Production Board op- 
erations in these new regional offices. Other 
field offices now operating in 120 cities 
will become branch offices, and these will 
be administered by the regional directors. 
This is expected to lead to more effective 
coordination of the service provided to the 
public through these branches. All of them 
are now Offering advisory service on priori- 
ties and contract distribution, and their 
scope will be enlarged as the regional plan 
progresses. 

Determination of policies and programs 
will rest with the divisions of the WPB in 
Washington. But as time goes on, it is ex- 
pected that more and more WPB activities 
will be actually directed in the field, in ac- 
cordance with overall WPB policy. 

Mr. Knowlson explained that special rep- 
resentatives of certain branches in Washing- 
ton will be assigned to field work either in 
or through the regional offices wherever a 
concentration of a particular industry or 
some specialized problem justifies their as- 
signment. Management of regional and 
branch offices outside of Washington will re- 
main in the Field Operations Bureau of the 
Division of Industry Operations. 

“We want to bring WPB service close 
to home for both manufacturers and the 
various district procurement officials,’ Mr. 
Knowlson stated, “and we believe the in- 
creased effectiveness of our field organiza- 
tion resulting from the creation of this re- 
gional set-up will save much time and ex- 
pense for business men, because they will 
be able to get more of the answers nearby 
and not have to come to Washington. In 
selecting regional directors, we are picking 
only men who have a firm grasp of war 
production problems in the areas to which 
they are to be assigned, broad management 
experience and sound judgment.” 

Boundaries of regions have been drawn 
after a careful study of industrial and trade 
areas, ordnance districts and existing re- 
gions of other government agencies. Fol- 
lowing are descriptions of the territories 
under the jurisdiction of the various regional 
offices: ATLANTA — Tennessee, North 
Carolina, South Carolina, Georgia, Alabama, 
Mississippi, Florida; BOSTON—Massachu- 
setts, Connecticut, Rhode Island, Vermont, 
New Hampshire, Maine; CHICAGO—IIli- 
nois, Indiana, Iowa, and the portion of Wis- 
consin lying south of a line running diag- 
onally northeast from the junction of Wis- 
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consin, Iowa and Minnesota to Marinette, 
Wisconsin; CLEVELAND—AIl of Ohio 
except the Toledo area, Kentucky, West 
Virginia, the western tip of Maryland, and 
Western Pennsylvania, which includes Pitts- 
burgh, Johnstown and Erie; DALLAS— 
Texas, Louisiana, Oklahoma; DENVER— 
Colorado, New Mexico, Utah, Wyoming; 
DETROIT—Lower Peninsula of Michigan 
and the Toledo area in Ohio; KANSAS 
CITY—Missouri, Arkansas, Kansas, Ne- 
braska; MINNEAPOLIS — Minnesota, 
North Dakota, South Dakota, northern por- 
tion of Wisconsin (north of boundary line 
for Chicago region), and Upper Peninsula of 
Michigan; NEW YORK—New York State 
and portion of New Jersey north of Tren- 
ton; PHILADELPHIA—Pennsylvania, ex- 
cept the portions included in the Cleveland 
region, Delaware, Virginia, the portion of 
New Jersey south of and including Trenton, 
all of Maryland, except the western tip 
flanked by Pennsylvania and West Virginia; 
SAN FRANCISCO — California, Arizona, 
Nevada; SEATTLE—Washington, Oregon, 
Idaho and Montana. 





Forest Protection on War Basis 


President Roosevelt has been asked to 
place the nation’s forest protection forces on 
a war footing to meet imminent danger to 
vital war industries from forest fires set by 
saboteurs and by aerial bombing. The appeal 
was made by W. S. Rosecrans of Los An- 
geles, president of the American Forestry 
Association, in submitting to the President 
a resolution by the Board of Directors of 
that organization meeting in Washington 
late last week. 

Adequate preparedness to prevent and deal 
with great outbreaks of forest fires, particu- 
larly in areas critical to the nation’s war op- 
erations, is not now assured, Mr. Rosecrans 
declared. The situation and the need of be- 
ing prepared to meet it transcends all other 
responsibilities of forest protection agencies 
—federal, state and private. It calls for their 
undivided effort and for emergency, men and 
money sufficient to assure effective patrol- 
ling of critical areas and prompt location and 
extinguishment of fires. 

Mr. Rosecrans stated that $15,000,000 are 
needed for the employment of emergency 
forces and the purchase of equipment to 
meet the exigency confronting forest pro- 
tective agencies. 

The resolution passed by the Board of Di- 
rectors of the American Forestry Associa- 
tion and submitted to the President by Mr. 
Rosecrans, called upon all conservation agen- 
cies and forest users—federal, state and pri- 
vate—to “dedicate their undivided efforts to 
the doing of those things that are clearly of 
first importance within their field in promot- 
ing the common cause of victory.” In the 
forest field the Association holds that three 
lines of action now claim and should have 
undisptued priority. They are: 

1—Protection of forest and related re- 
sources and of war industries, including 
power, water and transportation lines essen- 
tial to their operation, against the impending 
danger of forest fires. 

2—Maintenance of continuous production 
of wood and other forest products essential 
to the prosecution of the war. 

3—Accelerated research in the use and 
production of cellulose, plywood, lumber and 
other forest products related to war needs. 
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BUILDING TRENDS AND INFLUENCES 


FHA Urges Insulation 


Owners of homes and other structures 
which “leak heat” can contribute much to 
the war effort if they insulate these build- 
ings and thus save fuel, the Federal Housing 
Administration said today. It may be, in 
fact, that they will have to use less fuel next 
winter, whether or not they insulate. 

Fuel is of vital importance to war produc- 
tion, the FHA pointed out, and the threat 
of a fuel shortage already is casting its 
shadow over the Eastern seaboard. Insula- 
tion helps conserve fuel and at the same time 
involves the use of little or no material 
needed otherwise for the war effort. 

“It is unusual to call the attention of the 
home owner to the importance of insulation 
at the approach of spring,” officials said. 
“Today, however, the home owner can get 
the material, as insulation material is gener- 
ally available and is not on the list of criti- 
cal materials. In most sections of the coun- 
try he can get the workmen, although skilled 
labor is getting increasingly scarce. And in 
all sections of the country he should be able 
to get the money under Title I of the Na- 
tional Housing Act. 

“Aside from all this, no one knows how 
much the use of coal, oil, and gas in the home 
will be restricted next winter. 

“Several thousand financial institutions 
throughout the country are actively making 
modernization and repair loans insured by 
the FHA under Title I. They have just 
recently been asked to limit Title I lending 
to finance work which contributes to the 
war effort in some way, or which is neces- 
sary to health and safety. 

“Luxury loans are out for the duration of 
the war, as far as the FHA program is con- 
cerned. But loans for adequate insulation, 
with the consequent saving in fuel, are very 
much in order. Reliable dealers, contrac- 
tors, and others can advise home owners on 
what steps to take in insulating.” 





Minneapolis War Housing 


The second largest war work housing 
project in Minneapolis has been launched 
in the suburb of Fridley, near a munitions 
plant. There are to be 175 new homes, 
built at a total cost of $650,000 on 75-foot 
lots. Designs will be varied as to exterior, 
floor plan and arrangement of rooms, but 
cost and space restrictions will be observed. 
The homes will cost between $4,300 and 
$5,000 each, with FHA insurance on the 
loans, which will give the purchaser 30 
months to make down payment and 20 
years to pay the balance. 





Critical Materials Study 


A nationwide drive to conserve critical 
building materials in cooperation with the 
. War Production Board has been initiated 
jointly by the American Institute of Archi- 
tects and the Producers’ Council, national 
organization of manufacturers of building 
materials and equipment, it is announced by 
Richmond H. Shreve of New York, presi- 
dent of the Institute. 

A joint body, comprising two collaborat- 


ing committees, one representing the Insti- 
tute and the other the Council, has been 
forced to administer the sweeping program. 
Forums will be held throughout the country 
to enlist local architects and manufacturers 
in the campaign. Proposals already have 
been formulated for the elimination or cur- 
tailment of such critical materials as con- 
crete, structural steel, sheet metal, lathing, 
paints, and granite and cut stone. 

The Institute and the Council plan to 
issue separate series of documents contain- 
ing advice on methods of conserving vital 
materials. The Institute will serve design- 
ers while the Council will provide informa- 
tion for manufacturers and their customers. 





Canadian Housing 


The Canadian Lumbermen’s Association, 
with some 15 similar organizations across 
Canada, is preparing a petition asking the 
Government to continue the National Hous- 
ing Act, according to W. J. LeClair, secre- 
tary of the Association. The lumbermen’s 
petition will be presented after the Canadian 
Federation of Mayors has interviewed Hon. 
H. L. Ilsley, Minister of Finance. 





San Francisco Housing 
Priorities Halted 


A recent decision of Carl Smith, senior 
housing specialist with the Defense Housing 
Co-ordinator, halted priorities on all San 
Francisco and peninsula home construction 
until such time as existing residential vacan- 
cies are filled. The order affects both pri- 
vate and public construction, and means that 
home building will come to a complete stand- 
still when houses on which priorities already 
have been granted are completed. 

Smith said his decision to refuse further 
priorities was based on surveys showing the 
number of vacancies in San Francisco to be 
10,300. The Building Trades Council and 
Associated Home Builders immediately chal- 
lenged the vacancy survey and insisted that 
construction of defense houses in the $6,000 
bracket continue. 

Smith pointed out there was not enough 
housing in the East Bay area and suggested 
San Francisco do something about transpor- 
tation facilities for East Bay workers to live 
in the city and fill the vacancies. He said 
the granting of priorities would be resumed 
when conditions changed and the vacancies 
filled. 





Illinois War Industry Homes 


Illinois Lumber Manufacturing Co., Cairo, 
recently received a contract to furnish the 
Federal Works Agency 400 prefabricated 
demountable houses for shipment to the 
Crab Orchard Ordnance Plant near Car- 
bondale, Ill. 

The contract is for furnishing lumber and 
panels, roofing and other general materials, 
and does not include mechanical trades 
equipment. The houses are being erected 
by the Government war industry workers. 
Houses are similar to conventional construc- 
tion, except that floors, walls, ceiling, roof 
and partitions are built into panels at the 


factory. Exterior wall panels contain fram- 
ing, sheathing, building paper, and_ red 
cedar shingles for the exterior finish. Par- 
tition and ceiling panels consist of framing 
members only. The roof consists of the 
rafters and roof sheathing built into panels. 
After the panels are erected on the pier 
foundations, the roof is covered in the con- 
ventional way with composition shingles; 
interior of the walls and ceiling are covered 
with gypsum board, and the flooring is 
covered with linoleum in the bathroom and 
oak flooring in the other rooms. 





FHA Loans Increased 


Modernization or conversion of single- 
family houses continued to be the purpose of 
three out of every four loans reported by 
private financial institutions last year for 
insurance under Title I of the National 
Housing Act, Federal Housing Commis- 
sioner Abner H. Ferguson announced re- 
cently. 

Last year 524,134 such loans for $194,081,- 
736 were reported for insurance, or 76.4 
percent of the total number and 68.7 percent 
of the total amount. This compares with 
495,282 for $188,464,031 reported for this 
purpose in 1940, or 75.2 percent of the 
number and 68.2 percent of the amount. 

The record volume of 686,016 loans for 
$282,646,332 reported for insurance under 
Title I last year was distributed a little more 
evenly among all types of industry in the 
housing field than in the previous year. 

Heating still led the list in the types of 
improvement, the major portion of the pro- 
ceeds of 24.3 percent of the total number and 
20.5 percent of the total amount of all loans 
reported being for heating equipment and 
installations. This compares with 28.7 per- 
cent of the total number and 24.0 percent of 
the total amount for 1940. 

All types of improvement except heating 
and new residential construction showed an 
increase in actual number and amount of 
loans over 1940, together with an increase 
in their ratios of the total volume of busi- 
ness. Many of the loans resulted in more 
dwelling units for war industry workers or 
in the maintenance of properties in good re- 
pair. 





Urges Wider Use of Wood 


Critical metals are still being used need- 
lessly, declared W. F. Leicester, Vice-Presi- 
dent of the Casein Company of America, Di- 
vision of the Borden Company, in an inter- 
view here. 

By way of example, he pointed out that a 
current issue of a leading industrial equip- 
ment publication is carrying a large number 
of advertisements featuring steel construc- 
tions that could well be made of wood. 

The list includes: office and dressing room 
partitions, sentry boxes, bins, storage and 
stacking boxes, building panels, work- 
benches and tops, locker units, washroom 
partitions and doors, and filing cabinets. 

All of these products, says Mr. Leicester, 
could be made just as well with wood-and- 
glue materials. Thus, tons of badly needed 
metal could be released for conversion into 
the tools of war. 

“The versatility of wood, as a basic ma- 
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Your Gold Bond dealer 


D° you want to add a room? Repair your 
office? Insulate your house? Do you won- 
der what materials are available to do the job? 


Then see 


Amermcanfiumbherman 


THE SATURDAY EVENING POST 


Mr. Nelson 
on building: 


‘**Many of the basic materials 
used in construction are not 
scarce and hence are not un- 
der priorities control. Any 
building which can be con- 
structed without the use of 
scarce materials may be built 
as freely now as before.” 





From a speech by DONALD M. NELSON, 
Chairman, War Production Board, before the 
American Municipal Association. 





or gypsum lath and plaster for sturdy fireproof 
walls and ceilings. He has Gold Bond rock 
wool insulation which can be easily applied 
in old buildings and new to increase comfort 
and save fuel that is vital to our war effort. 


He can help you quiet plant and office areas 


can help you... 


your local Gold Bond dealer today 
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: ANOTHER GOLD BOND CONTRIBUTION 


TO THE BUILDING INDUSTRY 


i i first of a new series 
2 full page in the Post is the 
Te. 3 ame Z help the building industry get more 


ome rne i 12. These authoritative messages* from 
eet peng peonngen public misunderstanding about 
Washington will help cle 
building. 
Tying in with 
FREE merchand 
Get details from you 


NATIONAL GYPSUM COMPANY, 
or your bulletin 


Mr. Nelson’s speech, appropriate - 
oral be sent free upon request. Write today 


Gold Bond has prepared a 


» above campaign, : 7 
the ab P romotion materials. 


ising portfolio of timely sales p 
ir local Gold Bond representative. 


BUFFALO, NEW YORK. 


*4 40" x 60" reproduction of 
board or for use in a window 
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the use and value of your property. You can 
turn old structures into good rent-paying build- 
ings. And your Gold Bond dealer can help you 
do the job. 


See your Gold Bond dealer today if you have 
a building problem. He’s the carefully chosen 
representative of one of the country’s largest 
building material manufacturers —a company 
specializing in the research and manufacture 
of modern wall and ceiling building materials 
— with 21 modern plants strategically located 
over the entire country. National Gypsum 
Company, Buffalo, New York. 









BUILD BETTER WITH 


Gold Bond 


Econ ral eg 

























More than 150 products including 
GYPSUM...LIME...METAL...ROCK WOOL... 












SOUND CONTROL...INSULATION...PAINT 














* - government. 
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terial for replacing metals and plastics, has 
been enormously widened through the use of 
new, highly efficient plastic resin and casein 
glues,” continued Mr. Leicester. “Results 
of years of experimental work in our own 
and other industrial laboratories augmented 
by a vast amount of worthwhile work done 
by such governmental agencies as the Forest 
Products Laboratory, at Madison, Wis., have 
virtually created of wood highly successful 
new kinds of strong workable materials. 
Outstanding among these are the new com- 
pregnated, plastic-like plywoods; new heavy, 
laminated, weight-bearing wood members 
and the new, stronger joining of solid wood 
parts. 

“The important point is that there is a 
plentiful supply of these wood-and-glue ma- 
terials—and the fabricating equipment is 
ready in America’s woodworking plants to 
do the job quickly for Uncle Sam. In 
the business of War, the use of wood 
is already doing an _ outstanding job 
for bridge pontoons, ramps, field boxes, 
trunks, furniture for armed forces and spe- 
cialty aircraft plywood; in ship-building for 
laminated keels and spars, waterproof ply- 
wood bulkheads and life rafts; in the build- 
ing industry for glued laminated wood 
beams, arches, roof trusses, columns 
and of course great quantities for prefabric- 
ated defense housing. 

‘But the surface is merely scratched. A 
wholehearted respect by industry and the 
government for wood-and-glue as a_sub- 
stitute for metal could result in the release 
of thousands of tons of precious metals for 
those weapons we must have this year. 

“If the makers of industrial equipment will 
use wood wherever feasible; if the buyers of 
industrial equipment will specify wood; and 
if the wood-working industry will help the 
government and industry by showing them 
how to use wood-and-glue, this combined 
effort will be a major contribution to the 
vital speedy production of the tools of 
victory.” 





Relax Building Code 

Pittsburgh is expected shortly to enjoy 
a great increase in volume of small, low- 
cost homes within the city limits due to 
passage of an ordinance relaxing the city 
building code. New regulations are designed 
to permit home building to go ahead with 
minimum use of critical materials. 





Protest Tax Proposals 

Suggestions for constructive national- 
state-local tax action in view of necessary 
and increasing war requirements, coupled 
with sharp criticism of certain current pro- 
posals in the federal tax field, has been ex- 
pressed by the National Council of Real Es- 
tate Taxpayers to the House Ways and 
Means Committee. 

The real estate taxpayers warn against 
current proposals which would increase the 
present conflict, competition, and overlap be- 
tween federal government and _state-local 
Typical of such proposals, the 
statement says, is that advanced by the Na- 
tional Association of Manufacturers and some 
chambers of commerce, who suggest that the 
net income tax as outlined by the U. S. 
Treasury Department be softened and a 
general sales tax imposed. 

“These proposals would add to the exist- 


Amemcanfiumherman 


ing confusion without materially improv- 
ing the revenue structure of the federal gov- 
ernment. If adopted they would tend to 
weaken the local and state financial struc- 
ture,” the Council holds. 





Non-Essential Home Building 


Seattle, Wash., lumbermen were told re- 
cently by R. J. Watson, personal representa- 
tive of Sullivan Jones, chief of the Defense 
Housing Priorities Section of the War Pro- 
duction Board that a stop order prohibiting 
all non-essential home construction or re- 
pairs costing more than $500 will be issued 
about April 1. 

The announcement was made by Watson 
before the Seattle Mortgage Clinic sponsored 
by the Mortgage Bankers Association of 
America. Watson added that thirty days 
grace would probably be allowed to complete 
non-essential home construction costing more 
than $500, but after that the stop order will 
probably be maintained until the end of the 
war to conserve every ounce of critical war 
metals for war purposes. 

The order contemplates limiting farm con- 
struction without a priority rating to $2,500, 
as well as commercial construction such as 
warehouses, stores and factories not essen- 
tial to conduct of the war. In order to build 
anything coming under the stop order a 
priorities permit or certificate of necessity 
must be obtained. 

Watson stressed that the order is neces- 
sary only for the conservation of metals. He 
also said the government wanted rental hous- 
ing instead of houses for sale. Violation of 
the stop order would be subject to a penalty 
of five years in prison and a $10,000 fine. 
Watson said the board asks those issuing 
building permits to refrain from issuing them 
where applicant can’t show the building is 
needed for war effort. He asked mortgage 
men, builders, contractors and supply houses 
to pledge themselves now to quit giving aid, 
financing or supplies of any kind to building 
planners who may want to build for non-war 
purposes. 





Savings and Loan Investments 


Savings and loan associations carrying in- 
surance of their investors’ accounts entered 
the war period with greatly augmented re- 
sources, according to a report made recently 
by Oscar E. Kreutz, general manager of 
the Federal Savings & Loan Insurance Cor- 
poration, 

Investments of the public held by these 
institutions rose 16 percent during 1941, Mr. 
Kreutz said, while their volume of outstand- 
ing home mortgages increased at about the 
same rate. Institutions in the district of 
the Federal Home Loan Bank of Winston- 
Salem, embracing the District of Columbia 
and southeastern sea-board states, led the 
country with an increase in investments of 
28 percent. 

During 1941 the number of insured thrift 
and home-financing institutions mounted from 
2,276 to 2,343, while their combined assets 
increased $430,011,000 to a total of $3,361,- 
792,000, according to Mr. Kreutz. 

“Another factor of strength revealed in 
this group of thrift institutions was a 31.6 
percent drop in their holdings of properties 
acquired during depression years,” he said. 
“This reduction in real estate owned not 
only reinforces the financial structure of the 
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associations but releases additional funds 
for new home loans and other purposes. It 
indicates, further, the activity in the real 
estate market and, in many cities, the in- 
creasing favor with which home seekers 
are regarding older houses.” 

During 1941, insured savings and loan in- 
stitutions made loans amounting to $882,- 
938,000, a gain of $138,350,000, or 18.6 per- 
cent, over the previous year. January loans 
totaled $49,549,000, a decline of 5 percent 
from the figure for the previous January. 
This decline was largely due to the re- 
strictions on construction in non-defense 
areas, Mr. Kreutz said. 

More than 3,300,000 investors in thrift 
and home-financing institutions now are 
protected against loss of their savings up 





to $5,000 each through the Federal Say- 
ings & Loan Insurance Corporation. 
Small Home Cost 

Continuing upward during the winter 


months, although at a more moderate rate 
than in the late summer and early fall of 
1941, construction costs of a standard six- 
room house during February rose one half 
of one percent over the January figure, 
economists of the Federal Home Loan Bank 
Administration reported this week. 

Based on the average month of 1935-1939 
as 100, the Bank Administration’s cost index 
for February was 121.2. The report pointed 
out that the February figure represents a 
10 percent increase over the same month 
last year, when the construction cost index 
stood at 110.2. 

The building material element has ac- 
counted for a higher percentage of each 
monthly rise in costs than has labor during 
the past eight months, with the exception 
of October when wage rates showed the 
greatest increase, the report said. For the 
past year as a whole, however, increases in 
both materials and labor have been fairly 
uniform—materials now showing an 11 per- 
cent increase over February, 1941, and labor 
9 percent. 

In comparison with the 1935-1939 average, 
material costs had increased 19 percent by 
February, while labor costs were up 25 per- 
cent. 

Pointing to U. S. Denartment of Labor 
fie-res, the Bank Administration’s renort 
said that “wholesale huilding material prices 
in February were approximatelv 11 percent 
above those for the same month of 1941— 
in line with corresponding retail cost in- 
creases for the standard house. During 
1941, paint products were leaders in the 
rise, but so far this year plumbing and heat- 
ing supplies have paced the wholesale 
market.” 

Figures for use in the Bank Adminis- 
tration’s monthly compilation of building 
costs on a standard six-room house are ob- 
tained through the cooperation of local con- 
tractors and material dealers in cities located 
throughout the country. 





Build Sub Chasers in St. Paul 


A $400,000 contract for constrvction of 
three stb chasers has been awarded the 
Dingle Boat Works, St. Paul, Minn. The 
ships will be 110 feet in length, with 18-foot 
beam, powered by two 500-horse-power 
Diesel engines. The Dingle firm, organized 
in 1880, has constructed barges, houseboats, 
towboats and pleasure craft ever since. 








1942 


funds 
. 6cdIt 

real 
e in- 
ekers 


n in- 
3882, - 
per- 
loans 
rcent 
uary. 
» re- 
fense 


thrift 

are 
Ss up 
Sav- 


inter 
rate 
ll of 
Six 
half 
oure, 
Bank 


-1939 
ndex 
inted 
its a 
onth 
ndex 


ac- 
each 
1ring 
ption 

the 
- the 
es in 
airly 
per- 
labor 


rage, 
it by 


per- 


abor 
enort 
rices 
rcent 
41— 
+ in- 
Iring 

the 
heat- 
esale 


inis- 
ding 
- ob- 
con- 
sated 


n of 

the 
The 
-foot 
ower 
rized 
oats, 





April 4, 1942 





ra 
| 3 


| ee 





“ee” 


* 
am 


y 
Ls et 


[am protection...and a name millions know! | 
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KEEPING A ROOF OVER 
AMERICA’S HEAD IS YOUR 
IMPORTANT JOB TODAY! 


¢ Texaco gives you America’s favorite type 
of roofing...low cost...weather and fire 





Present war production calls for a huge volume of 
new building, repairing and maintenance. 

Right now, many alert builders are finding that 
re-roofing, repairs and maintenance provide a sub- 
stantial source of income. 

Texaco roofing products fit today’s markets. They 
combine essential attractiveness of color and design, 
plus adequate weather and fire protection and low 
initial cost. 


When you specify asphalt roofing products—you 


are selecting America’s 2 to 1 favorite over all other 
types combined. When you specify Texaco—you are 
selecting a famous name that millions know. 


Texaco Asphalt Shingles, Roll Roofings, Saturated 
Felt and Asphalt in bags or drums for built-up roof- 
ing, are available to Roofing Dealers through a large 
network of Texaco warehouses east of the Rockies. 

Get in touch with the one nearest you, or write 


THE TEXAS COMPANY, Roofing Sales Division, 135 
East 42nd Street, New York, N. Y. 





TEXACO { 44) ROOFINGS 


Made with Texaco’s own Asphalts 992% pure 





Teco 
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Texas Retailers’ Convention 


A full program of vital information for 
the lumber industry has been planned for 
the 56th annual convention of the Lumber- 
men’s Association of Texas, to be held at 
the Rice Hotel, Houston, April 6-8. C. R. 
Burrow, Canyon, president, announces that 
there will be fewer speeches this year than 
in the past, and that more time will be de- 
voted to discussions. Two keynote addresses 
will be made by H. R. 
National Retail Lumber Dealers Associa- 
tion, Washington, D. C., and Colonel Ike 
Ashburn, head of Civilian Defense, Hous- 
ton. An unusual program of entertainment 
has been arranged for lumbermen and their 
Wives. 


Northup, secretary, 


Final 
Houston 
lowing 


arrangements are being made by 
lumbermen, who include the fol- 
committee chairmen: Thomas C. 
Spencer and James W. Rockwell, general 
committee; N. C. Hoyt, hotel committee; 
Percy Turner, registration committee; Sam 
3assett, ranch party; Tom Weir, president's 
ball; James W. Rockwell, San Jacinto fish 
and strawberry party; H. E. Tomlinson, ex- 
hibits; Dallas Moor e, golf; 
Schnitzer, publicity; J. C. Dionne, recep- 
tion; Mrs. Thomas Pennington, ladies com- 
mittee. 


George 


California Lumbermen 


The 10th annual Reveille of Northern 
and Central California lumbermen will be 
held at Hotel Oakland, Friday, April 24. 
Tom Branson, general chairman, has ap- 
pointed the various committees and all ar- 
rangements are well under way. The annual 
golf tournament will be held at Sequoyah 
Country Club on Saturday morning, April 


20. 


Canadian Forestry Association 


Wm. H. McLallen, vice-president of the 
Capilano Shingle Co. Ltd., was elected 
president of the British Columbia Branch 
of the Canadian Forestry Association at 
their annual meeting, at Vancouver, B. C., 
recently. Mr. McLallen succeeds C. Dewey 
Anderson, managing director of the Salmon 
River Logging Co. Ltd. 

Geo. P. Melrose, assistant chief forester, 
who attended the meeting, representing 
3ritish Columbia Forest Service, spoke 
highly of the work being carried on by the 
Association, and especially its Junior 
Wardens. 


Forest 


fact that the efforts of 
these lads in the prevention of forest fires 
would be more necessary than 


He stressed the 


now ever 
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before, and said that they would be called 
upon this coming fire season to keep a sharp 
lookout and to assist their local forest 
rangers, and ARP wardens, in keeping down 
fires in every part of British Columbia. 

Mr. McLallen pointed out to the direc- 
tors that these young lads were rendering 
a wonderful service to their country, and 
he felt that more financial support should 
be forthcoming from the public in this edu- 
cational work as he explained that no mat- 
ter what line of business one is in, in this 
province, we all share in the forest dollar, 
directly or indirectly, and that now is the 
time we must all get out and do our part 
to save our forests from fire.”’ 

FE. Charles Wilkinson, manager of the 
Association, stated that the organization has 
already formulated strenuous campaigns 
against forest fires for this season, and 
much of this work is now under way. 

In the next few weeks an additional 1000 
Junior Forest Wardens will be appointed 
in all schools of British Columbia, bring- 
ing the total number to 12,000. Mr. Wilk- 
inson added that a good number of the 
“graduate” Junior Forest Wardens now 
occupy posts of responsibility as officers of 
land, air and naval forces. 

The meeting named Hon. A. Wells Gray, 
Minister of Lands, and C. D. Orchard, 
provincial chief forester, as directors ex- 
officio. 

Directors 
are: C. A. 


for the B. C. branch in 

3artram, Dr. A. H. Bayne, 
E. G. Baynes, S. G. Blaylock, C. P. Brown- 
ing, H. B. Dollar, H. S. Foley, T. A. Kel- 
vey, J. McInnis, A. McKelvie, Geo. P. 
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OISTURE 
REGISTER 


Saves You 
Both Time 
and Money 








PORTABLE 


Weighs only 5 pounds 


complete. 


FAST 


Gives you the answer 
at the press of a button. 


EASY 


Direct reading dial 
shows the moisture 
content in percentage. 


EXACT 


Scientific engineering 
gives precise results. 


use it 
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QUALITY 
Sugar Pine 
and Ponderosa 





Tests Moisture Content 
in 3 Seconds! 


e Eliminate uncertainty and worry 
about the condition of your lumber. 
Moisture Register determines mois- 
ture content instantly. Simply press 
the “gun” against the lumber—then 
press the button and read the dial. 


e No points to break off or mar 
lumber—no calculations to make. 
Prominent lumber concerns and or- 
ganizations throughout the country 
say it’s the best small invest- 
ment they ever made. You'll say so 
too, after you've tried it. 


Write Today for Full Details 


MOISTURE REGISTER CO. 


5117 KINSIE STREET - LOS ANGELES, CALIF. 


customers will be well 
pleased with this Pine of 
Camino Quality. The Sugar 
Pine, with its light weight, soft 
texture, easy workability and 
shape-holding quality, is espe- 
cially desirable for building in- 
teriors and exteriors, patterns 
and other exacting uses. Wide, 
thick pattern stock, shop and 
factory lumber, clears, selects, 
common. Straight cars of Sugar 
Pine. Mixed cars of Sugar and 
Ponderosa. 


Your 


Member of the Western Pine Assn. 


Michigan - California 
Lumber Company 


CAMINO, CALIFORNIA 
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yne, j These cards apply to 34 different 

Kel. types of cutting tools. Read the 
P face of the card illustrated and 


a 1 C you will see that it covers com- 
mon faults in operation result- 
ing in failures, their cause, and 
the best method of correction. On the reverse side of the card there 
are further expert information and recommendations which will 
improve workmanship, speed production and prolong useful tool life. 





Here is a valuable and timely means of training employees, sup- 


plementing supervision, bettering your products and boosting out- 
put. George T. Weymouth, Chief of the Industrial Salvage Section, 
a Bureau of Industrial Conservation says, “This effort reflects precisely 
50 Es what we would have every industrial plant in the country undertake. The 
entire program meets, therefore, with our approval.” 
a Disston Conservation Control Cards are supplied to any plant without charge — 
Po : . = whether or not you are a Disston tool user. Free posters, stickers and lapel buttons are also 
sol “vm available. NOW is the time to enlist your organization in the national war on waste! Send at 
and & : once for the booklet describing fully the Disston Conservation Control Plan and the free 
pe- bsg material. Write today to Henry Disston & Sons, Inc., 425 Tacony, Philadelphia, Pa., U.S.A. 
in- ( 
rns 
ide, GET THIS FREE BOOKLET—Here is complete information about the Disston 
and Plan—reproductions of the Instruction Cards—Order Blank—descriptions of 
ion the free promotional material. 
and 


@ Posters like these, size 10” x 14”, for bulletin 
boards, are supplied free. Specify whether wood 
working or metal working. 
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McLauchlin, A. E. McMaster, H. 
W. T. Moodie, G. W. 
Stewart, C. P. W. 


J. Mackin, 
O’Brien, W. F. 


Schwengers, Lt.-Col. 


F. B. J. Stephenson, H. P. Wilson, J. A. 
Young, L. Killam, R. McRae, J. L. Turn- 
bull. 





Georgia Forestfire Commission 


The annual meeting of the Southern 
States Forestfire Commission will be held 


at Columbus, Ga., April 28, jointly with the 
Roofer Lumber Manufacturers Association, 
it is stated by F. A. Anderson, Chairman. 

J. E. Stanford of Nashville, editor of 
Southern Agriculturist, will be the principal 
speaker at the evening banquet, which is to 
be followed by a dance. 

Other prominent speakers to appear on the 
program during the business session of the 
joint meeting are: Dr. Howard A. Dawson, 
Washington, of the National Education As- 
sociation, [Erwin Cater of Anniston, Ala- 
bama, of the American Wildlife Federation, 
and State Senator D. G. Bland, Alexander 
& Bland Lumber Company, Lumpkin, Ga. 





Northern California Lumber 
Merchants 


The spring meeting of the Lumber Mer- 
chants Association of Northern California 
was held at the Palace Hotel, San Fran- 
cisci, on Friday, March 20. 

The keynote address of the one-day meet- 
ing was delivered by Major General David 
P. Barrows. He reviewed the progress and 
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important developments of the armed forces 
of the United Nations. 

Representatives of the War Production 
Soard, Division of Contract Distribution, 
Federal Housing Administration, and Office 
of Price Administration presented short 
talks under the theme “Your Government 
and Your Business.” 

Kenneth Smith, president of the California 
Redwood Association, just back from Wash- 
ington, D. C., presented vital and up-to-the- 
minute information to the assembled lum- 
bermen under the program heading of 
“What is Ahead for the Industry”. 

In an interesting manner, Henry Hink, 
president of Dolbeer & Carson Lumber Com- 
pany, summarized the important things 
brought out by the different speakers. 

The meeting was open to all who were in- 
terested in the lumber industry, and was 
well attended by dealers and their key em- 
ployes. 





Southern California Retailers 


Harry E. Whittemore, manager and assist- 
ant secretary of the Benson Lumber Com- 
pany, San Diego, Calif., has been elected 
president of the Southern California Retail 
Lumber Association for 1942. H. Park 
Arnold, of Glendale, Calif., vice-president 
and general manager of the Fox-Woodsum 
Lumber Company, Glendale, was elected 
vice-president of the Association; while Ger- 
ald V. Curran, of Curran Brothers, lumber 
dealers of Pomona, Calif., who has been 
treasurer of the Association for the past 
three vears, was re-elected. 
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Philadelphia Lumbermen's 
Exchange 


Ernest A. Heaton, of Lumber and Mill- 
work Co. of Philadelphia, was elected presi- 
dent of the Lumbermen’s Exchange of Phil- 
adelphia at the 56th annual meeting of the 
association held in the Commercial Trust 
Suilding. 

Other officers elected were, Ralph Souder, 
Jr., vice-president, of Hallowell and Souder, 
and Charles F. Kreamer, of the Kreamer 
Lumber Co., was re-elected treasurer. 

W. C. Ashenfelter, of W. C. Ashenfelter 
and Son; A. K. Borda, of Camp Manufac- 
turing Co.; J. Walter Keely, of Putnam 
Lumber Co., and George L. Felter, of 
Felter Lumber Co., were elected directors. 
The new president succeeds Aubin B. 
Wright. 





Coming Conventions 


Apr. 6-8 — Lumbermen’s 
Texas, Rice Hotel, 
nual. 

Apr. 10-11—Southern California Retail 
Lumber Association, Hotel Huntington, 
Pasadena, Calif. Annual. 

Apr. 16-17—Florida Lumber and Millwork 
Association, Orange Court Hotel, Or- 
lando, Fla. Annual. 

Apr. 23—Southeast Missouri Retail Lumber 
Dealers’ Association, Marquette Hotel, 
Cape Girardeau, Mo. Annual. 

June 2-3—National-American 
Lumber Association, William Penn Ho- 
tel, Pittsburgh, Pa. Annual. 

Apr. 15-16—Arkansas Association of Lum- 
ber Dealers, Marion Hotel, Little Rock, 


Association of 
Houston, Tex. An- 





Wholesale 


Ark. Annual. 
Apr. 10-11—Southern California tetail 
Lumber Association, Pasadena, Cali- 


fornia. Annual. 
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7S years of service 
to the sash and door 
industry. 


--MORE THAN EVER 


it is important to fight the ene- 
mies of woodwork — DECAY 


Par-Tox 


is the industry's Number One 
product for this purpose. Costs 
little, yet means much in cus- 


Specify ‘‘Par - Tox 
treated ’”’ 
next order. 


on your 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


“TOPCO” 
PULLEY 





per room, in 





ries. 





for stronger multiple frames; Three-Width Jamb, for dif- 
ferent thickness walls. 

The “Topeo” Weatherstripped Unit will save up to $75 
20 years, on 
laboratory tests prove this.) 
Let Catalog No. A-2 help you avoid window frame wor- 
Your copy is ready—on request. 



















They 
All 
“0. K.” 
Malta 
“Topco” 





Architect 
Contractor 
Dealer 
Owner 


All who really KNOW 
window frames agree 
that Malta “Topeo” is built 
to cost less in service. Pro- 
viding greater home pro- 
tection—MORE ECONOMICALLY 
—it thereby aids national defense. 


Some “Oked” reasons why are these 
patented features: Overhead Pulley, 
assuring definite time-saving im- 
provements; Three-Point Jamb Clamp, 
for leak-tight sill; Mull Center Clamp, 


heat bills alone. (Unbiased 





THE MALTA MFG. CO., MALTA, OHIO 7; 2-0! 


Malta Frames Cost Less Per Year Of Service Sir<< 199! 
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SELL “PENNVERNON “- 
_. . NOT JUST “WINDOW GLASS“ 


Taere are varying degrees of quality in window glass, as in almost 
everything else. That’s why the name “Pennvernon” has come to mean 
so much. It stands for uniformly high quality in window glass. It assures 
a freedom from distorting defects rare in sheet glass making. It identifies 
a glass that gives good vision, that is bright and reflective of surface on 
both sides of the sheet. And it marks a glass which is nationally known 
and nationally available through our many branches and thousands 
of dealers. Pittsburgh Plate Glass Company, Grant Bldg., Pittsburgh, Pa. 


ENNVERNON WINDOW GLASS 


PITTSBURGH PLATE GLASS COMPANY 
"PITTSBURGH sland fot Zuality Glass and (Print 
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NEW JERSEY DEALERS MEET 


The 58th annual meeting of the New 
Jersey Lumbermen’s Association was held 
March 26 in Newark with 500 members and 
guests in attendance. At the business ses- 
sion in the morning G. B. Roesler, Hack- 
ensack, completed his fifth year as president 
of the organization and will be succeeded 
by George H. Dorn, Bound Brook. Other 
officers chosen for the ensuing year include 
Nicholas S. Gentile, Pompton Lakes, vice 
president; James S. Hurley, Perth Amboy 
and George Riley of Westfield, trustees. 
H. H. Van Natta, Morris Plains, was con- 
tinued as treasurer and G. E. (Ed) DeNike 
as secretary. Retiring president Roesler 
becomes a member of the Advisory Board. 

\ddresses by government housing ofh- 
cials and real estate statisticians stressed 
the point that thousands of war housing 
units were badly needed in the State, but 
that private capital should and will con- 
struct and operate them, spotting them 
where they are most needed, rather than 
upon the hit or miss basis followed by 
many government sponsored projects which 
in many cases went far beyond the housing 
needs of certain war production areas. This, 
it was asserted, is creating a post war 
condition that will place the government in 
the real estate market upon a basis that 
would not be favorable to civilian operators. 

Rufus S. Lusk, real estate statistician of 
Washington, D. C., told his hearers that the 
eovernment housing program was_ being 


FROM Warp, Sag 7 


There are plenty of garage 
doors right in your neighbor- 
hood that look just like this. 
Think of the potential— 
there is an extra $10 bill in 
your cash register for every 
one you help transform into a 
smart, easy-to-operate Stan- 
ley “Slide-Up” installation. 


TO Sm 











FOR Only S10 








art, “SLIDE-UP” 
— Convenience 


Stanley “Slide-Up” Hard- 
ware will fit any pair of stock 
garage doors; there is no 
excuse for anyone in your 
neighborhood going without 
their convenience. Home 
owners will thank you for 
telling them how easily and 
inexpensively the change- 
over can be made. 


April 16th-25th—National Hard- 
ware Week. Take advantage 
of it for bigger Spring business. 


used in many localities to build many more 
family units than were needed, with the 
result that many are unoccupied months 
after they are completed. “Thousands of 
houses,” he said, “are being built in the 
name of war need 
that should never 
have been started. It 
is unfortunate that 
the housing program 
is being so loosely 





G. E. DeNIKE, 
Newark; 
Secretary 





handled at a_ time 
when certain areas 
are sadly in need of 
accommodations, and 
are having so much 
trouble getting build- 
ing materials that 
rationing must be resorted to. In some in- 
stances there have been more war houses for 
rent several months after the project was 
finished than there were when construction 
started.” 

Warren J. Lockwood, state FHA direc- 
tor, called upon private capital and enter- 
prise to step into the breech and_ provide 
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housing for 14,000 families in the northern 
part of the state alone, where 18,000 units 
will be required before the end of the year. 
“This can all be financed,” said he, “through 
government insured mortgages. There will 
be no difficulty securing priority certificates 
that will bring the building material to these 
jobs if a real need for the construction can 
be demonstrated.” 

John A. McNulty, field agent in Newark 
for the War Production Board, was on hand 
to assure the dealers that in seeking priority 
certificates, if they will stick to facts, there 
will be little difficulty in securing needed 
lumber, and its transportation to the war 
housing jobs. He said that demand at the 
moment exceeded supply, but that produc- 
tion at the mills was rapidly catching up 
and, over the year, would fully meet all 
requirements of the war effort as well as 
the civilian trade. 





New York Salesmen 


Lumber Salesmen’s Club of New York 
held their regular monthly meeting on March 
19. Presided over by Ervin F. Bartel, presi- 
dent, the meeting drew heavier attendance 
than any in recent months, with several 
members appearing for the first time since 
last fall. Ben Lebett, treasurer, reported to 
the acquisition of two hundred dollars addi- 
tional Defense Bonds in the name of the 
Association. Lee Trantum, secretary, was 
instructed to proceed with publication of 
the 1942 register of members with suitable 
inscription to indicate it as the Tenth An- 
niversary Roster. 
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Longer Life for Wood 


Dry Rot and Insect Borers stopped with 


cUPRIN® 


CUPRINOL preserves wood without pressure 
It is a quick penetrating liquid ap- 
plied by brush, by spray or by dipping—in and 
out, as quick as that — for lasting protection 
against dry rot, fungus and insect borers. 


CUPRINOL is non-poisonous and harmless, so 
that neither goggles nor rubber gloves are nec- 
essary when using. 
Cuprinol can be applied right on the job. It is 
an effective priming coat under paint or varnish. 


CUPRINOL is the practical preservative for 
wood products and woodwork of all kinds. 
Write today for information. 


CUPRINOL, Inc. 515 Massachusetts Ave. Cambridge, Mass. 


L 


30 years success in 
Europe and the Tropics 


For building construction 
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INSULATION 


Easiest on Your Trucks and Tires! 


m KIMSUL* conserves your trucks and your tires because 
it comes compressed to less than 1-5Sth its installed footage! 


This exclusive KIMSUL feature saves your trucks and. 


your tires because it helps make one truck-trip do the 
work of two! KIMSUL is packaged compactly, is. ex- 
tremely light in weight ... sufficient KIMSUL to insulate 
an entire house can be easily added to an already well- 
loaded truck, as shown in the photo of the Wieckert 
Lumber Co. truck below. Remember, no other insulation 
comes compressed...KIMSUL alone has this truck-saving, 
tire-saving feature! 


KIMSUL saves storage space, too. In less than 17 cubic 
feet you can store sufficient compressed Standard Thick 
KIMSUL to insulate an area of 1,000 square feet. Hence, you 
can stock more insulation when you are a KIMSUL dealer. 

Powerful advertising and sales promotion are helping 
KIMSUL dealers to achieve another year of record-break- 
ing sales. Become a KIMSUL dealer and cash in on the 
trend toward KIMSUL—the insulation that “Comfort- 
Conditions” homes. Don’t forget, KIMSUL is immedi- 

ately available. For information, mail coupon now! 


*KIMSUL (trade-mark) means Kimberly-Clark Insulation. 
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CUTS TRUCKING COSTS — Atop this full load oflum- 
ber are easily carried ten compact packages of compressed 
Standard Thick KIMSUL —an amount sufficient to provide 
approximately 1,000 square feet of installed insulation. No 
longer is it necessary to truck insulation to the job separately 
—not when you sell KIMSUL! Thus, KIMSUL cuts your truck- 
ing costs and helps you conserve tires, gasoline and oil. 
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KIMSUL blanket comes 
_. with a new tough water- 
_ proof facing that assures © 
an installation of out- 

standing neatness. 
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SOUTHERN PINE HOLDS ANNUAL MEETING 


Earl T. MeGowin, of W. T. Smith Lum- common to all manufacturers of lumber, and South to consider this seriously as I think | 
wr Company, Chapman, Ala., was re-elected any efforts in these directions by different can speak for the Southern Pine Association 


president of the Southern Pine Associa- associations in the same regions necessarily when I say a majority of its subscribers 
tion, at the annual meeting held in New overlap. The principal difference between would welcome a consolidation. 

Orleans on March 26. Other officers (also hardwoods and pine comes in the marketing, “The same reasoning would apply to exist- 
re-named) include: J. W. Foreman, Fore- ing export organizations, as most southern 
man-Blades Lumber Co., Elizabeth City, } woods are exportable, and in normal times 


N. C., first vice-president; P. T. Sanderson, 


both pine and hardwoods frequently go to 
Texas Long Leaf Lumber Co., Trinity, 


the same country.” 


Texas, second vice-president: and ,. ££. The absorption by SPA of other pine 
\dams, Adams-l-dgar Lumber Co., Morton, groups in the area, as well as the long years 
Miss., treasurer. Herbert C. Berkes was 


of service of the major organization had been 
touched on by President McGowin. He 
touched on the grading supervision, now in 
a separate Bureau that “has performed mag- 
nificently during the defense period and now 
in the war effort,” as well as on the eco 
nomic and statistical studies carried on by 
the Association which have provided in- 
valuable records for hearings on such mat- 
ters as price ceilings, wages and hours, and 
freight rates. The SPA traffic services, 
he said, have a long record of accomplish- 
ments familiar to all, which have meant 
actual dollars to the entire Southern lum- 


continued as Secretary-Manager. 

Concentration of all southern lumber trade 
issociation activity into a single organiza- 
tion, a matter of discussion among lumber- 
men during the past two years, was broached 
otficially in the address of President [Earl 
M. MeGowin. 

“Il think the trend toward having one 
major association to represent all of the 
lumber production in a given area is spread- 
ing,” said Mr. McGowin, “and I would 
like to see this continue to the point that 
the hardwood groups will merge with this 





organization so that we will have one South- ber industry, and is the sort of thing one 
ern lumber association. Most of the opera- EARL T. McGOWIN, H. C. BERKES, mill alone cannot do. 
tions in the South today cut both pine and Chapman, Ala.; New Orleans, La.; “In the field of conservation, this Asso- 
hardwoods—generally in the same mill—and sheeenaaatae Secretary-Manager — ciation has taken an active part,” said Presi- 
there are relatively few strictly pine or dent McGowin. “Despite the progress made, 
strictly hardwood mills left. and it seems to me that by having separate however, I have the firm conviction that 
“Such problems as transportation, con- advertising and trade extension departments we must assume even more aggressive lead- 
servation, government and public relations, for pine and hardwoods a working consolida- ership in the future. We are recommend- 
economic research, statistics and accounting, tion could be easily effected. ing that all subscribers not only follow 
wage and hour problems. and the like are “T invite hardwood manufacturers in the reasonable cutting practices on their own 





Spokane Pine | 
WEATHERTITE FRAM ES 


Dealers call them CABINET jobs 


These are the frames that meet the modern cally seasoned for this exacting use. Joints 
demand for highest quality building con- are snug and tight. Weathertite special 
struction. Get acquainted with them, Mr. tongue and groove joints between pulley 
Dealer. You'll quickly recognize their stiles, blind stops and casings. Made in 
superiority. You'll like their fine design, standard and to special detail. Our Per- 
the choice wood used, the manufacturing matol-treated frames bear the brand of 
accuracy. Made of Spokane White Pine NDMA, signifying minimum standard ap- 
and Ponderosa Pine, the wood is scientifi- proval of National Door Mfrs. Assn. 


Sell the Long Lake Line of Quality Lumber 


A money-making line for you. Idaho White Pine and Ponderosa Pine 
items, cut from straight-fibred timber, carefully manufactured. Mixed Cars 
—Frames, Package and Lineal Trim, Mouldings, Lath, Cut Stock. 


LONG LAKE LUMBER COMPANY “Sproxane, 
SPOKANE PINE PRODUCTS Co. WasHinsr 
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"UNCLE SAM 
IS USING LUMBER 


TODAY, Zaz... 


Lumber, in millions of feet daily, is being used by 
Uncle Sam in his accelerated program for war, 
that victory shall preserve your right to free 


enterprise. 


Training camps, factories, munitions plants, ship- 
building works, defense houses .. . all call for 
lumber—and still more lumber! A multitude of 
industries are being converted for all-out war 
production. They, too, are crying, "Give us 


lumber.’ 


Again, through other channels, versatile lumber 
and its by-products are releasing many commer- 
cial metals and chemicals for essential war pro- 


duction. 


Nor is the end in sight, for still greater demands 


on lumber must be expected before this war is 


FROST LUMBER 


SHREVEPORT 


St. Louis, Mo. 





won. Until then, America's lumber industry— 
embracing manufacturer, wholesaler and retailer 
—will meet those demands when and as they 
come, confident that its efforts will contribute to 
victory . .. to the end that our nation shall again 


be free to resume the pursuits of peace. 


Toward the attainment of that priceless goal, 
Frost Pine dedicates its resources, its facilities 


and the united energies of its personnel. 





These and all other Frost employees have dedicated their efforts to Victory. 
Left to right: Ben Taylor (35 yrs.), Frank Junior (32 yrs.), Alf Hall (32 yrs.), 
Jean Hadley (32 yrs.), C. Watson (31 yrs.). 


INDUSTRIES, Inc. 


rn. LOUISIANA 


New York City 
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lands but urge smaller land owners from 
whom they buy logs and lumber to see 
that minimum approved cutting practices 
are followed.” 

President McGowin said he wished to em- 
phasize that the SPA must have widespread 
support of mills all over the South. “The 
whole thing,” he said, “has changed and 
the old terminologies and  antagonisms, 
whether at one time justified or not, ought 
to be discarded and all lumbermen ought to 
look at the future together. If this organ- 
ization is not the proper vehicle, then let’s 
get another; but whatever we do, let’s have 
one that all elements in the industry can 
and will support.” He urged lumbermen 
to have pride in their industry, asserting that 
if all were united the organization would 
have greater potency than the large unit 
industries. 
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A bottleneck in lumber will be avoided 
only if the war agencies will give serious 
attention to the advice of the industry 
as to_ specifications and _ procurement 
which have been frankly placed before 
government agencies in recent weeks, 
declared M. L. Fleishel, Shamrock, Fila., 
president of the National Lumber Manufac- 
turers Association. Mr. Fleishel, in discuss- 
ing 1941 production and the estimate of 
1942’s needs stated the industry appreciates 
it is faced with a real responsibility to 
produce these estimated requirements (35 
to 38 million feet) for direct and indirect 
defense needs and the vitally necessary 
civilian requirements. 

Mr. Fleishel stated it had been proven 
possible to adjust operations to Department 
of Justice views in connection with the 


consent decree, and with the Government 





TIDEWATER RED CYPRESS 


IS TO LUMBER 


Ve fame of Tidewater Red Cypress for its durability 
goes back to dim antiquity—a reputation so great that 
tradition often speaks of it as everlasting. 


Certainly it is true that few woods compare with Tide- 
water Red Cypress in its ability to give satisfactory 
service over long periods of time under the severest 
conditions of exposure. 


Many of today’s generation of homebuilders may not 
know the advantages of using Tidewater Red Cypress 
for door and window frames, siding, exterior trim and 
other exposed woodwork. Recommend trade-marked and 
grade-marked Arrow Brand Tidewater Red Cypress to 
them so that they may benefit by the lasting beauty and 
long-run economy that go with the use of “The Wood 
Eternal.’’ 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 


BARNETT NATIONAL BANK BLDG. 
JACKSONVILLE, FLORIDA 
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in reference to Wagner Act, Walsh-Healy, 
and Wages and Hours. 

In touching on the activities of the Fed- 
eral Forest Service, Mr. Fleishel said: 

“T wish it were possible to tell you that 
here also we have been able to adjust our 
thinking in keeping with that of the admin- 
istration, but this would be idle and useless. 
All of you are fully aware of the fact that 
basically and fundamentally the viewpoints 
of the industry are widely divergent from 
those held by the administration. You are, 
of course, familiar with the recent annual 
report of the Acting Chief of the Forest 





M. L. FLEISHEL, F. L. ADAMS, 
Shamrock, Fla.; Morton, Miss.; 
Director Treasurer 


Service to the Honorable Claude R. Wick- 
ard, Secretary of Agriculture. While admit- 
ting many farsighted leaders among forest 
owners have adopted better forest practices, 
nevertheless he very definitely and vigor- 
ously recommended early and complete Fed- 
eral Regulation of all forestry practices on 
privately owned lands. In answer to his 
able presentation of his department’s view, 
reams could and have been written in sound 
opposition to this radical encroachment on 
private enterprise and investment rights. 
During these sessions you will hear this sub- 
ject discussed by those far better able to 
deal with it than am I. If the industry had 
not already undertaken in a very large way 
the initiative in such a program in_ their 
own and the public interest, they undoubtedly 
would feel less aggrieved over the positive 
stand taken by the Forest Service.” 

A discussion of the public relationship 
program of the National Lumber Manufac- 
turers’ Association, was given by F. K. 
Weyerhaeuser, of St. Paul, Minn., Presi- 
dent, Weyerhaeuser Sales Co. He also dis- 
cussed uses of woods for which substitutes 
had not been found, such as pontoons for 
the army, and the vital part played and 
to be played by wood in airplane and patrol 
boat construction. 

Steps taken on the West Coast to obviate 
bottle necks, through such devices as 4a 
loggers’ committee for getting out special 
cuttings, and other measures were recited. 
The absorption of steel in the war effort. 
he said, has resulted and will result in 
greater demands for wood products in struc- 
tural work, laminated arches, and man) 
other uses for which it is well adapted. 

In the afternoon, Stanley Horn, editor 

(Continued on page 40) 
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Millions of Radio Listeners are learning that- 


JOHNS-MANVILLE DEALERS HAVE 
MATERIALS IN STOCK TO HELP YOU 
"FIX UP’ YOUR HOME 





Five Nights 
a Week 


Johns-Manville brings 
you Elmer Davis and 
the News, one of the 
three most popular 
news broadcasts on the 
air. Monday through 
Friday at 8:55 P.M., 
E.W.T. Coast-to-coast 
Network, Columbia 
Broadcasting System. 


VEER 







Isn't this the kind of message 
you'd like the J-M Radio Program 
to give your prospects? 


Today, in your community, there are plenty of people 
whose homes need re-roofing or other repairs, and who 
would have the work done now if they were told that 
materials were available. 





ey 


ss New, low-cost roof — ! 
Many of these prospects have been led to believe that they Pe SNS Sat ey Oe 
» : : : J-M American Colonial Shingles are beautiful, 
cannot get the necessary materials. We are doing our best fireproof, rotproof. Applied like an asphalt 
to correct this false impression through our popular radio strip. You can show prospects they cost less 
Pp £ pop n ? : 
program, “Elmer Davis and the News,” which reaches per year than ordinary roofing materials. 


35,000,000 listeners every month. The commercial an- 

nouncement above is typical. 
In many of these announcements we are featuring J-M 
Asbestos Shingles because today you have a powerful 
selling story in their fire protection. These attractive 
shingles cannot burn, thus protect against communicated 
fires. And, your customers will be glad to learn—they do 
not rot or decay, never require preservative treatment, 
minimize future upkeep expense. They add new beauty 
to any home . . . last as long as the house itself. 


For details about J-M Asbestos Shingles and other 





Cuts maintenance expense—adds beauty! J-M 
J-M building materials, write Johns-Manville, 22 E. 40th Asbestos Siding Shingles never require pre- 


tT “uI WV servative treatment. Cannot burn. Won’t rot or 
St., New York, N. Y. decay. Easy to apply. Several styles. 


ir Johns-Manville 
Ml Latiling Muleia 
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SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


SHEVLIN-CLARKE COMPANY, LIMITED 


Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 


NEW YORE 
Bend, Oregon 1604 Graybar Bldg. 
*Member of the Western Pine Associa- Mohawk 4-9117 


tion, Portland, Oregon, 














DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off, 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


CHIC. 
1863 LaSalle-Wacker Bldg. 
Telephone Central 9182 
SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 





SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 


AGO 




































Now with restrictions on new house 
construction, go after the remodel- 
ing and modernizing business. ''T-F 
Brand" Red Cedar Siding is the 
modern sidewall protection. Gives 
new beauty and distinction. Gives 











TVhurstere-Flavelle \inired 


Port Moody, B.C., Canada = \ 





Sell ’T-F Brand” Siding for Remodeling 













Now’s the 
time to sell 
““T-F Brand” 
SIDING 
to the 
farm trade 



















enduring service. A natural insula- 
tor. Resists winter cold and summer 
heat. All grades and sizes. oo. " . 
“T-F Brand Red Cedar Siding, Finis ~ 

nd Shingles. Straight and Mixed \  « 
a — 








ABOUT TIME 


NEW YORK 


TIME, always valuable, is now more 


precious than ever. Save time by stay- 
ing at the McAlpin. Its ideal midtown 
location is right where it’s most con- 
venient for business or pleasure. 


SAVE 
TIME 
STAY 
heal 


HOTEL M‘ALPIN 








Rooms with private bath 
Single from $3.30 
Double from $4.95 


e@ 1 BLOCK FROM PENN STATION 
e 5 MINUTES TO TIMES SQUARE 
e@ B.&0. Motor Coaches stop at our door 








BROADWAY at 34th STREET, NEW YORK 
Under KNOTT Management JOHN J. WOELFLE. Manager 














You Can Have 
a Small Homes 
Plan Service 
of Your Own. 





Inserts like these in the 
illustration are printed 
- ) - 7 in five colors and bound 
in every other issue of the AMERICAN LUMBERMAN. Elevations, 
floor-plans and complete lists of materials are included. 


You can appreciate how valuable these plans will be and 
here is a way to keep them intact. This leatherette binder is 
made especially for the AMERICAN LUMBERMAN Small Home 
Plans Inserts. START NOW to preserve these attractive plans 
by ordering a binder. 


$1.00 POSTPAID. 


AMERICAN LUMBERMAN 
431 So. Dearborn St. 


Chicago, Ill, Date 

Enclosed find remittance $ for which send binders. 
I birch 6 Sp tindrea doe awGininawenbeeeses pO” ee eee eer ee 
ME ice pau ak aa einki en anes caste merase tes State 
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5 onlin. 1 
RIVERVIEW HOMES 
DEFENSE HOUSING PROJECT 
MIFFLIN TWP. DUQUESNE PA. 
PA.36221x 
FEDERAL WORKS AGENCY 
ALLEGHENY COUNTY HOUSING AUTHORITY 
RAYMOND M. MARLIER «ee ARCHITECT 
LLOVDS BUILDERS, INC. «4. CONTRACTORS 







































Factory - Ft 
STREAMLI. 


Trade-Mark Rex. U.S. Pat. : 
A @RGOUCT OF -8. CL. BRUCE 

















HARDWOO 
FLOORING 


CO., MEMPHIS, TENN. 
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(Continued from Page 36) 

of Southern Lumberman, discussed the tree 
farm program. He was followed by Don 
Campbell, secretary of the Kentucky Retail 
Lumber Dealers’ Association, who empha- 
sized to the manufacturers that after the 
war they will have to return to their estab- 
lished distribution channels offered by the 
retailers. He urged them not to take ad- 
vantage of the present situation. He com- 
pared the manufacturers today to a Cin- 
derella, and urged them to keep the time 
element in mind. 

Details of conditions in the trade were 
outlined, such as limitations on priorities 
on materials, and the definitions, originally 
set on what constitutes a retailer. He ex- 
pressed the view that retailers are playing 
a larger part in defense housing than 
thought; and that the importance of the 
farm in defense in connection with building 
materials should be recognized. 

Prediction that restrictions would not be 
applied to the farm market as it concerns 
building materials was voiced by Harry F. 
Stiles, of the National Housing Agency, 
Washington, D. C., who also thought it 
possible that non-defense areas might be 
affected by priorities. Mr. Stiles discussed 


J. W. FOREMAN, 
Elizabeth City, N.C. 
Ist Vice President 


200,000 defense units 


placed at 578,000 units. 





P. T. SANDERSON, 
Trinity, Tex.; 
2nd Vice President 


for completion for 


September 1 will probably not be enough. 
The building during 1942 calendar year was 


The quota to Sep- 


tember 1, 1942, had been placed at 350,000 


the new set-up in which all housing activ- units, which, with 70,000 uncompleted for 


ities of the Government have been consoli- 
dated. 
In discussing Government-built housing, 


the 1941 period, left a total of 420,000. 
In reference to defense housing, Mr. Stiles 
said the current ruling is that such dwellings 


he pointed out that a powder plant built on must be within two miles of the plant, or 


a 30,000 acre tract isolated from large com- 
munities are requiring 3,000 home units is 
not a type of project attractive to private 
realty developers. He said the estimate of | for auto transportation. 


within that distance of 
not over 40c per day distant from the plant 
to be served. This is based on lack of tires 


a common carrier 
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“Don’t get excited about rumors of limita- 
tions,” he said. There probably will be 
no limitations on lumber, brick, cement or 
other non-critical items. He called atten- 
tion to recent orders which didn’t say “last 
night” but which provide a method for fin- 
ishing construction of buildings started and 
even for a breathing spell for projects so 
close to starting that their suspension would 
hurt. This is Donald Nelson’s method, and 
probably will continue except in an extremely 
critical situation. 

In the annual subscribers meeting, direc- 
torship was extended to Tennessee in the 
election of J. T. Fleishel, of Fleishel Lumber 
Co., St. Louis, Mo. The number of direc- 
tors from Alabama, Arkansas, and Texas 
was increased. No director was named from 
Oklahoma. The directors elected in state 
meetings to serve during the company year 
included : 


ALABAMA: earl M. McGowin, W. T. 
Smith Lumber Co., Chapman; L. W. Mor- 
gan, Alabama Mill, Selma; W. T. Neal, T. 
R. Miller Mill Co., Brewton; M. P. Tinsley, 
Smith Lumber Co., Red Bay; C. L. Willis, 
Gulf Lumber Co., Mobile; W. J. Yost, Pine 
Plume Lumber Co., Montgomery; A. B. 
Carroll, A. B. Carroll Lumber Co., Hurts- 
boro. 


ARKANSAS: J. R. Bemis, Ozan Lumber 


Co., Prescott; B. A. Mayhew, Fordyce Lum- 
ber Co., Fordyce; F. H. Wilson, Union Saw- 
mill Co., Huttig; A. T. McDonough, Cros- 
sett Lumber Co., Crossett; C. F. Sturgis, 
Sturgis Bros., Manning. 


FLORIDA: M. L. Fleishel, Putnam Lum- 
ber Co., Shamrock; M. J. Foley, Brooks- 
Scanlon Corp., Foley; E. A. Hauss, The 
Alger-Sullivan Lumber Co., Century; D. L. 




















am y the Fighters are the Producers 





industry has a huge wartime job to do. Working on 
line to back up the battle line. Maintaining a 
flow of lumber supplies to meet the needs of war 





he mills of Urania 
ine oI UI l 


Lumber Company are in high-speed opera- 
This organization is producing to the limit of mill capacity. 
Meeting the war demands of Uncle Sam, and doing its level best 
to supply the needs of our regular customers. 


J Supply 


Members S. P. A., S. P. I. B., Southern Hardwood Producers 


The Urania Lumber Co. Ltd. 


Urania, Louisiana 


Lumber Manufacturers and Tree Farmers 


YELLOW PINE and HARDWOODS 


Selma, Ala. 


43 E. Ohio St. 
Chicago, Ill. 





Steadily Producing 


Production Required 


Doing Our Part 


“MILLER MADE IS UP TO GRADE” 


Why not try a sample car? 


Southern Hardwoods -- Bandsawn of course 


MILLER & CO. INC. 


when 


Daily 


Manufacturers 


Jackson, Tenn. 


Branch Offices 
P. 0. Box 48 


Reading, Pa. 
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Dealers who are particular about the qual- 
ity of the lumber they handle agree that 
the products of Winton are in every way 
DEPENDABLE. Through more than 55 
years of service, Winton has won the repu- 
tation of producing the BEST in softwood 
lumber. And always the Winton policy 
will be to supply lumber items of the same 
surpassing quality which originates in the 
superb Winton timber . . . enhanced by 
careful manufacture in the modern Winton 
mills. Depend on Winton for these de- 
pendable quality stocks: Idaho White Pine, 
Ponderosa Pine, Sugar Pine, Western 
White Spruce, Douglas Fir, Western Hem- 
lock, Red Cedar Siding and Shingles. 
You'll find satisfaction and profit in buy- 
ing from Winton. 


WINTON LUMBER SALES CO. 


FOSHAY TOWER... MINNEAPOLIS 
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Pine Pik 
Sphuce-Cedar 


IDAHO WHITE PINE: 


Winton Lumber Co., 
Gibbs, Idaho 


CALIFORNIA SUGAR PINE and 
PONDEROSA PINE: 

Amador Lumber Co., 

Martell, California 


WESTERN WIITE SPRUCE: 


The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 


PONDEROSA PINE: 
Somers Lumber Co., 
Somers, Mont. 
Craig Mountain Lumber Co., 
Winchester, Idaho 





| 








Douglas 


onan Wine af Fa 7 


Douglas Fir for durability, for depend- 
ability, for beauty and strength. Here 
is America's most valuable softwood — 
superior lumber for home-building, for 
general uses. Rosboro Lumber Company 
offers Douglas Fir at its best. 


Here is an electrically-operated mill that 
is 100°, modern. An organization skilled 


ne 


in fine fir production. Swift precision 
machines, adjusted to hair-breadth ac- 
curacy. Six Moore cross circulation dry 
kilns, remanufacturing plant, planing mill 
—everything in the line of superior equip- 
ment for top-quality production. 

All Rosboro lumber |” and 2”, 20’ and shorter, 


is kiln-dried. We offer all building items in all 
regular patterns; also FIR TIMBERS. 


RS W. Rosborough, President. B. S. Cole, Secretary-Treasurer 








. Cooper, Vice-President. C. G. Atkinson, Sales Mgr. 


ROSBORO LUMBER COMPANY, Springfield, Oregon. 
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Handley, Peavy-Wilson Holo- 


paw. 


GEORGIA: H. R. 


ber Co., Quitman; J. 
McElrath Mfg. Co., 


LOUISIANA: T. E. Banks, Colfax Lum- 


ber & Creosoting Co., Colfax; P. A. 
Bloomer, Louisiana Long Leaf Lumber 
Co., Fisher; Q. T. Hardtner, Urania Lumber 
Co., Urania; Brown McCullough, Mansfield 
Hardwood Lbr. Co., Shreveport; W. T. 
Murray, Tremont Lumber Co., Rochelle; A. 
J. Peavy, Peavy-Moore Lumber Co., 
Shreveport; J. P. Voss, J. P. Voss Lumber 
Dubach. 


MISSISSIPPI: F. L. Adams, Adams-Edgar 
Lumber Co., Morton; L. O. Crosby, Good- 
year Yellow Pine Co., Picayune; Charles 
Green, Green Lumber Co., Laurel; S. E. 
Moreton, Central Lumber Co., Brookhaven; 
J. J. Paschal, J. J. Paschal Lumber Co., 
Walnut Grove; C. L. Freiler, Denkmann 
Lumber Co., Canton; Homer B. Turner, 
Henderson-Molpus Lumber Co., Philadel- 
phia, 


MISSOURI: &. A. Frost, 
Industries, Ine., Shreveport, 
Sheppard, Louisiana Central Lumber 
Clarks, La.; R. B. White, Exchange 
mills Sales Co., Kansas City. 


NORTH CAROLINA: B. Hampton El- 


lington, Ellington-Fay Lumber Co., Fay- 
etteville; J. W. Foreman, Foreman-Blades 
Lumber Co., Elizabeth City; John C. Shep- 
herd, Lumber River Pine Corp., Charlotte. 


SOUTH CAROLINA: w. B. McNeal, Ar- 


gent Lumber Co., Hardeeville; E. Oswald 
Lightsey, Lightsey Brothers, Miley. 


TEXAS: A. L. Carter, W. T. 
Brother, Houston; W. F. Edens, Edens- 
Birch Lumber Co., Corrigan; E. L. Kurth, 
Angelina County Lumber Co., Keltys; P. 
T. Sanderson, Texas Long Leaf Lumber 
Co., Trinity; H. M. Seaman, Kirby Lumber 


Lumber Co., 


Garrett, Hancock Lum- 
M. McElrath, Jeffreys- 
Macon. 


‘ 
a. 


Frost Lumber 
ms: SS. 6 C. 
Co., 
Saw- 


Carter & 


Amemcanfiumberman 


Corp., Houston; Arthur Temple, Southern 
Pine Lumber Co., Texarkana; Eli Wiener, 
4321 Overhill Drive, Dallas; H. W. Whited, 
Frost Lumber Industries, Inc., Shreveport, 
La.; R. M. Eagle, Saner-Ragley Lumber 
Co., Carmona; H. N. Grogan, Grogan- 
Cochran Lumber Co., Magnolia. 


TENNESSEE: 3. 


Lumber Co., St. 


VIRGINIA: w. H. 


& Lumber Co., Lynchburg; H. C. 
Richmond Cedar Works, Norfolk. 


T. Fleishel, Fleishel 


Louis, Mo. 

3urruss, Burruss Land 
Parrish, 
Service rendered in delivery of lumber 
for the war effort was lauded by W. T. 
Deadrick, Chief, Material and [quipment 
Section, Chief of Army Engineers, in ad- 
dressing the meeting of the Southern pine 
industry which voted unanimously to con- 
tinue its Emergency Defense Committee— 
changed to “War” Committee. Mr. Deadrick 
said: 

“It is a privilege and a pleasure to be 
here at a meeting of an industry with 
whose members my relations for the past 
year and a half have been so pleasant and 
satisfactory. 

“No doubt, the most interesting and im- 
portant thing that could be said would be 
a prediction as to the future needs for 
defense purposes in general, and particularly 
for the War Department. However, the 
changing fortunes of war make it impos- 
sible to foresee how many troops would be 
needed a year from now, where they would 
be trained, exactly how they would be 
armed and how much ordnance they would 
expend. Hence, it is obviously impossible 
to translate these unknown needs into a 
specific requirement for lumber. 

“We have all thought that the lumber in- 
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dustry was being called upon to furnish ma- 
terials in unbelievable quantities, but from 
what can be foreseen as to the army con- 
struction ahead, combined with the present 
need to conserve steel and other materials 
for which lumber can be substituted, your 
past efforts are but a start for the real 
business of war which lies ahead. We will 
need lumber in larger and larger quanti- 
ties, and faster and faster delivery. 

“You will, as you have in the past, ac- 
complish the impossible. 

“Since the beginning of the construction 
program, our Department has bought three 
billion, 34 million, 127 thousand feet of 
lumber, about three-fourths of which was 
produced in the Southern pine area. Our 
delivery requirements have been completely 
unreasonable, and the advance information 
given the industry has been totally inade- 
quate. A very minute number of both 
producers and wholesalers have, through 
ignorance or greed or incompetence, not 
fulfilled their commitments, but these, in 
number and quantity, were so small that 
they may be forgotten. 

“We have called upon you for unusual 
grades and sizes, for delivery at a moment's 
notice; we have changed shipping instruc 
tions and our general requirements, and re- 
gardless of these handicaps, you have done 
a wonderful job. 

“IT want to give my thanks to an industry 
which, by its spirit of mutual trust, makes 
it possible for us to buy an average of 3 
million feet of lumber each working day by 
‘phone, on most of which shipment is made 
before receipt of order, and to an industry 
which, through its support of our system of 

















2. Ideal for low cost homes. 


ties. 


*Idaho White Pine 





LATH OF WESTERN PINES 
has these advantages 


1. NO DEFENSE RESTRICTIONS ON PRODUCTION 


3. Accurately manu- 
factured. 4. Straight-grained. 5. Low in shrinkage. 6. 
Light in color and weight. 7. Easy to cut and nail with- 
out splitting. 8. Adds stiffness and structural strength 
to walls. 9. Has good heat and sound insulation quali- 


It pays to stock the Western Pines 


WESTERN PINE ASSOCIATION, Yeon Building, Portland, Ore. 


*Ponderosa Pine 


“THESE ARE THE WESTERN PINES _ 





will sell faster. 


Restrictions are taking many items off the market. 
has money to spend. The public is repairing their old items. 
The public is and will be buying more and more paint. Your 
paint department is going to thrive. 
tively more paints with Heller Paint Sections. You can offset 
the losses which are piling up through the lack of other mer- 
chandise by featuring paints and window glass. 


Do you know that Heller Equipped stores do the most busi- 
ness? Do you know that a store modernized with Heller fixtures 
pays large dividends? The moderate cost of Heller Streamlined 
displays is offset through increased turnover of goods. 
dealers report that Heller Fixtures have paid for themselves 
over and over again. 


WAR IS HAVING ITS EFFECT 
ON YOUR BUSINESS 


HOWEVER YOU CAN CASH IN BY 
FEATURING PAINTS--HELLER PAINT 
and GLASS SECTIONS Attract Trade 


The public 


You can display attrac- 


Many 


Display the merchandise you have. It 


Write today for catalog No. 442-AL. 
Your order will be shipped immediately. 





*Sugar Pine 





window glass. 





W. C. HELLER & COMPANY, Montpelier, Ohio 





This rack is made separate and carries the most popular sizes of 
It is fitted with drawer for scrap glass. The counter 
affords space for cutting glass. Finished to match other Heller fixtures. 








T is just as true today as ever 
that most buyers appreciate 
quality merchandise. For they 
know that it is the cheapest in the 
long run. 
That’s why it is important 
right now to keep showing your 
ustomers that you are handling 
quality goods. Take screen cloth, 
‘or example. When you show a 
customer the Cyclone Red Tag— 
vith the U-S-S trade-mark and 
the Cyclone name on it—you tell 
him in a flash that he is getting 
good merchandise. You justify his 


confidence in you and you hold 
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his business during times when he 
might otherwise shop elsewhere. 

One thing you can be sure 
about. The quality of Cyclone 
“Red Tag” Screen Cloth will 
never let you down. You can show 
customers its evenly spaced mesh 
—its straight wires—its smooth 
galvanizing or painted finish. The 
quality appearance of Cyclone 
Cloth and the famous “U-S-S 
Cyclone” name work together to 


help you clinch the sale. 


CYCLONE FENCE DIVISION 
(AMERICAN STEEL & WIRE COMPANY) 
Waukegan, Illinois 
Branches in Principal Cities 
United States Steel Export Company, New York 


U'S*S CYCLONE Re?%7o9° SCREEN CLOTH 


mwwtreED STATES 
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AERO OLS 











SCREEN CLOTH 


BURNER BASKETS LAWN FENCE 


Service built the quality reputation 
of these Cyclone ‘“Red Tag’’ Products 








STEEL 
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auction buying, enabled us to spend $104,- 
677,381 for lumber at a purchasing cost 
of one-tenth of 1 per cent, from 814 
vendors. We are proud of this record, and 
you should be interested, as you are the 
taxpayers, who pay the bill. 

“Much of the credit for 
we have had in buying 
to the members of your 
so unselfishly given us their time for ad- 
vice, and to the members of your Com- 
mittee and its employees.” 

The next session was opened with a re- 
view by Chairman C. C. Sheppard, Clarks, 
La., of the Committee’s work and the situa- 
tion confronting the industry. The indus- 
try’s problems, he said, are increasing from 
day to day: with tremendous demands made 
on it. The work done by the Committee is 
a service the Southern Pine Association 
could not render; yet, on the other hand, 
without that organization and its cumulative 
records and staff members of the Committee 
would have been helpless. 

In reviewing the 
tion, Mr. 


try's 


such success as 
lumber should go 
industry, who have 


situa- 
indus- 
1940) 
a docu- 
inestimable 


ceiling price list 
Sheppard referred to the 
consolidated sheet 
prepared for the price administrator, 
ment without parallel and of 
value. The 1941 report 
was said in process of preparation, to be 
completed in about 30 days. The 1941 costs, 
he said, will embrace more manufacturers 
even than the 1940 compilation. 

In developing these statements, Mr. 
pard said, he was amazed at the revelation 
of such wide range of accounting methods 
used in the industry and marvelled at the 


cost (basis 


consolidated cost 


Shep- 


Amemecanfiumberman 


failure of manufac- 
turers to spend 
enough money to find 
out their own produc- 
tion costs. Field men, 
he said, found manu- 
facturers who paid 





Cc. C. SHEPPARD, 
Clarks, La.; 


SPE War Comm. 





because 
know 


income tax 
they did not 
actual cost of pro- 
ducing their lumber. 
Some manufactur- 
ers hesitated in an- 
swering the question as to realization in 
1941 despite the fact that the cost report 
is a consolidation of data. Many fur- 
nished this data without hesitation. Mr. 
Sheppard indicated he anticipated s*rprise in 
a number of places. Mr. Stone will be sur- 
prised that the industry did not make the 
profits either under ceiling or 1941 calendar 
year that some people think it did. 

The profits in 1942, Mr. Sheppard indi- 
cated, will not be as large as in 1941 inas- 
much as there is a price ceiling and costs 
are increasing. Mr. Sheppard said he “did- 
n't know whether the ceiling should be 
raised or not,” but that with costs increas- 
ing its stands that some marginal opera- 


tions may close down. This is a develop- 
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ment the Government 
added. 

Mr. Sheppard read excerpts from an arti 
cle (endorsing the idea) that non-essentia 
governmental activities should be suspended 
including all boon-doggling, and the affecte: 
employes sent home. Non-essential activi 
ties were defined as efforts having no affec: 
on winning the war. In referring to infla 
tion, it was asserted that costs of war mate 
rials is a factor, and that payment of tin 
and a half and double time for labor is a: 
important element. With excess time pa) 
ment and unessential activities eliminated, 
saving of from five to ten billion dollar- 
annually could be effected. This saving, h: 
indicated, would be equivalent to revenue 
from a 20 per cent sales tax. 

The Chairman lauded the work of Pete: 


may not want, lh 


1 


Stone, lumber price administrator, stating the 


executive wants to do the right thing and 
that, circumstances considered, it is remark 
able that more blunders were not mad 
than actually experienced. 

Details of the work of the 
organization were given by 
Parlour, its secretary, who described the 
compilation of an industry record for use 
in Governmental purchasing. The Commit- 
tee’s work in assisting in the supplying of 
lumber to the Government and the ob- 
taining of needed modification of specifica- 
tions was outlined. 

Of importance to the lumber industry, is 
the recently organized Lumber and Lumber 
Products Branch, Division of Industry 
Operation, War Production Board, which, 
according to Mr. Parlour, because of its 


Committee's 


Walter D. 
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Members of 
Southern Pine 
Assn., Nat. 
Hardwood 
Lumber Assn., 
Nat. Oak 
Flooring Assn. 


The Lighisey mills 
60 000 teet 
Pine 

lit Cypress 


Kiln-dried 


MILEY, SO. 


Nerth Carclina Pine 


with a daily capacity of 

are headquarters for North Caro- 
re lumber of beauty 
Kiln-dried Mouldings 
and Ajir-dried Roofers. 


LIGHTSEY BROTHERS 


and Hardwoods, top 


Finish, Base 


CAROLINA 


Sugar PINE Ponderosa 


High altitude growth . . 
Good widths and lengths » « » Good cutting values. 


Yosemite Sugar Pine Lumber Co. 


General Office, Mills and Yard: Merced Falls, California 


D. M. WARNOCK 
95 River St., Hoboken N. J. 
New York Phone— 
Rector 2-0432 
New Jersey Phone— 
Hoboken 3-301! 





- Accurately manufactured . . 


LOS ANGELES OFFICE: 
ARLO D. SQUIRES, 
Commercial Exchange 
Bidg., Los Angeles, 

California 
Phone—Michigan 9381 
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FINE NORTHERN 


My 


Beautiful, Durable Woods for Building and Industrial Uses 


For interior and exterior work, paneling, flooring, fine 
furniture, cabinets and millwork, you'll find nothing 
finer than these choice woods of Wisconsin and Mich- 
igan. What a variety! Maple, Birch, Beech, Ash, Elm, 
Basswood, White Pine, Hemlock, White Cedar. The 


leading producers and distributors listed below have 
plenty of timber, up-to-date mills, modern precision 
machines—every facility for quality production. When 
you buy from these companies you can be sure of 
good quality and dependable service. 





“Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch. Flg. Hdwd. Ven‘r’d Doors, Plywd. Mod. Dry Kiln facil. 


'*Yawkey-Bissell LumberCo. . . . . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring: Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


““L. Stephenson Company . . . . . . . . Wells, Mich. 


“Ideal’’ Maple, Birch, Reech Flooring: Hardwood Dimension: 
White Pine, Spruce, Hemlock: Posts, Lath, Shingles. 


Holt Hardwood Co. . . . . . . . . . Oconto, Wis. 


Maple, Birch. Beech, Oak Flooring. Strip, Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


H Mill: Sault Ste. Sales Offices 
Cadillac-Soo Lumber Co. (itch) Grand Rapids, Mich. 
Northern Hardwoods. Hard Maple a Specialty. Hemlock, White Pine. 

Modern Dry Kilns. Facilities for Surfacing, Resawing, etc. 


ithi i Mills: Newber 1 
Michigan Pole & Tie Co, (Mis; Newberry Newberry, Mich. 
Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles, Piling. Soft 6 Hardwood Ties. 

r » - s iJ . 
Connor Lhr. & Land Co. (Mits: Laan, Wis.) See Marshfield, Wis. 
K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


Von Platen-Fox Company . . . . [ron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried; 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. 


Northern Hemlock, White Pine. Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


Wisconsin Land & Lumber Co. . . . Hermansville, Mich. 


‘IXL" Maple, Birch and Beech Flooring; Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


“Thunder Lake Lumber Co. . . Rhinelander, Wis. 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


‘Robbins Flooring Company . . . . . Rhinelander, Wis. 


Newberry, Mica.—Maple, Birch, Beech, Oak, Strip Flooring: 
Block, unit, single slat, parquetry: Heavy Duty Flooring. 


tMember Maple Flooring Mfrs. Assn. 


Hill 


Copeland Lbr.Co. . . . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St.. Chicago—Hardwood Lumber. 
Dimension. Dry and Planer 


“Lake Superior Lumber Corp. . . . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock, White Pine. 


odern Dry Kiln facilities. 
“C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (y4..cMis.**ricn.) aes, Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co,. .. =. . . . Bessemer, Mich. 
Northern Hardwoods, Hemlock, W. Pine at Bessemer. Mich. 
Veneers and Panels at Wausau, Wis. 
“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 
Birch, Basswood. Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 
“Goodman Lumber Company .. . . , . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood. Hard- 
wood Dimension. Planing mill. Dry kilms. Rotary cut veneers. 


“Bissell Lumber Industries . . . . . . Hawkins, Wis. 


Northern Hardwoods, Hemlock, White Pine Lumber. Band 
sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash. Basswood, Birch, Elm and Maple 
Lumber—also White Cedar Shingles. 


E. M. Holland Lumber Co. . . . . . Newberry, Mich. 


Sales Office. GRAND RAPIDS—Michigan Hardwoods, Softwoods 
and allied products 


* Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 
Sales Office, 817 Railway Exchange, Chicago—White Pine, 
Hemlock, Hardwood Lumber—Shingles, Cedar Products, Lath. 


“Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Pine, Spruce and Hemlock. 


*Kerry & Hanson Flooring Co. (Mitts: Grayling &) Svs Otten 


Maple, Beech and Birch Flooring—Maple. Beech, Birch, Elm, 
Soft Maple. Basswood, Hemlock. White Pine. 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 
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A Simple Job of 
Pick-Up and Placing 


rd 


Pa eR ve 
< A NAV that 
ct Se War’ te 
2. 
a , 
- — 


ee 


The TECO Timber Trusses 
used on this 50'x 225 truck 
fo fob doko t-Whi 4-3 a-We -f-1-5 000 0} C-Yo! 
on the job and quickly 
hoisted into place by a 
fe fo t-te) bbl Mos ue hia (-) aot cot ol-9 


This is typical of many 
small jobs pictured in 


new, Free Book. 


Joetvec ENGINEERING CO. 


1337 Connecticut Avenue 
Washington, D. C. 





TIMBER ENGINEERING CO., Inc., Dept. KK-4 
1337 Connecticut Avenue, Washington, D. C. 


Gentlemen: Please send me your FREE BOOK, New 
Jobs in Our Town That Can Best Be Built of Wood. 


Individual 


Firm 
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duty of bringing about maximum production 
and to assist industry, may be of definite 
assistance in the manufacturers’ productive 
efforts. Mr. Parlour stated the equipment 
service established some months ago had 
resulted in over 400 machinery transactions 
on which there is a record, and probably a 
large number of others. He emphasized 
this service enabled manufacturers to get 
material without resorting to priority. 

A review of the rubber situation, particu- 
larly as affecting tires, was given the manu- 
facturers by J. Paul Schwab, of the Rubber 
and Rubber Products Section, OPA. 

Warning against softening of grade rules 
under the guise of “emergency” as not to 
result in any material gain in the war 
effort, but a move that would destroy the 
years of work during which public confid- 
ence has been established for. Southern pine 
was voiced by W. T. Murray, Tremont 
Lumber Co., Rochelle, La., president of the 
Southern Pine Inspection Bureau, at the 
session held on March 27. Continued con- 
trol of sap stain, against which there exists 
a deep-seated prejudice, was also urged. 

The Bureau subscribers in separate State 
meetings re-elected the same directors, who 
in turn re-named the officers who served 
during the last twenty-two months since the 
Bureau’s establishment. 

Those re-named included: W. T. Murray, 
Chairman, Rochelle, La.; B. E. Kenney, 
Vice-Chairman, Port St. Joe, Fla.; A. S. 


Boisfontaine, Sec-Mgr., New Orleans, La. 
Board of Governors: B. H. Barnes, 
Barnes Lumber Corporation, Charlottes- 
ville, Va.; H. CC. Foreman, Foreman- 


Blades Lumber Co., Elizabeth City, N. C.; 


B. E. Kenney, St. Joe Lumber & Export 
Co., Port St. Joe, Fla.; W. B. McNeal, 
Argent Lumber Company,  Hardeeville, 
S. C.; B. A. Mayhew, Fordyce Lumber 


Company, Fordyce, Ark; F. C. Mills, Mills 
Lumber Company, Acworth, Ga.; S. E. 
Moreton, Central Lumber Company, 
Brookhaven, Miss.; W. T. Murray, Tre- 


mont Lumber Company, Rochelle, La.; 
P. T. Sanderson, Texas Long Leaf Lum- 


ber Company, Trinity, Texas; M. P. Tins- 
ley, Smith Lumber Company, Red Bay, 
Ala. 


Dry Stock Not Exhausted 


“Every once in a while,” said Chairman 
Murray, “one hears the thought expressed 
that because of the present big demand for 
lumber and the relatively low stocks on 
hand, it is unlikely that the Southern Pine 
industry will be able to continue to deliver 
the quantities of lumber that will be needed, 
dried down to the moisture content limits 
of the rules. This is usually followed by 
the suggestion that a concerted effort should 
be made to have moisture content waived in 
government specifications. There can be no 
disagreement among any of us as to the ex- 
treme importance of the defense construc- 
tion program moving forward without any 
avoidable delays but I feel that every manu- 
facturer of Southern Pine lumber should 
think long and hard before giving in to the 
inclination to throw overboard, even tem- 
porarily, this vitally important provision of 
our rules. Even if there were a critical 
situation in relation to our capacity to de- 
liver dried lumber in the quantities needed, 
we must recognize that any general waiving 
of moisture content would be a mere pallia- 
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tive and could not have the effect of in- 
creasing the available lumber supply by 
more than the amount that would be repre- 
sented by sixty to ninety days of that part 
of the industry’s production which is air 
dried. In other words, once this change is 
made, there could not be any further in- 
crease in our capacity to deliver because the 
industry undoubtedly is today producing all 
that it can and the only difference would 
lie in the present necessity for keeping 


our lumber on the sticks until it is properly 
seasoned. 


This would be a very slight ad- 





K. WEYER- 
HAEUSER, 


DON CAMPBELL, F. 


Lebanon, Ky.; St. Paul, Minn.; 
Speaker Speaker 
vantage indeed, when compared with the 


harm that would follow. 

“Notwithstanding the large purchases that 
have been made since the first of the year, 
we have seen no evidence so far pointing 
to the fact that the industry has reached the 
place where it should admit its inability to 
provide lumber .conforming to the moisture 
content provisions of the grading rules. It 
is not only true that at all lettings so far 
held, large numbers of suppliers have been 
present and have freely quoted on dry lum- 
ber, but Bureau inspectors are daily visit- 
ing manufacturing plants throughout the 
producing region and their reports do not 
indicate that we are anyway near the point 
where there would seem to be an exhaustion 
of dry stock. There are more than fifty 
inspectors who are supervising the one 
thousand and sixty one Bureau mills and 
each day reports are received covering their 
check-ups at these mills. In addition, the 
Bureau is inspecting and certifying each 
month from five to six million feet of 
Southern pine lumber manufactured at the 
plants of non-subscribers. While we oc- 
casionally have the experience of having a 
man report to a plant for the purpose of is- 
suing a certificate, only to find that there 
is an insufficient amount of dry lumber on 
hand, these experiences are not any mor 
frequent than they always have been. 


“There are some who have suggested that 
we should advocate the waiving of moistur« 
content on items that could be used unsea 
soned in places where the moisture would 
not have much effect on the use of the lum 
ber. When and if an actual shortage 0! 
dry stock develops, I doubt seriously whether 
any waiver of moisture content can ever be 
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*% Your customers will be wanting Red Edge Screen Cloth—and 
you'll be ordering Red Edge as usual. But this vital health pro- 
tection is a necessity for the barracks, kitchens, hospitals, officers’ 
quarters and defense-workers’ homes at the Army, Navy and 
Marine encampments, as well as for the civilian population. Also, 
airplanes, battleships, tanks and guns use the same high-grade 
metals that go into the manufacture of Red Edge Screen Cloth. 


Consequently, all manufacturers are limited as to the amount of 
basic materials they can secure to make screen cloth for civilian 


KSKREA EN 
use. However, we want you to know that all the Red Edge Screen SS 


Cloth we can manufacture for this purpose will be fairly and honestly 
distributed, that all our old and loyal Red Edge trade connections 
will get their fair allotted quota—and that every square foot will 
be Red Edge quality. This is our pledge to you and your customers. 
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kept within such bounds. I say this in the 
light of my knowledge as to the manner in 
which lumber comes in and is handled at 
most defense projects. In my judgment, 
it would never be possible for such lumber 
to be effectively segregated according to uses, 
and green lumber would accordingly be used 
in places where the lack of seasoning would 
make a lot of difference.” 

The Bureau subscribers, Mr. Murray said, 
embraces 84 per cent of total production of 
Southern pine with 1061 mills that ship an 
average of 761,131,000 feet each month. Be- 
cause of this widespread representation 
and the large volume of grade marked lum- 
ber shipped, it can no longer be said that 
there is an insufficient support of the grade- 
marking program or an insufficient supply 
of grade marked lumber available. 

Beneficial results from the existence of 
in inspection bureau rendering «service at 
both mill and delivery points were em- 
phasized by Albert S. Boisfontaine, secre- 
tary-manager of the Bureau, whose report 
followed that of Mr. Murray. Mr. Bois- 
fontaine went into the details about enlarge- 
ment of the Bureau's work and of its staff, 
ind narrated some of their experiences. 

Old files from World War No. 1, he said, 

ected many experiences manufacturers 
had with unnecessary claims, and showed 
that inspections then were for their pro- 
tection. The staff, he said, now consists of 
14 inspectors who devote an average of 22 
per cent of their time to spot-checking of 
grade-mark deliveries. Of the 75 suspen- 
sions of licenses during the 22 months past, 
e bulk rose from inspections at delivery 


nts 
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Warning that standard specifications be 
adhered to was voiced by Mr. Boisfontaine, 
who cited instances of waiver of moisture 
content and lack of understanding of speci- 
fiers in trying to write specifications that 
varied from grade rules. Mr. Boisfontaine 
went into great detail in informing the 
manufacturers about the instructions and 
qualifications of Bureau inspectors. 

He particularly emphasized the consistency 
with which the grade rules are enforced and 
by which the Bureau’s activities are gov- 
erned, citing the rather uncompromising let- 
ters sent to manufacturers in warning about 
lapses from the highest standards in grad- 
ing. These, he said, are sent to all alike 
because it must not be said that the Bureau 
is hard-boiled with one and soft spoken 
to another. 

Advice that manufacturers use a mixture 
of borax with lignasan in controlling sap 
stain was given by C. E. Graves, of E. I. 
Dupont de Nemours Company. He recom- 
mended a mixture of 8 oz. lignasan, 8 Ibs. 
of borax and 50 gallons of water. The 
mercury used in lignasan has been put un- 
der priority. The company is working on 
a displacing chemical formula. He advised 
the manufacturers to improve lumber stack- 
ing, with utilization of the recent Bureau 
booklet on the subject. 

Ralph M. Lindgren, of A. D. Chapman 
& Co., advised the manufacturers that no 
restriction applies to Dowicide, but that it 
might be advisable to turn to the company’s 
newer formulas, which have proven equal to 
the Dowicide, and which have been recom- 
mended for some time. 
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Arthur Temple, Texarkana, Texas, Chair- 
man, presided at the meeting of the Adver- 
tising and Trade Extension Committee. The 
importance of field work, which has always 
been one of the principal activities in trade 
promotion was emphasized by Mr. Temple. 
Necessary work with specifiers, particularly 
those in government service, must be con 
tinued, he declared. 

In the report of his committee to the board 
of directors, Mr. Temple stated that “our 
committee feels that the program approved 
last July was flexible enough to enable the 
staff to adapt its activities to the changed 
conditions. First consideration has been co- 
operation with the government agencies en- 
gaged in the war effort. Winning the war 
does not mean, however, that we must lose 
our position in the building material field. 
Your committee considered the fact that 
while some of the materials that compete 
with Southern Pine are temporarily out of 
the market, their promotion has not been 
stopped. The increase in production capac- 
ity, the lower costs in some cases, and the 
research to find new uses for the normal 
market for the competing metals and syn- 
thetic materials emphasizes the importance 
of keeping our product sold even though 
there is no problem today in selling South 
ern Pine. 

“The Committee feels that this is a service 
that our industry should provide not only be- 
cause it contributes to the war effort, but 
because it offers an opportunity that will be 
of lasting benefit to our industry. The Com- 
mittee attaches such importance to this work 
it recommends that another field engineer be 
employed.” 





Four Money-Making Lines 


Apri 





for Lumber Dealers 
Each Represents Top Value in 
its Field. Write for Catalog. 


@ ROWE BULL’S-EYE LADDERS 


Single, _Extension, Step, Painters’ and Decorators’, 

Fruit Pickers’. Extra strong. Safe. 500 pound tested 

pipet Rungs. Side rails clear, straight-grained fir 
e. 


@ ROWE TRELLISES 


Best-selling designs, all priced surprisingly low. Also 
eo = Pergolas. Will attract new customers to 
cur yerd. 


@ ROWE WHITE STAGGERED 
PICKET FENCING 


“The Friendly Fence,"’ as advertised in Better Humes 

Gardens Magazine. Popular, attractive fence for 
home yards, filling stations, etc. Sturdily built. Painted 
pure snow white. Easily, quickly erected. Highest 
quality. Low priced. 


e@ ROWE GatSaz GATES 


3 million used. Famous world over. Good year ’round 
seller. Wood and steel angles make ‘‘Can’t-Sag’”’ 
strongest, lightest, safest. Easy to repair. Low priced. 
Good profits. 
Save freight by combining your 
Rowe orders on all four lines. 
Write for Catalog. 


ROWE MANUFACTURING CO. 


120 Adams St. Galesburg, Ill., U.S.A. 


FRANTZ 
Guararatecd BUILDWARE 














No. 474 


FRANTZ MANUFACTURING CO. 


Sterling, Illinois 
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EVEN OVER A LIVING ROOM DAVENPORT 


a woman can always open this window with one hand — 








a ¢f 
& 
q 
& 
& 
y 
& 
ti} 


Installed in a Jiffy using 
Hammer and Nails only 


ps 
Think of the satisfaction your builders and 
owners will get with the new Fenestra Package 
Windows that always open easily—even over 
a living room davenport, even over a dining The Ordinary Window 
room buffet, even over a kitchen sink. pg ee aa eee alee 
Installed Outside in They are far more beautiful windows, too CREE 2S CPE OE SHEETS, OF 


Mi stuck with fresh paint, especially over 
5 Minutes —compare the photographs, above. Even a davenport. 


ZZ more important, they provide more daylight, a high-grade steel casement, Bonderized and 
Z| better ventilation, safe cleaning, permanent prime-painted, glazed, wood cased and out- 
weather-tightness, better screens, low-cost side trimmed—delivered complete. All hard- 
storm sash, higher quality and lower upkeep ware included. Pre-fit inside wood trim if 
—all at an astonishingly low price. desired. It’s America’s first jiffy-installed, 
Especially designed for use in today’s low- service-free, low-cost unit. It will help your 
cost houses, the new Fenestra Package builders sell their houses a lot faster. Get 


Trimmed Inside in Window is a factory-built unit that includes Fenestra facts and prices. Use coupon. 
8 Minutes 




















DETROIT STEEL PRODUCTS COMPANY, 


THE NEW LOW-COST 2265 East Grand Bivd., 
, Dept.AL -4, Detroit, Mich. 
Iama( ) Contractor ( ) Owner 
( ) Dealer ( ) Architect 
Please send me the new Fenestra Package Window 
catalog, Price List and Dealer Discounts. 
Name 


PACKAGE WINDOW on 
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Douglas Fir 


The all-purpose lumber 
of beauty, strength 
and durability 


Be assured, Mr. Lumber Dealer, that when 
you handle Booth-Kelly Certified Lumber 
you are building a good, profit-paying busi- 
ness. Supplying stock of surpassing quality, 
you are giving your customers full value. 
That’s the way to win their good will and 
future orders. Let your trade know that you 
handle Beoth-Kelly Lumber, every piece of 
which proclaims its quality and value. The 
Booth-Kelly name on the lumber is a 
pledge of top-quality in the wood and watch- 
ful care in every process of manufacture. 
Our Mixed Car service helps you keep well- 
balanced stocks of 


DOUGLAS FIR 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


ctlictell 
EUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDAZING. ORE. 
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Mississippi Retailers’ Convention 


The sixteenth annual convention of the 
Mississippi Retail Lumber Dealers Associa- 
tion, held in Jackson, March 18 to 20, took 
a firm stand in favor of abolishing the 40- 
hour work week and drafting both labor and 
capital to attain production necessary for 
ultimate victory in the war. The Associa- 
tions’s stand was expressed in the following 
resolution : 

“Whereas, the Mississippi Retail Lumber 
Dealers Association, in regular meeting 
assembled at Jackson, Mississippi, feels that 
the lack of certain actions on the part of 
our Representatives in Congress is resulting 
in a failure to achieve progress necessary 
for the successful and victorious completion 
of the war, and 

“Whereas, the said Mississippi Retail 
Lumber Dealers Association desires that its 
views be made known to the 
Representatives in Congress, 

“Now, therefore, be it resolved that the 
Mississippi Representatives be requested to 
take a very firm stand in favor of abolishing 
the 40-hour work week; in favor of banning 


Mississippi 





Mississippi Retail Lumber 


all strikes in defense industries; and take 
such a stand with regard to labor that all 
quibbling between capital and between labor 
and the Government be stopped; and that 
both capital and labor be drafted to do their 
parts to attain the production necessary for 
ultimate victory, and 

‘Be it further resolved that speed is of 
the utmost importance, and that the said 
Mississippi Representatives be requested to 
take the above action without further 
wrangling and delay, and 

“Be it further resolved, that a copy of this 
resolution be spread on the minutes of this 
meeting, and that the secretary of the Asso- 
ciation be, and is hereby directed to forward 
to each member of the Mississippi delegation 
in Congress a copy of this resolution. 

“Resolved by the Mississippi Retail Lum- 
ber Dealers Association this 19th day of 
March, 1942.” 

Unity of purpose was the theme of the 
convention, and the program was solidly 
built to emphasize the vital need of coopera- 
tion of all forces to win the war. The first 
speaker at the opening session was A. C. 


Williamson, who struck the keynote for tl 
proceedings of the three days of deliberatio 
Citing the building industry—second large 
industry in the world—as the one least bot! 
ered by war conditions, Mr. Williamson 
called for full cooperation of all the factors 
involved. Retail dealers, manufacture 
wholesalers and architects were urged + 
study the problems of each other and ty 
stand closely together for maximum servic: 
to the Nation both during and after the war. 

Arthur A. Hood, Johns-Manville, New 
York, using the subject, “The Dealer in 
War and Peace,” drew an inspiring and con 
vincing picture of the great opportunitics 
that lie ahead for lumber dealers who will 
use the tools that have been given them. 

E. R. Shindler, Southern Pine Associa 
tion, Washington, D. C., discussed priorities 
and the limitations and restrictions of critical 
materials. 

Progress in production of rayon, and in 
substitutes for rubber were presented with 
pictures and described in detail by W. ( 


Sherman, New Orleans, La. An interesting 


Dealers at Annual Banquet 


discussion of the tin shortage was led }) 
I’, H. Cannon, Clarksdale, Miss. Ways in 
which business men, and particularly, retail 
lumber and building material dealers, cai 
conduct independent research of their own 
in the present world crisis was discussed })) 
O. C. Campbell, Jackson. Reasons why 
lumber shortage for building purposes '!s 
improbable if not impossible, were explain! 
by C. H. McCoy, Crosby. 

Officers elected for the coming year 
as follows: Murphy Thomas, Tupelo, pres! 
dent; S. H. Varnado, Jackson, vice pri 
dent; J. M. Evans, Jackson, treasure’. 
Russell Smith, retiring president, Rollins 
Fork, was named national director. R. ". 
Evans, Vicksburg, was named chairman 
the finance and membership committee. 








The board of directors consists of the i 
lowing: D. R. Fitzroy, Biloxi; R. F. Eva 
Vicksburg; J. R. Hervey, Moorhead; | 
T. Hyde, Indianola; Fred Temple, Meridia 
H. S. Prosser, McComb; F. H. Cann". 
Clarksdale; W. H. McClanahan, Columbv:: 
L. A. Graeber, Marks; W. L. Solom:' 
Belzoni; G. E. Alexander, Greenville. 
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The logs roll in and the finished products roll out as Paul Bunyan's 


“Paul ‘Bunyan's” s 


CALIFORNIA PINES 
| Soft Ponderosa & Sugar Pine 
LUMBER MOULDING PLYWOOD 


crews are highballing three shifts. A large percentage of the out- 


put is for War use. Uncle Sam comes first but other commit- 


ments are taken care of as promptly and fully as possible. Year — 




















VENETIAN BLIND SLATS 





round produetion at Westwood keeps ‘em rolling. 


SB esa Fe Wooden 


MEMBEr WESTERN PINE ASSOCIATION 
MEMBER WOOD-FOR-VENETIANS ASSN. 

















“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS" 


THE RED RIVER: LUMBER: COMPANY > 


MILL, FACTORIES, GENERAL SALES , SALES OFFICES = 
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PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


SUGAR PINE 


Pattern and Template 
Lumber 


We specialize in industrial 
lumber and LADDER STOCK. 
Try us out on your next inquiry. 

Fir 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . . . and cut 
stock factory -- at Alturas, Calif. 


"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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eo « NEW PRODUCTS & LITERATURE 





Millwork Catalog 

A catalog showing the Gregg line of en- 
trances, china cabinets, mantels and other 
stock woodwork is available from Gregg & 
Son, woodwork manufacturers since 1719 
located in Nashua, N. H. All millwork 
manufactured by Gregg is treated with a 
toxic water repellent. Each item in the 
catalog is illustrated and a description and 
complete dimensions needed for its in- 
stallation are included. A copy of the 
catalog is available from the manufacturer 
upon request, 





Blackout Folder 

An educational folder describing perma- 
nent blackout methods proved in the London 
blitzkrieg is now being distributed to its 
dealers by The Celotex Corp., Chicago, III. 
The folder is designed to help dealers and 
contractors render intelligent service to their 
customers in areas where blackout precau- 
tions are considered advisable. The litera- 
ture is based upon knowledge acquired by 










WHEN 
BLACKOUT 
COMES- 


engineers of Celotex’s London plant during 
the great air raids. The folder describes 
methods for handling four typical blackout 
problems—windows, skylights, doors and 
truck loading platforms. One window black- 
out method explained in detail consists of 
outer and inner hardboard canopies painted 
black angling down from the window to pre- 
vent the escape of light when the upper 
sash is lowered to permit the entry of air. 
Celotex lists seven of its products which 
meet OCD specifications for blackout ma- 
terials. 


iiciseneiemmnmmemntill 


Garage Book 

A new revised edition of Southern Pine 
Garages, is now ready for distribrtion by 
lumber dealers. The book is more complete 
than similar ones previously issued. Nine 
garage plans are featured: four single-car 
designs and five two-car garages. In addi- 
tion to perspectives, the book contains a 
detailed list of materials for each plan, and 


complete working drawings are shown. From 
the book a dealer may easily compute the 
cost of each building. The new book was 
purposely issued at this time because it was 
felt that tire and auto scarcities would focus 
increased attention on protection from the 
elements and theft that is afforded by a 
garage. The book, Southern Pine Garages 
may be obtained by dealers from the South- 
ern Pine Assn., New Orleans, La. 





Wood Fireproofing Report 

Copies of a report covering technical ad- 
vances made in wood fireproofing and the 
new fire testing method adopted by the 
American Society for Testing Materials, are 
now available from H. L. Dawson secretary, 
American Wood Preservers Assn., 1427 Eye 
St., N. W., Washington, D. C. The report 
was originally presented by Committee 9 
on Fireproofing to the annual meeting of 
the association held in Minneapolis during 
January. 





New Approved Hardware Finishes 

A full line of “Amerock” hinges, catches 
and pulls manufactured by the American 
Cabinet Hardware Corp., Rockford, Ill. are 
now available in new government approved 
finishes which qualify for defense housing 
priorities. The finishes are “Kromoid”’, a 
rust resisting plating brushed to a dull satin 
finish resembling dull chromium, and “Plasti- 
cote”, the company’s name for liquid plastic 
colors baked at high temperatures. The fin- 
ish is washable and according to the manu- 
facturer will not chip, fade or tarnish. Colors 
are black, red and ivory. Complete informa- 
tion is available from the American Cabinet 
Hardware Corp. 





Home Economies 


The economical planning of space and 
equipment in homes during wartime is urged 
in Homes to Live In, a pamphlet published 
recently by the Public Affairs Committee, 
30 Rockefeller Plaza, New York, N. Y. 
Specific suggestions for accomplishing such 
economies are also contained in the book- 
let, which is available from the Committee 
at ten cents per copy. 





New Books 

A second edition, revised and brought up- 
to-date, of Forest Mensuration by Donald 
Bruce and Francis X. Schumacher /ias 
recently been published by the McGraw [lill 
Book Co., 330 W. 42nd St., New York, 
N. Y. Complete material on this science 
of determining the diameters, heights «and 
volumes of standing timber or the products 
thereof is contained in the book as is a 
description of the necessary tools and their 
uses. The greatest change in emphasis in 
modern mensuration is in connection with 
the determination of timber quality and 
value, as contrasted with quantity alone and 
a new chapter has been added on this sub- 
ject. Price: $4. 


A new edition of Esther Shephard’s Pau! 
. tae 
Bunyan has recently been published by 
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s, are Wherever value and top quality are appreciated, this 

Peary, Anaconda Ponderosa is popular. The basic quality of our 

Eye fine old-growth timber is enhanced by kiln-drying in Moore 

eport cross-circulation kilns, by accurate manufacturing, by care 

ee 9 in every process of production. Here's stock of soft-texture, 

ig ol light, bright, sound, strong. Real values in Finish, Dimen- 

uring sion, Timbers, Knotty Pine, Yard and Shed Stock, Factory 

Lumber, Bevel Siding, Mouldings, Industrial Cut Stock, Lath, 
Box Shook. 
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= by Douglas— Guardian 

rma- 

binet Ample stocks are an essential in the lumber business. 
However, heavy inventories of logs in the water or at the 
mill—of lumber rough or dressed—needn't cripple you 
for working capital or current funds. Your inventory is 

and sound collateral for quick, low-cost loans when Field 

irged Warehoused on the spot by Douglas-Guardian. 

— There's a Douglas-Guardian service office near you. Write 

3 the nearest one today for complete information on Field 

such Warehousing and learn how it can release 

00k- working capital for you—from inventory. 
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Mail Coupon for New Edition 
“Financing the Modern Way’”’ 


Packed with valuable information on Field 
Warehousing and Douglas-Guardian Service. 


ANDERSEN COMPLETE WOOD 
- BASEMENT WINDOW UNIT 


@ Complete, peeenes. ae basement 


me window unit; carton packed—all set up, glazed, 
J e weatherstrip and hardware applied—ready for P . 


dy installation. . ° . ° 
oe ee Nation-wide Field Warehousing Service 





sence @ Supply is definitely assured. Uses minimum 

= amounts of critical materials. Large glass areas. CHICAGO: SUITE 1103, 106 W. MONROE ST. 

‘ = _— to two positions, and can be NEW ORLEANS: 118 N. FRONT ST. 

tl vei @ Moderately priced — gives you all the advantages ATLANTA, GA. ee ee ee ee ee es 

is in of Andersen Lifetime construction, yet keeps ian Gk g Douglas-Guardian Warehouse Corp. 

with costs for low-price housing in line. EASTON. MD. i Suite 1103, 106 W. Monroe St., Chicago, Ill. 
and ® Toxic Treated— proofed against termites, decay. nena tee” g Please send copy of your new booklet, 

> and SEE YOUR DEALER OR JOBBER; OR WRITE BAYPORT NEW YORK, N.Y. g “Financing the Modern Way.” 
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Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
ax 


ae UCL 





Spring is a Good Time 


“saling ADESTO 


selling 
For New and Old Roofs 


Roof Coating, Built-up Roofing and 
Damp-Proofing 


Let Abesto help 
ou get roof profits 
OW. Brushed on 

cold. No hot kettles. 

Longer lasting job 

at less cost. Seals 

holes and cracks 
securely. One coat 
adds years to an 
old roof. Fast seller 
and repeater. TO- 
DAY. WRITE FOR 
ABESTO CIRCULAR. 








( Abesto Liquid 


Ready for 
y a Abesto Fibrated 
immediate ; 
2 Abesto Quick-Setting 
Delivery =) Plastic 
: at NO Staintox Cleartox 


INCREASE 
in Cost: -- 


Abesto Sealer 
| Abesto Termite Control 


ABESTO MFG. CO. 


Michigan City, Ind. 











Harcourt, Brace & Co., 383 Madison Ave., 
New York, N. Y. The new edition is 
illustrated throughout with appealing draw- 
ings by Rockwell Kent. The Paul Bunyan 
stories contained in the book were selected 
by Miss Shephard from many she has col- 
lected from loggers in Washington, Oregon, 
and British Columbia, many of whom have 
followed the logging industry from the East. 
They have been arranged by the author so 
they take the form of a continuous narra- 
tive told by one logger. Price, $2.50. 





Ladder ‘Catalog 

Ladders“ef all types manufactured by the 
John Berg Manufacturing Co., 5319 So. 
LaSalle St., Chicago, Ill. are pictured and 
described in that company’s catalog. “Berg’s 
3est Bilt” ladders are fully guaranteed and 
insured against defects in material and 
workmanship. Two of the company’s house- 
hold ladders bear the Good Housekeeping 
Institute’s seal of approval. The catalog 
also displays ladder accessories, extension 
planks and scaffold manufactured by the 
company. A copy is available upon request. 





Construction Glue Paper 


Publication has been commenced on a new 
house organ entitled Construction Glues de- 
signed to bring to the building industry news 
of improvements and developments of wood 
and glue construction in the structural field. 
The publication is being issued by I. F. 
Laucks, Inc., 911 Western Ave., Seattle, 
Wash., manufacturing chemists. Contents 
of the first issue include detailed information 
on construction glue technique—specifically 
as it pertains to laminated arches, their uses 
and advantages; the use of construction 
glues in erecting prefabricated houses; and 
other innovations in the field of wood and 
glue construction. Copies of the publica- 
tion may be obtained from the manufacturer. 





New Giant Color Guide 

A Spring campaign on “paint-brush re- 
modeling” was launched by The Sherwin- 
Williams Co., 101 Prospect Ave, N. W., 
Cleveland, Ohio with the announcement of 
a new, 110 page paint color guide. It is said 
to be the largest color-photography book 


in printing history, and shows how various \\ 


Kiln Article Reprints 


types of homes, rooms and furniture set- 





tings can be styled or “remodeled” with new 
paint colors. Two smaller guides of the 
same type were published by the company in 
1940 and 1941. Color and decorative experts 
who compiled the material for the book have 
included many unique, inexpensive, decorat- 
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ing tricks which greatly increase the attrac- 
tiveness of otherwise drab rooms. Recondi- 
tioning of old furniture and toys with paint 
is discussed and illustrated. Further infor- 
mation about the new hook is available from 
Sherwin-Williams. 





Unique Wallpaper Sample Book 

A new wallpaper sample book issued hy 
the Imperial Paper and Color Corp., Glens 
Falls, N. Y. contains 18 complete home 
decorating schemes. Most of the 18 groups 
consist of six papers, one suited to each of 
six rooms in a house, and each blending 
with the colors of the other five in the 











group. A total of 106 papers are presented. 
All are moderately priced, and carry the 
manufacturer’s three year guarantee of 
washability and light resistance. Increased 
attractiveness and salability are claimed for 
these preselected schemes. Complete — in- 
formation is available from the Imperial 
company. 





Catalog of Builders' Supplies 

A copy of new catalog of paints, sundries 
and building supplies manufactured by 
Tamms Silica Co. 228 N. LaSalle St., 
Chicago, Ill. is available from that concern 
upon request. The foreword to the catalog 
describes the book as containing complete 
information on “hard-to-get” products that 
are otherwise difficult to locate. Most of the 
products in the book meet specifications set 
for government work. 





Bulletin 342 recently issued by Moore 
Dry Kiln Co., Jacksonville, Fla. contains re- 
prints of short items appearing in recent 
lumber magazines which give an indication 
of the part modern dry kilns are playing 1 
speeding production and which impress on 
the forest products industries the necessity 
of obtaining priorities in order to assure 
prompt shipment of equipment for seasoniis 
lumber. A copy may be obtained by writing 
to the Moore company. 


Book on Ammunition Box Machines 


A book entitled Machines for the Mani 
facturé of Ammunition Boxes has been |> 
sued by Murray-Baker-Frederic, Inc., 6-> 
So. Peters St., New Orleans, La., a firm 
that has specialized in the box making field 
for many years. The booklet contains phot: 
graphs and descriptions of the various mi 
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The Pick of Virgin Mississippi Pine is used for 


THE FINISH WITHOUT A FAULT 


Base SANDED—no extra 
charge. Crosby Door Frames 
completely fabricated, ready 
to install. Dowicide-treated 
Timbers. (Everything else kiln- 
dried.) 












You, too, will like this finish. 
Fine textured, satiny smooth, it 
has all the refinements of mod- 
ern precision manufacture. 
You'll like Crosby Oak Floor- 
ing. It adds distinction to finest 
homes. Mouldings, Casing and 


CROSBY LUMBER & MFG. CO. 


Crosby, Mississippi 
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Bocific National 


Douglas Fir Lumber buyers have learned 


that Pacific National lumber 
T { M & E w S has that distinctive quality 

which comes of choice selected 
timber and careful precision 


ugh and strong— a 
manufacture. ALL Pacific Na- 


it from center of 
ld-growth trees. 


tinal lumber is superior. 
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Ever “ironed” any Plywood? 


TO HELP SPEED 
VICTORY 
the Douglas Fir 
Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 
We know this pro- 
gram has your 
approval. 


Some day this unique method may 
help you solve a problem! 


@ At Oregon State College, Coach E. A. Stevens builds 
racing shells from 1-inch Exterior-type Douglas Fir 
Plywood. In order to shape the big, flat sheets into the 
required compound curves, he irons the plywood over 
the frame with an ordinary household steam iron. It takes 
but a few minutes to mold the plywood “skin” and have 
it ready for gluing and nailing to the frame. This meth- 
od, Coach Stevens’ own invention, enables him to build 
simpler, speedier, more durable shells at lower cost. 


All over the nation, alert craftsmen and designers are 
constantly discovering new ways of using and handling 
Douglas Fir Plywood. We try to learn of all we can 
because they supplement in a very practical way the 
very extensive research program we are carrying on in 
our laboratory. You may never want to “iron” any ply- 
wood—yet the sum total of a// the new information 
we learn about Douglas Fir Plywood today will tomor- 
row make this modern 

miracle in wood more use- sj 
ful to you than ever before! DOUGLAS Fl R 


The Douglas Fir Plywood Associ- 





izes up to 195’ -.:.... 


Soft-textured Douglas 
Tir Yard and Shed 
Stocks . . . Fine-grain 
Fir for sash, doors, 
trim, furniture, etc. ... 
Items in West Coast 
Hemlock, 








Pacific National 
LUMBER COMPANY 


TACOMA, WASHINGTON 









ation welcomes inquiries as to 
the uses and characteristics of 
Douglas Fir Plywood. However, 
non-defense inquiries as to the 
availability or delivery of Doug- 
las Fir Plywood must be directed 
to your distributor. Douglas Fir 
Plywood Assn., Tacoma, Wash. 


PLYWOOD 
Real Lumber 


MADE LARGER, LIGHTER 
_. SPLIT-PROOF - 
STRONGER 
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Multiple Trim Saws at Sallis Mill 


Sallis Pine 


This Sallis Lumber, Dense Shortleaf Pine, is 
well deserving of its good reputation. It gives 
satisfaction because it is super-quality lumber 
of precision manufacture. Yard and Shed 
Items, Eased-Edge Dimension, Flooring, Ceil- 
ing, Siding. Finish, Mouldings, Casing, Base. 
All Sallis stock is double-end trimmed. Fin- 
ished stock stored under cover. Shed stock 
kiln-dried in modern kilns. Air-dried items 
Lignasan-treated. Complete planing mill serv- 
ice 


SALLIS LUMBER CO. 


Brandon, Miss. 
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Lasts, Wears 
and Serves 


This is the lumber that ee: 
builds trade for dealers. ty 
Cut from virgin timber, ‘i 


it's manufactured in a aes 
modern mill by men who g 
know their Long Leaf. 

Strong of fiber, time-de- Ade 


fying, it makes good on Ha de 
rey 

all structural work. It fare 
, vA 

pays to push it. A 


Wier Long Leaf Lumber Co. bg) 


Houston, Texas 


«Ajay 
Mills: Wiergate, Texas ‘er 
om st eed tA 
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chines handled by the Murray-Baker-Fred- 
eric company which are needed to set up an 
ammunition box factory. A _ floor layout 
plan for an efficient plant of this type is 
included in the book, as is a sketch giving 
dimensions of one type of ammunition box 
now in demand. 





Tells How to Get Tires 


Questions about eligibility for new truck 
tires or for recap or retread jobs are an- 
swered in a book entitled Truck Tire Engi- 
neering Service which is now available upon 
request from The Goodyear Tire & Rubber 
Co., Inc., Akron, Ohio. There is no charge. 
The book also contains full information 
about the steps necessary to obtain new 
or retread tires, recommendations for im- 
proving tire life expectancy and an illus- 
trated explanation of types of capping and 
retreading. 





Bathroom Cabinet Book 

Indicative of its theme is the title of a 
new book, Glorifying the American Bath- 
room, issued by the Miami Cabinet Division, 
The Philip Carey Manufacturing Co., Mid- 
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dletown, Ohio. Fully illustrated is the com- 
plete “Miami” cabinet line. Beauty that 
may be added to bathrooms by the use of 
newly designed fluorescent and tubular 


MIAMI 


BATHROOM CABINETS, 
MIRRORS, ACCESSORIES 








lights, is. illustrated and described. A suit- 
able selection of equipment for low cost 
homes is included. A copy will be sent to 
those requesting one from Dept. AL of the 
Miami Cabinet Division. 


Door Grades Shown by Colored Labels 


A new and different system of identifying 
and labeling grades of stock Douglas fir 
doors makes its appearance this month, when 
the Wheeler Osgood Sales Corp. “Color- 
Graded” doors go on the market through the 
company’s jobbers and dealers. Each “De- 
luxe Grade A” Wheeler Osgood door will 
carry a blue paper label featuring the grade, 
size, style, surface and company guarantee. 
The “Master Grade B” label will be red, and 
display the grade, size, style and surface 
of each door. 

This is the first time that a manufactur- 
er’s name has been prominently displayed on 
a door. It is expected that the plan will as- 
sist dealers in making door sales. Labeling 


‘ TH 


Paul Smith, Western 
district sales manager, 
(left) and N. O. 
Cruver, general man- 
ager, admire the first 
shipment of "Color- 
Graded" Douglas fir 
doors to leave the 
Wheeler Osgood Sales 
Corp. plant in Ta- 
coma, Wash. Every 
"De Luxe Grade A" 
and "Master Grade B" 
Wheeler-Osgood door 
will now carry a new 
label attached to the 
bottom rail. 


DP OSROO0 wee’ 


invites comparison of door grades by the 
customer and points up the Wheeler Osgood 
guarantee, thus affording the dealer talking 
points to the customer. The bright color 
labels also speed inventory checking. 

According to company executives, thou- 
sands of Wheeler Osgood interior and ex- 
terior doors are being used in military and 
Government housing projects, but at the 
same time they report that the doors are 
available to customers for immediate deliv- 
ery. Complete information about these 
“Color-Graded” fir doors is contained in 
literature which is available free of charge 
from Dept. 11 of the Wheeler Osgood Sales 
Corp., Tacoma, Wash. 
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ROBERT McNAIR 


Red Cedar Shingles and Shakes 


The Shakes and the Shingles 
Of Robert McNair 

Are made of Red Cedar 
With greatest of care. 

They're strong and enduring, 
They have what it takes; 

They pay a good profit 
And sell like hot cakes. 























The McNair Certigrade Shingle line is the 
order of the day. Here’s LASTING protection 
and DEPENDABLE insulation. Houses WARM 
in winter, COOL in summer. These are the 
shingles that add distinction and beauty to 
the home. 


ROBERT McNAIR SHINGLE CO. 


tas -_ VANCOUVER, BRITISH COLUMBIA 
Over 400 Satisfied Dealers Feature MCNAIR SHINGLES 


White Hive aaiammmmns 


LUMBER 


Many and many a retail lumber dealer knows by experi- 
ence the satisfaction and profit of handling the White 
River Line. And many a manufacturer has found this 
lumber to be 100% dependable. 

























White River Lumber, famous for its friend-making quality, 
comes from selected old-growth timber that grows on 
the slopes of the Cascade Mountains. Sound, fine-tex- 
tured, straight-grained, it is properly seasoned, carefully 
manufactured, well cared for through every process of 
production. It comes to you clean and bright, with 
quality through and through. 


Here are choicest products in Douglas Fir and West 
Coast Upland Hemlock. A full line of building items. 
Yard and Shed Stock, Fir Timbers, Bevel Siding, Mould- 


ings, etc. 











Bridze Crane handling unit packages in White River mill. 


Douglas Gin.. Hemlock 
WHITE RIVER LUMBER CO. 


Mills of White River Lumber Co. (Since 1896) Enumclaw, Washington 
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E. H. Clarke, E. H. Clarke Lumber Co., 
Sweet Home, Ore., recently spent a week 
in San Francisco on business and pleasure. 


kX. K. Bishop, widely known Aberdeen 
(Wash.) lumberman, has been elected presi- 
dent of the Grays Harbor Rose Society. 


Orson E. Yeager, president of the Yeager 
lumber Co., Buffalo, N. Y., is spending sev- 
eral weeks in Miami, Fla. 

Bert C. Ingles, sales manager, Blackwood 
Lumber Co., East Laport, N. C., was a re- 
cent business visitor in the Asheville, N. C. 


area. 


Mrs. Joseph Keys, president of the Black- 
wood Lumber Co., East Laport, N. C., is a 
Washington, D. C., visitor, where she is 
spending a short vacation with her daughter. 


All officers of Mixer & Co., Buffalo (N. 
Y.) lumber wholesalers, were re-elected at 
the annual meeting of the company on 
March 21. 

G. F. Jewett was re-elected president and 
IX. C. Rettig, secretary-treasurer, of the 
North Idaho Forestry Association, which 
met in Spokane, Wash., recently. 


Philip Garland, vice president of the Ore- 
gon-Washington Plywood Co., Tacoma, 
Wash., has been appointed to the war com- 
mittee of the National Association of Man- 
ufacturers. 

A sale of valuable white pine and other 
timber will be held by the State of Idaho 
at Oro Fino, April 17, according to notice 
issued by Robert Coulter, State land com- 


missioner, Boise. The various tracts em- 
brace some 2,860 acres, and the timber is 
appraised at $121,982. 

John Humbird, president and manager of 
the Victoria Lumber & Manufacturing Co. 
and president of the Humbird Lumber Co., 
Sandpoint, Idaho, was in Spokane on busi- 
ness last week. 

Mr. and Mrs. F. A. Ronnenberg, of Monk- 
ton, Ont., celebrated their fiftieth wedding 
anniversary on March 16. Mr. Ronnenberg 
started in the lumber and planing mill busi- 
ness in 1902 and retired in 1938. 

Charles N. Perrin, manager of the Otsego 
Forest Products Co-operative Association, 
Cooperstown, N. Y., has been spending a few 
days in Buffalo, where he was formerly in 
the wholesale lumber trade. 


John Dower, retired founder of the John 
Dower Lumber Co. which operates a number 
of retail lumber yards in western Washing- 
ton, is convalescing following a recent seri- 
ous operation in a Tacoma hospital. 

Marion T. Kuhl, who has been managing 
the Illiopolis Lumber Co., Illiopolis, Ill., has 
been assigned to the quartermaster training 
corps at Fort Francis FE. Warren, Cheyenne, 
Wyo. 

Woodland Owners’ Cooperative of Peoria, 
Inc., was recently organized at Peoria, Ill. It 
is the State’s first farm woodland co-opera- 
tive, and farmers in the area expect more 
profit from the conservation and efficient use 
of farm woodlands. 

Jack Fairhurst, field supervisor for the 
Fairhurst Lumber Co., Tacoma, Wash., and 
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rank L. Smith, executive for the Peterman 
Manufacturing Co., also of Tacoma, have 
been elected to the board of directors of thx 
Lakeside Country Club. 


The Sterling Lumber Co., Philadelphia, 
Pa., has moved its offices from the Financ: 
Building to 1528 Walnut Street. 


K. C. Batchelder, traffic manager of th 
West Coast Lumbermen’s Association, S« 
attle, Wash., has been elected president o: 
the Pacific Northwest Shippers’ Advisory 
Board. 


Ernest Saunders, general manager of thi 
Tabor City Lumber Co., Tabor City, N. C., 
has been elected president of the Tabor Cit, 
Rotary Club. Mr. Saunders is one of thi 
most widely known Rotarians in Nort! 
Carolina. 

M. D. Perkins will become associated with 
his father, Fred Perkins, proprietor of the 
Philo Lumber Co. at Philo, Calif. He will 
be the third generation of his family t 
engage in lumbering in Mendocino County 
The Philo mill cuts pine and redwood. 


Don Coveney, for many years with Strabl 
Hardwood Co., Oakland, Calif., has joined 
the staff of Atkinson-Stutz Co., wholesal: 
lumber dealers in San Francisco. Mr. Cove 
ney will cover the Bay area yards. Atkin 
son-Stutz recently took new, increased offic 
space at the same address, 112 Market Street. 


A comprehensive review of the furniture 
industry in Canada during 1940 has been is- 
sued by the Dominion statistician and the 
chief of the forestry branch, R. G. Lewis. 
Increases in employment, salaries and wages 
paid, cost of materials used and gross value 
of production are reported. 


Thirty-four forest fires in twelve south 
eastern Kentucky counties were reported by 
State Forester K. G. McConnell. While 








New staff members of American Forest Products Industries, Inc., are top row, left to right: Richard R. Tryon, staff writer for newspapers and syn 
dicates; Sidney Wilkinson, secretary to the administrative staff; Reva Walker, secretary to writing staff; Merritt A. Clegg, staff writer for peri- 
odicals. Bottom row: Earl Chapin May, roving correspondent; Stewart Holbrook, feature writer on western forests; Mary Swift, secretary; anc 
Maurice Merry field, placement 
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damage was not extensive, fire fighting ef- 
forts of 231 men were hampered by dry, 
windy weather. The thirty-four were a sea- 
son’s record for one day, Forester McCon- 
nell said. 


H. U. Landis, burgess of Palmyra, Pa., 
and president of the Penn Lumber & Supply 
Co, was presented the “Silver Beaver 
\ward,” the highest scouting honor bestowed 
m an adult. The award was made by the Le- 
hbanon County Boy Scout Council. Mr. Lan- 
dis has been active in Scout work since 1912. 


Donald Macdonald, who is associated with 
his father, L. B. Macdonald, in operation of 
the Macdonald Building Co. and the Build- 
ers’ Lumber & Millwork Co., Tacoma 
(Wash.) concerns, has gone to Corvallis, 
Ore., where he will be stationed for some 
time in connection with his companies’ con- 
struction activities. 


H. D. Smith, traffic manager -of the 
Weyerhaeuser Sales Co., Tacoma, Wash., 
and Frank T. Borden, traffic manager of the 
Douglas Fir Plywood Association, also of 
Tacoma, were included on the program of 
the Pacific Northwest Advisory Board, 
freight regulatory body, meeting at Port- 
land, Ore., March 26 and 27. 


J. D. Clyde Lewis, Wheeler (Ore.) 
shingle mill operator, has been notified that 
his son, Delbert Lewis, radio man aboard the 
UL. S. S. Houston, has been reported miss- 
ing by the United States Navy department. 
The elder Lewis and his brother, Forrest 
Lewis, and father, J. A. Lewis, for many 
years operated a shingle mill in South Bend, 
Wash. 


Miss Amy Lou Murray, daughter of Mr. 
and Mrs. Lowell Thomas Murray, of Ta- 
coma, Wash., was married to Ensign Robert 
Moore Young, U. S. N. R., son of Mr. and 
Mrs. Daniel Joseph Young, also of Tacoma, 
on March 21. The bride’s father is president 
of the West Fork Logging Co. and the bride- 
groom’s father is a retired Tacoma plywood 
company executive. 


J. C. Rassenfoss, vice-president and man- 
ager, Pickering Lumber Corp., Standard, 
Calif, has been appointed by Gov. Culbert 
Olson as a member of the lumber section 
of the committee on industrial resources and 
production of the California State Council 
of Defense, to handle the war time problems 
afiecting the California lumber and timber 
industry. 


The H. D. Gould Lumber Co., Rowley 
Lumber Co., and Orange County Lumber 
Co., Middletown, N. Y., have contributed 
materials for the construction of 100 solid 
aircraft models for training United States 
armed air forces and civilian air raid observ- 
ers, in the recognition of warplane silhou- 
ettes. The planes will be built by the 
students of the Middletown High School. 


Recent visitors in California included Fred 
W. Fearman, F. W. Fearman Co., wholesal- 
ers, Vancouver, B. C.; C. L. Isted, manager, 
The Shevlin-Hixon Co., Bend, Ore.; Charlie 
Miller, president, Youngs Bay Lumber Co., 
Warrentown, Ore.; A. P. Hill, Hill Lumber 
& Hardware Co., Albany, Calif.; A. N. 
Beals, sales manager, Kesterson Lumber 
Corp., Klamath Falls, Ore.; and Arthur 
Zeigen, sales manager, Polson Lumber & 
Shingle Co., Hoquiam, Wash. 
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Alfred D. Bell, general sales manager, 
Hammond Redwood Co., San Francisco, 
Calif., recently left for the United States 
Naval Training Station at Quonset, R. I. He 
is on leave of absence from the company, 
which will make no appointment to the posi- 
tion of general sales manager. Mr. Bell will 
receive training to become an administrative 
officer at a Naval air base, with the rank 
of Lieutenant, Junior Grade, in the Bureau 
of Aeronautics, Naval Reserve. He is one 
of a group of men with executive experience 
who have been selected for service at air 
bases and on aircraft carriers. 

At the Southern Pine Association con- 
vention, held in New Orleans on March 
25-26, Eli Wiener, of Dallas, Tex., associa- 
tion director, was singled out for special 
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honors by SPA President Earl M. McGowin 
and recognition was given Mr. Wiener for 
having attended every Southern Pine annual 
convention for the past forty-two years. 
This record of attendance includes not only 
every one of the twenty-seven annual meet- 
ings of the present Southern Pine Associa- 
tion, but meetings of various other pine 
groups for the fifteen years prior to forma- 
tion of the present SPA. 


Mr. and Mrs. Charles O. Breece returned 
to Albuquerque, N. M., recently from Cleve- 
land, Ohio, where Mr. Breece attended a 
stockholders’ meeting of the George E. 
Breece Lumber Co. and where, to fill the 
vacancy caused by the death of the late 
Col. George E. Breece, the following offi- 
cers were elected: President and secretary, 














“MORE THAN A BUILDING PAPER” ~ \ 
Never Meant More than it Does TODAY ~ 


Building may be curtailed. Sales of lumber, 
paint, hardware, roofing, glass or cement may 
drop off — but you can still sell SISALKRAFT. 
It's more than a building paper. It has num- 
erous essential wartime uses that mean sales 
and profits for you right through the year. 


Wherever building paper is needed, 


sell SISALKRAFT, and make dollars 
instead of pennies. But—don‘t 
pass up these EXTRA sales. 













If there is work like this in your territory— 
.go after the business. Our men will help 
you... WRITE for literature and samples 


that will help you sell SISALKRAFT. 


« 
The SISALKRAFT Co., 205 W. Wacker Dr., Chicago, Ill, « New York San Francisco 
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Charles O. Breece; vice president, Tom M. 
Stribling; secretary, Ff. G. Yeager. In Al- 
buquerque, operation is continued of the re- 
manufacturing plant and box factory, utiliz- 
ing the product of ten small mills in the 
timber tract in the mountains near Grant, 


N. M. 


The Sacramento Box Co. is building a 
hangar type building, 30x40 feet, which will 
house the executive, accounting and recep- 
tion offices of the firm at the plant in West 
Sacramento. It is expected the building will 
be completed by May. Al Waiton is presi- 
dent and West Peters is executive secretary 
of the firm. 


John Ryan, son of Claude Ryan, Lancas- 
ter (Pa.) lumber dealer and a director of 
the Middle Atlantic Lumbermen’s Associa- 
tion, was graduated March 4 from the U.S. 
Air Corps Advanced Flying School at Kelly 
Field. Mr. and Mrs. Ryan motored to San 
Antonio, Texas, to see their son receive his 
wings and commission. Graduating from 
Franklin and Marshall College at Lancaster 
last year, he immediately enlisted in the 
Army Air Corps. 








An excavation in Hawaii being prepared 

as an operating room of a regimental 

first aid station concealed in a woods 
from enemy aircraft 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














The national forests of the California Re- 
gion (California and southwestern Nevada) 
will remain open this summer to public use, 
insofar as fire prevention and military needs 
permit, Regional Forester S. B. Shaw of 
the U. S. Forest Service has announced. The 
Forest Service has a grave responsibility to 
protect normal and war time public interests 
in national forest resources and the lifelines 
of industry and communication running 
through these forests. The sole purpose in 
placing limited restrictions on national for- 
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est use is to provide greater control for fire 
prevention and forest and watershed pro- 
tection in the front line forests of the western 
combat zones. The action taken follows the 
recommendations of the supervisors of the 
eighteen national forests of the California 
region. The restrictions will go into effect 
June 1. 


General Hardwood Co. of Tacoma, Wash., 
has recently opened a hardwood yard in 
Tacoma,—the first yard of this kind in the 
city. The yard will handle hardwood lumber, 
panels, and veneer. At the head of the or 
ganization is Frank G. Wurzburg, well 
known in Pacific Coast hardwood circles. 
Mr. Wurzburg, whose home has long been 
in Seattle, was for many years prominently 
identified with the hardwood trade as an ex- 
ecutive in the Ehrlich-Harrison Lumber Co. 
Associated with him in the General Hard- 
wood company are K. C. Hopey and Bruce 
McLean. 





Lumberman on Town Hall 
of the Air 


The lumber industry will be represented 
on the evening of April 9 on one of radio’s 
outstanding programs, Town Hall of the 
Air. C. C. Sheppard, of Louisiana Central 
Lumber Co., Clarks, La., and chairman of 
the Southern Pine War Committee (formerly 
Southern Pine Emergency Defense Commit- 
tee) has been selected as one of four speak- 
ers for this nation-wide program. The sub- 
ject to be discussed will be “What Sacrifice 
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WMC Southern Woods 
The Lumber Line of Proved Superiority 


Ever-increasing demand for Tremont Pine and Hardwoods is 
convincing proof of the superior quality and value of these 
fine products. You'll find this bright, attractive Tremont stock 
a ready seller and good profit-payer. Short Leaf Yellow 
Pine, Cypress and Hardwoods—Oak, Gum, Hickory, Tupelo 
Magnolia, Elm, Ash. Superfine Floorings of Oak, Beech and 
Eased Edges on Dimension stock. 























Pecan. 
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Mixed Cars. 





REMONT LUMBER COMPANY 


Rochelle, La. 








Southern Hardwoods ... Short Leaf Pine 


CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, IL 
Retail and Industrial Sales 


A. E. BOATRIGHT LUMBER COMPANY, 
11] W. Washington St., Chicago, Ul. 
Railroad and Car Material 


Deep in the Heart of Texas 


Grows the famous timber that yields 


ANGE 


There are 5 Mills of Angelina. Modern mills, with up-to-date equ!p- 
ment and fast precision machines, manned by skilled workers. And 
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INA Lumber 


back of this business is a 55-year record of satisfactory service ‘© 


lumber buyers. Look to Angelina for Short Leaf Pine, Oak, Gum 
Ash, Cypress, Gum Veneer, Dimension, Finish, Casing, Base, Mould- 


ings, Oak and Maple Flooring, Oak and Gum Trim, Lath, Woven 
Wire Picket Fence. ‘Phone, write, wire. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Teaus 
TROUT CREEK LUMBER CO., Kirbyville, Texas 
TEXAS OAK FLOORING CO., Dallas, Texas 


ANGELINA HARDWOOD CO., 
Sales Office, Lufkin, Texas. 
Mills at Ewing, Tex. and Ferriday, La. 
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Under-cover Loading Platform at Ozan Prescott Mill. 
Conservation 


@7vanm Mime 3: 


ARKANSAS SHORTLEAF -- KILN-DRIED The Ozan Forest 


Management plan 
provides for selective 
cutting and _ timber 
conservation. Only 


To win the good-will of your customers—to keep 
your business growing—push and feature this 
famous OZAN PINE. It's an easy-selling, fast- 


Here are two Ozan mills to serve you. Modern 
mills, with-up-to-date machines and appliances. 


moving line, because it's top-quality stock and 
gives satisfaction every time. Sound, straight 
and strong, it combines soft texture, tough fiber, 
light weight, bright color, fine grain and figure. 


With modern equipment for scientific drying, 
proper seasoning, accurate manufacturing. All 
Ozan lumber is KILN-DRIED. All building items 
—Finish, Ceiling, Casing, Base, Siding, Flooring, 
Common. 


mature trees are har- 
vested. Young trees 
are protected, their 
growth accelerated. 


This means perma- 
nent, dependable tim- 
ber supply. 


Ozan Lumber Company, Prescott, Arkansas 














HEN an architect writes 

specifications, he is 
underwriting with his reputa- 
tion the items he specifies. That 
is why architects generally so 
definitely specify — “windows 
to be hung with Samson Spot 
Sash Cord...” — they know 
that sash hung with weight, 
pulley and Spot Cord give long 
trouble free service — perma- 
nently satisfactory. 


SAMSON CORDAGE WORKS 
BOSTON, MASS. 


Cui. 
JOHNSON 
LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 


Operating Exclusively in Our 
Own Stands of Timber 


«ss Logged by our own crews and han- 
dled by our own railroad equipment! 


Every operation, from felling the giants of 
the forest to loading the finished lumber 
on railroad cars and cargo vessels, is 
under the supervision and control of our 
own logging and milling experts! 


Capacity, 2 car- 
loads per hour— 
nearly 200 million 
feet per year! 


The Trade Mark of 
QUALITY LUMBER 








or Yellow Pine picks 
ets woven with wire. 
Painted white or green. 
Very popular for yard and 


garden. Write today for 
circular and prices. 
ILLINOIS WIRE & MFG. CO. 


Joliet, Ulinois 
=< Dallas, Tex. 








TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 

















Vest rene ey Reckoner 


Au including a lum- 

r ] lat g ri iles, 
miscellaneous 
paid, 50 cents. 





American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 




















QUINCY 
for Quality 


California Sierras 
High Elevation 
Quality Timber 


é 


QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA ©.C. MORRIS, SALES MGR. 
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Must Industry and Labor Make to Win 
This War.” The program will originate 
from New Orleans and will be carried on 
coast-to-coast hookups. 





Retail Yard Changes 

Victoria, Tex.—Edgar Gloor has _ been 
appointed manager of the local Temple 
Lumber Co., succeeding Lynn Savage, who 
was shifted to the Temple Lumber Co. of 
Houston. 

Wilson, Okla—Alex LeFevers has been 
named manager of the Hudson-Houston 
Lumber Co. here, to replace Bob Crosby, 
who has been transferred to the company’s 
Ardmore office. Mr. LeFevers comes from 
the Healdton office of the company. 

Lawton, Okla.—C. Bruce Tyrone is the 
new manager of the Antrim Lumber Co. 
here. Mr. Tyrone succeeds P. C. Fontaine, 
who has been in the lumber business for 
about 45 vears. 

Bailey, Tex.—Jerry English, who has 
been manager of the L. La Roe Lumber Co. 
here, was called to duty in the Army and 
Mrs. Les La Roe of Leonard has taken over 
management of the business. 





Jemez Timber Holdings Sold 


The sawmill and timber interests in the 
Jemez Mountains of Hughes Bros., with 
headquarters at Ponderosa, N. M., have been 
purchased by the New Mexico Timber Co., 
3ernalillo, N. M. The transaction was re- 
ported to be one of the largest deals in 
southwestern timber circles in recent years. 
Simultaneously, New Mexico Timber Co. 


CALIFORNIA. 


SUGAR PINE 


and Ponderosa 


Selects, Shop Lumber, Pat- 
tern Lumber, Mouldings, 
Common Boards, Dimension 


Planing Mill . . . Box Factory 
Moulding Factory 








MILLS AT SALES OFFICE 


QUINCY, CALIFORNIA 


(j 


Quincy LyMBER CUMPANY,»< 
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officials announced that they are considerin; 
erecting a sawmill at Grant, with box fac 
tory facilities to serve vegetable shippers 
western New Mexico. 

During recent years, Hughes Bros. cut two 
million board feet of National forest timber 
annually, on a sustained yield basis. Cuttin; 
will continue on the same basis, which is 
sufficient to keep the sawmill operating con 
tinuously and at the same time leave th: 
cutover land in productive condition. Th: 
New Mexico Timber Co. also recently a 
quired the timber owned by the Firestee! 
Lumber Co. on the Cochiti Grant, compris- 
ing about 15,000 acres. 

The transfer marks the departure fron 
New Mexico of a family partnership uniqu 
in the timber industry. The late Willian 
H. Hughes established a sawmill about 190% 
in the San Mateo Mountains, southwest o! 
Magdalena. His six sons and two daughters 
grew up with the business. When Mr. 
Hughes died, his widow and older sons con 
tinued the business. As the younger children 
came of age, each was taken into the part 
nership known as Hughes Bros., until all six 
sons and two daughters were connected with 
the business. Regional Forester Frank (. 
W. Pooler wrote a letter of tribute to th 
Hughes family, saying that the Forest Serv 
ice took pride in the Hughes Bros. operation 
as an outstanding example of an efficient, 
conducted small manufacturing plant depend- 
ing on National Forest stumpage. 

The New Mexico Timber Co. operates on 
a large scale, cutting both on forest and 
its own lands. T. P. Gallagher, Albuquerque, 
is president. 





Quincy, 
California 





@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is | 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 


—/ 
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Business Changes 









"STOP GUESSING -- SPECIFY 
MASTER GLAZIERS PUTTY!” 


Glaziers who have used MASTER GLAZIERS Putty know 
it and will accept no substitute. MASTER GLAZIERS Putty 
is of high quality and consistency because it’s TEMPERA- 


ARKANSAS. Hot Springs National Park— 
Yankie-Rucker Lumber Co. succeeded by Yankie 
I Iumber Co. 

CALIFORNIA. Quincy—Barrington & 
Bridgewater Lumber Co. purchased by Ray 
McDonald. 

Tr COLORADO. Denver and Pueblo—Lumber 
Dealers Supply Co. and J. C. Pritchard Co. at 
the foregoing places have consolidated and are 





1s now operating as Lumber Dealers, Inc., with TURE CONTROLLED. It by oe agree a — 
\. S. Chappell as president and J. C. Pritchard . lied. Packed in barrels an a arrels; 
] is viee president and general manager. The and easily app 


100 and 50 Ib. drums; 25, 1214, 5 and 1 Ib. tins. Write 


|. C. Pritchard Co. will continue to function 
ndependently as a lumber wholesaler. 





for details and prices. 
x ILLINOIS. West Chicago—Builders & Con- PE a 
( tractors Supply Co. succeeded by Mount Lumber THE 
e| me 


KANSAS. Caney—-Bon Ami Lumber Co. here 

S icceeded by O. E. Woods Lumber Co, 
Holyrood—aAitken Lumber Co. here succeeded 
A. H. Aitken Lumber Co. 


Bowie AyMakere 











i MICHIGAN. ‘Trenton—Lorf Lumber Co. suc- 
rT ceeded by Lancaster Lumber Co. COMPANY 
n [cero 612 SOUTH MAIN STREET - ST. LOUIS, MISSOURI 
ld to Valentine Clark Corp. 
0% MISSOURI. Blue Springs—West Side Lum- 
ol ber Co, succeeded by Blue Springs Home ra 
lumber Co. 
rs Halltown—D. E. West General Merchandise 
a & Lumber Co. succeeded by West Lumber Co. 
T. Vanduser—Southeast Missouri Lumber Co. 
n succeeded by Smith Edmiston & Son. 
en MONTANA. Choteau—Saint Anthony & Da- 
kota Elevator Co. sold yard here to Monarch 
t Lumber Co. 
1X NEBRASKA. Memphis—Anderson & Molzen 


succeeded by E. M. Anderson & Co. 


ith OHIO. Wellston—Guy Stevenson succeeded BELL BUILDING 
* ry Stevenson & Rapp. ° 
s 
1 OKLAHOMA. Minco—Amsden Lumber Co. Pine MONTGOMERY ALA 
he sold yard here to Davidson & Case Lumber Co. +] - 
‘V Oklahoma City—Wood Shed Lumber Co. suc- 
eeded by Lumber Shed. 


on 2, Specializing in 
OREGON. Dayville—A. O. Graham Lumber ysrres4 
tly Co, succeeded by J. W. Welch, Jr. KILN -DRIED POPLAR 
id- Klamath Falls—C, E. Miller Lumber Co. suc- 
ceeded by E. D. Hamacher. 




















TENNESSEE. Deer Lodge—T. Weidemann — .— Cars of Pine, Hard- 
on succeeded by Weidemann & Wortley. woods, a a . wwe 
nd TEXAS, Devine—Pierce Bros. Lumber Co. AIR-DRIED or a ee Mill —. 
sold lumber, aint and hardware stock to Dris- odern tan-type cross-circulating 
ue, coll Lumber Co, KILN-DRIED Dry Kilns. 
os eee eek Meare el eed Co. succeeded Plants at Goodwater, Ala., Nota- Serving the lumber trade 
sli pio Ri stay sulga, Ala., Ozark, Ala. since 1899. 
WYOMING. Cheyenne—Lumber Dealers Sup- 


y 


ply Co. succeeded by Lumber Dealers, Inc. 


— “| Shepherd Lumber Shepherd Brothers 























Downingtown —Samuel a 
Wittenmyer has opened a retail lumber yard 
on Highway 322, five miles northwest of here. C 0 rpo ratio n Company 
Texas. McAllen—Mathis Lumber Co. has 
opened at 523 East Highway. M RS 
\ Tacoma—General wage seg ANUFACTURERS ss WHOLESALE 
Co. has recently opened a hardwood yarc ere. P i re ‘ 
Frank G. Wurzburg heads the organization, and Southern Yellow Pine Retail yards, railroads, industrial 
K see and Bruce McLean are associated buyers can rely on us for speedy 
with him. Mills at McRae, Georgia D : 
roe CANADA, BRITISH COLUMBIA. New and Montgomery, Alabama complete service on Southern Yel- 
= 4 Westminster—Fraser Valley Lumber Yards Ltd., . ‘ “ . 
~ wh eee are operating yards ee Plank . . Dimension . . Boards . . low Pine and Hardwoods Straight 
ae South Westminster and the Fraser Valley area, ‘ aIn—-Dri = . 
ee have opened a retail store in downtown New Flooring : . Kiln Dried Finish ae and Mixed Cars. 
» Westminster. Ceiling . . Siding . . Railroad and 
i Car Material General Offices: Sheghent Bldg., 
: ° e ’ abama. 
Se New Mills and Equipment Material from both mills pageant . 
_ Grade-Marked if desired. Branch Office: 815 Fisher Bldg.. 
COLORADO. Durango—Weston Lumber Co. ; es Detroit, Mich. 
has begun construction of a box factory here. Address inquiries to Box 139, eetvett Ved, lecnenditte, Phe 
E ILLINOIS. Jacksonville—The Shillington Box Montgomery, Alabama Distributing Yard, Jacksonville, . 
* « “Lumber Co. of St. Louis, Mo., is opening a 
nia branch box factory here. 
_ OREGON. Lyons—Freres Lumber Co. of 
— Stayton, Ore., will erect a planer and dock 


With 60,000 feet daily capacity, at Lyons. 


Casualties 





ILLINOIS. Grand Tower—Merchants Basket 
& Box Factory destroyed by fire with loss 
estimated at $85,000. 


INDIANA. Burlington—W illiams Cabinet 
Works destroyed by fire, with loss partly cov- 
ered by insurance. 


KENTUCKY. Louisville H. J. Scheirich 
Manufacturing (Co., manufacturers of kitchen 
cabinets, built-in woodwork, breakfast sets, etc.. 
suffered loss of approximately $200,000 by fire. 
The main manufacturing plant was burned, but 
the boiler house. dry kilns and lumber yards 
were intact. 











OHIO. Marietta—Anchor Lumber Co. dam- 
aged by fire, with loss estimated between 
$20,000 and $25,000. Will be rehabilitated as 
soon as possible. 


PENNSYLVANIA. Titusville—Jackson & Lud- 
Wick, stave manufacturers, had buildings and 
lumber yard damaged by fire, to the extent of 
$20,000 ‘to 25,000. Buildings and machinery 
Will be replaced. 
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Obituaries ing equipment at his Bucksport shingle 


mill to reduce shipping weight of shin- 
P gles. He served a term as mayor of 
LEMIEUX BROS., INC. GUY S. BRAZEAU, 44, manager of the cain” le ah eRe yor ot 


Pee 7 s survived I} hree sons 
Weyerhaeuser pulp mill in Everett, Wash a = y three son 








: et a daughter. 
FORESTERS -- TIMBER ESTIMATORS died suddenly March 17 at his home at ®"¢ 2 daughter. 
APPRAISERS -- CIVIL ENGINEERS Lake Stevens, Wash. Born in Wisconsin CHARLES CLAYTON HINTON, 82, re- 
tapids, Wis., Mr. Brazeau_ served in the tired retaii lumberman, died recently at 
410-11 Maritime Bldg. NEW ORLEANS, LA. United States Navy during the first his home at Madison, Ind., of the infirmi- 
World) War. He had been with the ties of age. He was widely known to lum- 





Weyerhaeuser company since 1931, first ber wholesalers and retailers in southeast- 
as manager of the Chicago office. He came’ ern Indiana. He is survived by a son. 
to Everett in 1935. He is survived by his 


widow, a son, a daughter, and his father. DWIGHT HORR, 66, for more than 4( 
—_———— years manager of the Mechanicsburg 
Lumber Co., Mechanicsburg, Ohio, died at 


ait AM=S me. - ow. 70, Fonsi his home there recently. He had suffered 
Onitformi z72 eee ee ) ’ nese lumberman, from heart trouble for several years and 
died March 18. Always in rugged health was seriously ill for the last few months 

OAT ole) Rol until about a month ago, Mr. Doolittle — py¢ : 


: F n is survived by his widow. He had re- 
ot — > on ot SF 5 underwent a major operation March 7. ae : : . 











> , - : signed as manager fF the lumber com- 
‘10 QUALITY Born in Fort Dodge, lowa, Mr. Doolittle nn a “>i inh PJ : aa eee 
. G" became associated in 1899 with the John ee se : f 
La ‘Ho. E. Webster Lumber Co. Lee Lumber Co. in Albuquerque, which , A. LaBAR 61 ae ae ee 
four years later became the Albuquerque A. A. LabAh, Ol, manager O © sau 
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BAL a ness for 38 years. He is survived by his 
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FRANK WILLIAM EINSWEILER, 13, daughter. 
ROSEWOOD son of Frank L. Einsweiler, manager of 
the Home Lumber Co., Galena, Ill, died 
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24. He was a brother of Ferd R. Gansel, py his widow, a daughter, and two sons. 
manager of the Hardman Lumber Co. of , 


Commonwealth Ave. at Kenmore Square Hill City, Kan. 








: EDWARD W. MILLER, about 70, pio- 

Ce reese Eo Mesos Ghenste MLIJAH H. FALK, 938, founder of a neer Manistique, Mich., resident and for- 
e@ Write for Historical Map of Boston number of lumber mills throughout Cali- mer operator of the Miller Lumber Co., 
P fornia, died recently at Eureka, Calif. Mr. died unexpectedly March 9 of a heart at- 

L. E. WITNEY, Managing Director Falk was born in Ohio and came to Hum- tack. Mr. Miller owned and operated the 
boldt County in 1876. He introduced dry- retail lumber company which bore his 
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PAMUDO Poducte 


RATIONAL DISTRIBUTION a 
FAST, COURTEOUS SERVICE 


BY TRUCK AND TRAIN 
STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD...DOORS 
FRAMES, MOULDINGS 


PACIFIC 
MUTUAL 
DOOR CO. fe 


WAREHOUSES 


FOR ORDERLY 
DISTRIBUTION 


VO WEE TRADE SASH & GLASS ...WALLBOARD 
LOS ANGELES, Calif. CHICAGO, UN. 
ST. PAUL, Min BALTIMORE, Ma. 
KANSAS CITY, Kan. NEWARK, N. J. 





Sitha SPRUCE and Douglas F IR 


Direct from our forests 


RAIL AND WATER SHIPMENTS 


POLSON LUMBER & SHINGLE MILLS} 


Division of Polson Logging Company 
HOQUIAM, WASHINGTON 
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name until his retirement a few years 
ago. He had also served on the city 
council. 


HENRY B. MUIR, 83, early day Willits, 
Calif., lumberman, died recently at the 
home of his daughter in Berkeley. Mr. 
Muir was born in Placerville, Calif. He 
was president and business manager of 
the Irvine & Muir Lumber Co., established 
in 1891. 


HECTOR ALEXANDER McDONALD, 80, 
retired former logging superintendent for 
the St. Paul & Tacoma Lumber Co., died 
March 21 at the Masonic home at Zenith, 
Wash., where he had lived since 1930. He 
was born in Hopeville, Ont., Canada. He 
moved to Tacoma, Wash., in 1889, and in 
1907 became logging superintendent for 
the St. Paul & Tacoma Lumber Co. 


WILLIAM MORRISON, 74, president of 
the Morrison Mill Co., Bellingham, Wash., 
died March 14 in San Francisco, while on 
a vacation. 





JOHN B. NEWMAN, 56, manufacturers’ 
agent and formerly a lumber buyer, of 
Louisville, Ky., died of a heart attack at 
his home there on March 30. He is sur- 
vived by his widow, three brothers and 
four sisters. 


JESSE B. OWEN, 69, formerly in the 
lumber business at Stonington, IIll., died 
at the home of his son in Maplewood, N. J. 
During the last four years he was man- 
ager of the Hittle Lumber & Grain Co. at 
Armington, Ill. He was a member of a 
fraternal order. Besides his son, he is 
survived by a daughter and two brothers. 


CHARLES A. RICHEY, 69, proprietor of 
the Richey Lumber Co., and former presi- 
dent of the Fuller Construction Co., died 
at his home in Dallas, Tex., March 15 fol- 
lowing a heart attack. A native of Afton, 
lowa, Mr. Richey went to Dallas from 
Omaha, Neb., in 1924. Mr. Richey was an 
active member of the Lumbermen’s Asso- 
ciation of Texas, and active in club and 
civie affairs. Survivors include his widow, 
a son, and two daughters, one of whom is 
Mrs. Gene Ebersole of Houston. 


MICHAEL T. SAVAGE, 79, for the last 
fifteen years a Hoquiam, Wash., resident, 
died recently following a long illness. He 
was born at Big Rapids, Mich., and was 
considered an authority on white pine 
timber and lumber. In his earlier days, 
he was general manager of the Virginia- 
Rainey Lake Lumber Co., at Virginia, 
Minn., at that time said to have been 
the largest white pine mill in the world. 
Surviving are his widow, three sons, and 
five grandchildren. : 


EDWARD J. SCHEETZ, 59, one of the 
founders and part owner of the Scheetz 
Lumber Co., died recently at his home in 
Youngstown, Ohio, of heart trouble. He 

survived by his widow and two sons. 


A. SIMPSON, 55, lumberman and planter 

of Shaw, Miss., died recently following 
n extended illness. He operated the 
Shaw lumber Co. and was interested in 
civie affairs. Surviving are his widow, 
‘vo daughters, and two sons. 


ROY B. SMITH, 65, in the lumber busi- 
ness virtually all his life, died of a heart 
attack in Milwaukee, Wis. He was the 
son of the late J. C. Smith, lumberman 
at Wausau and Milwaukee. Six years ago, 
Mr. Smith went to Milwaukee from Chi- 
cago, where he had been in business. He 
Is survived by his widow and a daughter. 


HARRY K. STONE, 55, manager of the 
Arbuckle, Calif., lumber plant of the Dia- 
mond Match Co., for the last ten years, 
Was killed instantly when thrown from 
his ear on a bridge two miles west of 
Arbuckle on March 3. He is survived by 
his widow and a son, Harry Stone, Jr., 
Manager of the Diamond Match Co.’s 
branch plant at Vina, Calif. 


ELMER L. SUTTON, 78, last of the old 
rattsmen who floated logs down the Sus- 
cuehanna River to Chesapeake Bay, died 
od his home in Washington, D. C., on 
March 22. Mr. Sutton had been a lumber 
operator in Pennsylvania, West Virginia, 


American fiumberman 


Tennessee and North Carolina, retiring in 
1923. He engineered the construction of 
the logging railroad to Mt. Mitchell, N.C., 
where spruce lumber was obtained for 
the manufacture of aeroplane propellers 
and ship masts during World War I. 





HOWARD I. WHEAT, 57, treasurer of 
Young & Bortic Co., lumber and coal deal- 
ers of Ridgewood, N. J., died March 28 
of a heart attack in his office. He was 
born in Madison, N. J. His widow survives 
him. 





J. L. WILBARGER, prominent banker 
and lumberman of Bastrop, Tex., died re- 
cently. He is survived by two daughters, 
a grandchild, and two sisters. 


WILLIAM J. WILLIAMS, office manager 
and secretary for Brooks-Scanlon Lumber 
Co., Inc., Bend, Ore., died March 16. Mr. 
Williams was born in Birmingham, Eng- 


65 


land, and had been associated with the 
Brooks-Scanlon company for. nineteen 
years. 





H. W. WEBB, Sr., retired lumberman 
and former mayor of State Line, died 
there of a heart attack while in the of- 
fice of a physician. He is survived by 
his widow, a son, a daughter, and two 
grandchildren. 


JOHN V. WELKER, 43, manager of the 
Snider-Flautt Lumber Co. at South Zanes- 
ville, Ohio, died March 15 following a 
two weeks’ illness of complications. Mr. 
Welker was a native of Somerset, but had 
been a resident of South Zanesville for 
the last 21 years. He served in the Ma- 
rine Corps during the first world War 
and was stationed on the U.S.S. Nevada. 
He was a member of several fraternal or- 
ders. Surviving are his widow, a son, a 
brother, and his father, William A. Welker, 
New Lexington, president of the Snider- 
Flautt Co. 








Keeping a balanced stock from 
mouldings to timbers is a tough job 
in the face of the demands imposed 
by the defense program. 


But—ESSCO MILLS are battling it 
hard. All out production is meeting 
government needs and gradually 
overcoming temporary shortages. 


Moreover—ESSCO MILLS continue 
to put the time, money and care 
into scientific seasoning, pre-shrink- 
ing and precision milling which it 
takes to supply you with PLUS 
VALUE lumber. 


ata 


Photos at Essco Mills by American Builder 


"tall Out Production’? At ESSCO Mills 
Is Battling To Balance Stocks of 
‘Everything You Need In Lumber?!’’ 
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poe Trade-Marked~Grade-Marked 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 














F XCHANGE SAWMILLS SALEs Co. 


1111 R. A. Long Building 





ANIM > 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


in iin om 


The Low Cost 


' TOXIC-WATER REPELLENT 
PRESERVATIVE 


Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 
Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - 


If DUSTRIA 























Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
































PHILADELPHIA, PA. 
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Airplane Spruce Ceiling Prices Set 


Maximum prices for aircraft spruce lum- 
ber (used in the manufacture of trainer 
planes for the United States Government 
and its allies) are fixed at levels prevail- 
ing in October, 1941, under Maximum Price 
Regulation No. 109—Aircraft Spruce, Act- 
ing Price Administrator John E. Hamm an- 
nounced on March 22. The maximum price 
regulation was issued as of March 20, 1942, 
and becomes effective April 1. 

“Aircraft spruce” is defined in the regu- 
lations as “spruce lumber, plank, boards, 
flitches and cants produced within the United 
States, exclusive of Alaska, suitable for use 
in the construction of aircraft.” It is pro- 
duced primarily from “Sitka spruce,” a term 
used loosely by the trade to include all 
species of spruce capable of producing air- 
craft stock, that is, red spruce, white spruce 
and Sitka spruce. 

Determination of costs of producing air- 
craft spruce is difficult because of the 
peculiar conditions surrounding its produc- 
tion. OPA studies, however, indicate that 
the maximum prices set in the price regu- 
lation permit adequate coverage for manu- 
facture. 

The price regulation covers all transac- 
tions of 1,000 feet or more on and after 
April 1, 1942. It requires that every per- 
son who during any calendar month sells or 
delivers, or agrees to buy, buys or receives 
a total of 1,000 board feet or more of air- 
craft spruce shall keep for inspection by the 
OPA, for a period of not less than two 
years, a complete record of such transac- 
tions. 

The schedule of maximum prices (Amer- 
ican specifications) runs from $90 per 1,000 
board feet for 3 feet to 5% feet, random 
lengths and random widths, to $690 per 
1,000 board feet for 23 feet to 34 feet in 
1%-inch, 1%-inch and 134-inch thicknesses 
and 7 inches, or wider, specified widths. 

Additions of $30 per 1,000 feet or higher 


to certain rough green prices are permitted 
when the lumber is kiln dried. 

Certain additional charges are permitted 
above the maximum f.o.b. prices when the 
lumber is sold on a delivered basis. 

Definitions used in this Maximum Pric« 
Regulation No. 109 are as follows: 

(1) “Person” includes an individual, cor- 
poration, partnership, association, or any 
other organized group of persons, or legal 
successor or representative of any of the 
foregoing, and includes the United States 
or any agency thereof, or any other govern- 
ment, or any of its political subdivisions, 
or any agency of any of the foregoing. 

(2) “Aircraft spruce” means spruce lum- 
ber, plank, boards, flitches and cants pro- 
duced within the United States, exclusive 
of Alaska, suitable for use in the construc- 
tion of aircraft. 

(3) “Deliver” means to make _ physical 
transfer to the purchaser, or to a carrier 
not owned or controlled by the seller, for 
carriage to the purchaser, to whom the 
goods have been sold. 

Unless the context otherwise requires, the 
definitions set forth in Section 302 of the 
Emergency Price Control Act of 1942 shall 
apply to other terms used herein. 





Bar Outsiders from Airplane 
Spruce Logging Camps 


Logging. camps on the Queen Charlotte 
Islands in British Columbia working on pro- 
duction of airplane spruce on Government 
orders, have now been closed to all outsiders, 
to prevent possible sabotage. The compre- 
hensive order has been protested by officials 
of the International Woodworkers Union, 
who have enlisted the sympathies of C.C.F 
members of the B. C. legislature. 





Maximum prices per |,000 feet board méasure for rough green aircraft Spruce, 
American Specifications, f.o.b. cars at point of origin of shipment 


Random Lengths and Random Widths 


Random Random Random 

Length Thickness Thickness 

Groups 2” & Under Over 2” 
eee ee hs. Sviaw ances $100.00 $ 90.00 
er 275.00 247.50 
ge Bo. eae 375.00 337.50 
ee. Se ee 450.00 405.00 
et > 500.00 450.00 
| eae 600.00 540.00 
ks ae rere 425.00 382.50 


(Average 13’) 








Specified Thickness——————— 


Random Lengths and 7 Inches, or Wider, Specified Widths 


Random Random Random 

Length Thickness Thickness 

Groups 2”& Under Over 2” 
ie oe eee $105.00 $ 90.00 
oe! 7 een. 288.75 247.50 
Be WO BS ccccccccses Bee 337.50 
et a ere 472.50 405.00 
ee ER b.a6 0, 65) araiale 525.00 450.00 
ee 630.00 540.00 


(1) For kiln dried the following additions to rough green prices may be mac 





Under 2” and 
1” and 14%” 1%” 1%” Thicker 
$100.00 $110.00 $110.00 $110.00 $100.00 
275.00 302.50 302.50 302.50 275.00 
375.00 412.50 412.50 412.50 375.00 
450.00 495.00 495.00 495.00 450.00 
500.00 550.00 550.00 550.00 500.00 
600.00 660.00 660.00 660.00 600.06 
425.00 467.50 467.50 467.50 425.00 
—- Specified Thickness - 
Under 2” and 
1” and 14,” 114” 1%” Thicke: 
$105.00 $115.00 $115.00 $115.00 $105.00 
288.75 316.25 316.25 316.25 288.75 
393.75 431.25 431.25 431.25 393.75 
472.50 117.50 517.50 517.50 472.50 
525.00 575.00 575.00 575.00 525.00 
630.00 690.00 690.00 690.00 630.00 


2” and 


de: 
thinner, add $30 per 1,000 ft. B. M.; for thicker than 2” add $30 per 1,000 ft. B. M. 


plus 10% or rough green price. 


(2) In the case of random length groups other than those listed, the price shall be 
computed by determining the quantity falling into each of the named groups an@ 
pricing each such quantity at the random price listed for the group into which 


each such quantity falls. 


(3) In the case of specified lengths, the price for any length shall be the same a* 


the random length price listed for the 


falls. 


(4) In the case of specified widths narrower than 
shall be the same as the random width price. 


group into which each such specified length 


7 inches the price for any width 
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General Review 

Analysis of the trends in all branches of 
the lumber industry increases the conviction 
that “business as usual” is a thing of the 
past. The very definite enlistment of the 
industry in the campaign to defeat the ag- 
eressors, and the resulting conversion from 
peace-time to war-time activities and econ- 
omies is causing many dislocations of the 
trade as producers and distributors strain 
to meet the persistent call for lumber sup- 
plies in defense areas, while the civilian de- 
mand in non-defense sections drops well be- 
low normal. A survey of 68 towns in Mas- 
sachusetts showed that 32 of these munic- 
ipalities issued no residential building per- 
mits during the month of February, a typ- 
ical example. 

Intensive remodeling campaigns and co- 
operation of banks and loan organizations 
are helping to keep these dealers in non- 
defense areas as a market for lumber. 

From all lumber producing centers come 
indications of the increasing trend toward 
concentration on supplying the local demand 
and reticence in accepting long-haul orders. 
Lumber users are showing themselves to be 
more ready to accept local species and grades 
of lumber instead of waiting for shipments 
from distant points to come through. 

Eastern mills and users have been thank- 
ful for the availability of several hundred 
million feet of local salvaged “hurricane” 
pine that can be promptly moved by rail or 
truck to the jobs. 

The rising tempo of activity in Southwest- 
ern lumber circles continued unabated in the 
last two weeks. A larger demand for spe- 
cial grades and sizes of lumber was noted, 
as the substitution of lumber for metals and 
other critical materials increased. Prices 
in this district, as in most others showed 
little change from recent levels and most 
lists are at the ceiling. 

Some Southern mills at more distant 
points from market centers are selling at 
prices sufficiently below ceiling to allow them 
to compete on the market with other mills 
selling at ceiling who enjoy lower freight 
costs. The Bureau of Labor Statistics noted 
higher prices for maple flooring, red cedar 
shingles, yellow pine boards and certain 
types of spruce and white pine lumber. 

From government circles have come re- 
quests that the lumber industry produce 
38 billion feet in 1942. The indication is 
that an increasingly heavy demand for lum- 
ed by the peveraens is expected, and for 
Bsns creel — will probably find 
ag Be es —- np lumber 
af ae ae er orders well in advance 

‘ ich they desire delivery. 


DEMAND 
Eastern Market 


Pai New York City comes 





informa- 
mens a Western woods are becoming 
te ifficult to obtain. Dealers still 
ave sufficient supplies of sugar and Idaho 
ced on hand to take care of their ordi- 
ones but it is believed that this 
pie tion will not be true much longer 
Sines a eee of these higher grade 
Th ons s almost certain in the near future. 
ere continues to be a big demand for 
sreen clear timbers from the West, and 








dealers have so far experienced little dif- 
ficulty in getting their requirements ac- 
cepted. Shipments are slow but as yet 
there has been no serious delay of work 
for which this material is being used. 
Some difficulty is reported in getting Sitka 
spruce orders as the government is using 
large quantities of this stock. Certain 
items of Eastern spruce are also difficult 
to obtain. So far stocks of hardwoods in 
the New York City area have been fairly 
well maintained, while the increasing de- 
mand keeps all hardwood dealers busy. 

Buffalo reports that the lumber trade 
has been slowed up recently by the dif- 
ficulty of obtaining stocks from the mills. 
A good many retailers are desirous of 
adding to their stocks and there is a pros- 
pect of an increase in home repair and 
remodeling within the city with an in- 
increase in the number of families look- 
ing for homes. Lumber prices are strong 
all around and there is an_ extreme 
searcity of most items in Southern pine 
and other woods chiefly used for building. 

The hardwood demand has been steady 
for some weeks past, while supplies of 
some of the leading woods, including 
maple, birch, ash and gum have been 
smaller than usual at this season. An 
extension of ceilings in oak is expected 
for the near future. Wholesalers are com- 
plaining that the present ceiling deprives 
them of a profit. Furniture factories are 
getting numerous orders, but report that 
difficulties are encountered in obtaining 
some materials. 

The western pine market is as strong 
as for some time past and little stock 
is available for prompt shipment from the 
mills. Wholesalers receive many inquiries 
for Ponderosa, Idaho and sugar pine, but 
are not able to promise prompt shipment 
on the majority of items. Buyers find 
it necessary to take what they can get, 
which is subject to several weeks’ delay 
in delivery oftentimes. 

The northern pine market is strong and 
not much lumber is being offered for 
prompt delivery. Mills are finding a 
steady demand for stock, much of it for 
export. Because of the needs of defense 
industries a heavy demand for crating 
and box lumber has developed and prices 
hold strong. 

Application of the six percent advance 
to the transcontinental freight rate to 
points taking the Boston rate, carries the 
charge on West coast woods from 82 to 87 
cents per hundred pounds effective March 
18 and causes more or less confusion as 
distributors shape prices to keep the 
stronger items at ceiling, while the 
weaker items in low grade small dimen- 
sion and boards that for two or three 
weeks have ruled from $1.50 to $2.50 below 
ceiling did not respond so well to the 
advance of $1 for dry and approximately 
$1.75 for green stock to cover the higher 
freight charge. For the two-inch com- 
mon dimension by rail most sales range 
from $2@2.50 below ceiling though many 
of the rural yard buyers that are not very 
hungry for supplies are hoping for still 
further price concessions, but this trend is 
being stoutly resisted by the mills. For 
boards, it is very difficult to place an 
order for the No. 2 grade as government 
orders have covered all production sixty 
days ahead. This item, when available, 
should not be quoted below $44 while 
$44.50 is the generally quoted price which 
is close to ceiling. The drive at the mo- 
ment is for the No. 3 grade with most 
sales at the close range of $38@39. There 
have been no deliveries by water and the 
supply of spot lots at the docks have 
melted almost to the vanishing point. The 
40,000,000 feet of British Columbia fir 
dimension and boards stored fully a year 
at the Wiggin terminal for the English 
war office, is still held there as there have 
been no ships available for moving it. 

Demand for Eastern spruce from the 
yards, the industrials and for defense 
housing projects is far greater than the 




















Economy Entrance 
for LOW-.- COST HOMES 


The Crown Hill entrance meets the increasing 
demand for low-cost frame housing. Its sturdy 
construction, the ease with which it is assem- 
bled on the job and its exceptionally low 
price make it an outstanding leader. Made 
of Ponderosa Pine with oak sill. Fully treated 
with ''Woodlife."’ 

DOOR SIZE 3-0x6-8x134, $8.82 [9;°., 
Packed in corrugated carton. Wot. 75 lbs. 
Sold only through recognized dealers. Send 
check less 2% to avoid credit delay. Catalog 

on request. 


GREGG & SON 


Manufacturers of quality woodwork since 1719 
NASHUA NEW HAMP SHIRE 






















Those who know 

“Diamond Hard” 
Maple and Birch flooring 
prefer it above all others. 
We invite you to get ac- 
quainted with this quality 
flooring. 








Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 


SUPER- 
QUALITY 
SAWS 

Favorites for over 53 
years. Today. write for 
atalog of complete 
Huther. line. . 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 
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PACIFIC 
COAST 
LUMBER 
PRODUCTS 


Yard Stocks, Long Joists, Long Dimen- 
sion, Plank, Timbers, Ties. MIXED 
| CARS. Dependable values. Your 
m orders will receive prompt, careful at- 
tention. Write us about your needs. 


THE GRISWOLD LUMBER CO. 
FAILING BLOG. PORTLAND, ORE. 


GhemMeadomiinezLumtayGo, 


RAINELLE, W. VA. 


All 
West Vigna 


STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-Clued 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, Dimension Maple, 
BEVEL SIDING --Poplar Birch and Beech Poplar, Oak. Basswood Oak and Poplar 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 








“Cream of the 
Appalachians” 








Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide: double extension 
roller for door 5 to 8 ft. wide. 








Can be furnished with wood or steel 


beam. ‘“‘American’’ Logging Tools and 
Appliances best on the market. Write 
for catalog and information. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 













Mr. Industrial Buyer: Let us 7 
ply you with Dense Long Leaf f 
Laundry Machinery, Tank, P 

Hill uses. Timbers, Dimension. 
Moore Cross-Circulation Kilns. Ex- 
cellent drying facilities under sheds, 
Let us quote. Write us today, 








IN GUARANTEED @= 
WATERPROOFING «1 =] 
STOCK 1 


reature RANETITE 


TRANSPARENT WATERPROOFING 
New discovery! Not a varnish. Ranetite is a stearate compound that 
penetrates deep into stone, brick, concrete or stucco walls to give a 
guaranteed watertight job. Will n.t affect color or texture of walls. 
Lumber dealers—write for Ranetite profit plan. 


| PRANETITE MFG. CO. 


EXTRA PROFIT 









1917 SO. BROADWAY, 
SAINT LOUIS.MO. 


















USE A rofoo 
hig ° | STAPLING DEVICES 
No. 760 Streamlined 

$575 SCREEN TACKER! 
The Crofoot Screen Tacker with patented Reversible claws, 
is absolutely the last word in 
1000 making or repairing window 
Staples screens. ; ; 
Speedy, efficient, durable, this 
FREE tacker is built for 


——— a specific job and 
does it to perfec- 
tion, and it's 
backed by an uncondi- 
tional guarantee. 


Write today for a 5-day 
free trial 


J.B. CROFCOT CO. 


218 Evergreen Ave. 
cere’ for use with Mit. Prospect, Ill. 


We ship postpaid if C.O.D. or when check is sent with order. 


we Stretching claws 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 











Pope & Talbot, dae. 


Division 


Lumber 


Ties Piling 





Treated and Untreated Poles 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., ST. HELENS, ORE. 
Rail and Cargo Since 1853 














LOCKWOOD . . The Flooring 
of Enduring Beauty 









Here is a flooring that is hard, yet 
resilient. Strong and durable, it is beau- 
tiful in color, grain and finish. Made from 
choice mountain oak, properly seasoned, 
expertly manufactured, it is a master 


Send TODAY product, preferred by careful choosers, 
for stock and Winning trade for dealers. Tell your cus- 
price list. tomers about it. 


OCKWOOD OAK FLOORING 


GEO. C. GRIFFITH STAVE CO. 


P. O. Box 6, Springfield, Mo. 





Unbiased Reports for Insurance, Financial and Tax Purposes 


INDUSTRIAL APPRAISAL COMPANY 


Authentic Valuations 


Dermon Building 


c.V. EASTERWOOD MEMPHIS, TENNESSEE 




















FOLLOW THE Curve of Confidence 


This graph shows the increase in number of 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 


Lumberme 


MUTUAL CASUALTY COMPANY 
Home Office —Chicago, U. S. A. 
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limited production at the mills is able to 
supply. The rail rate advance from March 
18 adds 50 cents to the price of dry spruce 
and fully 75 cents if green. Delivered 
prices at all Boston rate points, by both 
the provincial and Maine shippers have 
been revised to bring the quotations for 
the smaller scantling sizes 2x3 and 4 inch 
to $46@48; 6 and 7 inch $48@49; 8 and 9 
inch, $49@50; 10 inch, $53@55 and 12 
inch $55@57. The higher price for each 
item eall for all 16 foot lengths. Produc- 
tion of boards for the next 45 to 60 days 
is absorbed by orders. They are uniformly 
quoted at: 1x5 inch $44@45; 6 and 7 inch, 
<46@47; 8 inch, $47@48 and 10 inch, $51. 
The call for 1x2 and 3 inch bundled 
furring is less urgent than during the 
past six months. There are offerings as 
low as $42 but most sales are within the 
range of $43@45. There is the usual 
spring increase in the sale of lath with 
most of the larger spruce mills holding 
the price uniformly at $6.50 for standard 
14% inch slab lath. Production is held in 
balanee with the order files. For Eastern 
white cedar shingles, the higher freight 
charge has caused an advance of 25 cents 
per square for all grades, moving extras 
to $5; clears to $4.50; 2nd clears, $4; clear 
walls, $3.75 and Extra No. 1 to $2.75. 
Most mills are heavily oversold and will 
accept orders for part carloads only, par- 
ticularly in the two top grades. For the 
West Coast red cedars the mill position 
is very strong and there is no tendency 
toward price concessions, especially in the 
lower grades which are heavily oversold. 
The yards are buying freely. No. 1 Royals 
are offered at $6.80@6.90 and the 18 inch 
No. 1 Perfections at $5.80@5.90. For the 
16 inch XXXXX No. 1 delivered at Boston 
rate points there are offerings all the way 
from $5.40@5.50 with the 2’s very firm 
and in limited supply at $4.62@4.70 and 
3's at $3.80@3.85. Production is held in 
check by lack of adequate log supplies. 

Business in the Baltimore, Md., area was 
considerably slowed by the heaviest snow- 
storm that section has had in years. Lum- 
ber deliveries were halted for some time. 
Demand for North Carolina and long leaf 
pine was steady. The demand for cypress 
Was well maintained and _ prices held 
steady. Demand for fir, spruce and other 
woods drawn from the Pacific States con- 
tinued as active as before and problems 
in connection with these woods centered 
on transportation. Prices were not mate- 
rinlly affected. In Baltimore hardwood 
price ranges have held stationary with 
some indications of increasing strength 
because of the curtailment of stocKs, with 
positive searcity in some directions. The 
foreign division held to the course it has 
pursued for months, with licenses difficult 
to obtain and with foreign buyers resist- 
ing advances. 

in Philadelphia the demand for yellow 
pine commons still far exceeds the sup- 
ply. Prices continue to remain firm, and 
mills are reported to be reluctant to take 
hew orders. 

In yellow pine dimensions, little change 
is noticed. Ceiling prices continue to hold 
ou most items. Prices remain firm on roof- 
ers, but weather conditions are reported 
slowing up production. Unless hardwood 
production is increased considerably dur- 
ing the next month or so, shortages in 
Many grades will occur in the Philadel- 
pila market. The use of hardwoods is 
expected to pick up considerably in the 
near future because of war work. Most 
or Ge stocks are reported to be low 
‘ en. The war continues to place 
« Strong demand on West Coast woods for 
shipbuilding, the building of cantonments, 
«airports, warehouses, munitions plants, 
ete, Little change in fir and hemlock. 
: wal Sovernment is reported “buying 
Jeavy” in Douglas fir. Green dimensions 
borne There is some small 

yin s pluses of uppers and dry di- 
mensions, 

Price ceiling changes have benefited 
a on both Idaho and ponderosa pines. 
“Shipments to Philadelphia on Idaho are 
reported to be at least “two weeks late.” 
‘he situation in Ponderosa is about the 
Same. Defense orders continue to take 


preference, and yard orders continue hard 
to place. 
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Southwestern Market 


The step-up in retail activity in the 
Southwest district last month was shown 
in the report by the Federal Reserve bank 
of Kansas City, covering 146 lumber yards. 
Farmers were buying ahead and will build 
more grain bins, hog houses, and repair 
barns and fences, it was said. For the 
first two months sales were up 17 percent 
over a year ago. Wholesale volume in 
February rose 44 percent over the 1941 
period, the bank said. Inventories at the 
end of February were 8 percent larger 
than a year ago and were up 1 percent 
during the month. The department of 
commerce reported that sales in Missouri 
were up 5 percent; Kansas, 30 percent; 
Nebraska, 25 percent, and Oklahoma, 12 
percent, 

There have been no advances in shingle 
prices in Houston, Tex., although scarcity 
of logs is likely to cause advances very 
shortly. As a matter of fact many of the 
mills will probably be forced to one shift, 
which will make a very material reduc- 
tion in production. 

The demand for yellow pine in Houston, 
Tex. continues greater than the supply, 
making it more difficult all the time for 
buyers to secure their requirements. Prac- 
tically all of the mills are giving Govern- 
ment orders priority over other orders, 
resulting in the yards being unable to se- 
cure shipment of many items. The Army 
purchased in New Orleans last week ap- 
proximately one hundred million feet. The 
largest project being the new camp at 
Powderly, Tex., near Paris, Tex. They had 
no difficulty in buying the lumber when 
required over a reasonable length of time 
for shipments, but on some shipments to 
3astrop, which had to be shipped imme- 
diately, some of it came out of the Chi- 
cago yards. Items of 2x10 and 2x12 No. 2 
in all lengths are very scarce and the ma- 





SOUTHERN HARDWOOD PRICE 
SCHEDULE AMENDMENT 


A modified basis for pricing tough 
white ash lumber, permission for the 
seller to add inspection charges un- 
der certain circumstances, and a re- 
definition of the terms "mill" and 
“distribution yards" for purposes of 
price establishment are made in 
Amendment No. 2 to Revised Price 
Schedule No. 97 for Southern hard- 
wood lumber. The announcement was 
made April | by Acting Price Admin- 
istrator John E. Hamm and the 
amendment becomes effective April 6, 
1942. 

A separate appendix to schedule 
No. 97 setting up prices for tough 
white ash and restricting certain 
charges for special workings and 
treatments is revoked, and this lum- 
ber is now included in the general 
appendix and is subject to the same 
treatment as other Southern hard- 
wood species. 

A new paragraph permits a seller 
of Southern hardwood lumber to add 
to his maximum prices the cost of 
inspection by the National Hardwood 
Lumber Association when such in- 
spection is specified by the buyer. 

Sections in the schedule defining 
"mills" and “distribution yards" are 
modified to provide that an enter- 
prise which ships to milling in transit 
operations, for sawing, planing, kiln 
drying, or other comparable methods 
at least 25 percent of the lumber or 
logs purchased or received by the 
enterprise shall be considered a mill 
rather than a distribution yard. 

The amendment also establishes 
maximum prices for certain irregular 
arades which are combinations of 
standard grades, 
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jority of these items purchased for the 
Paris, Tex., camp will be shipped from 
the Pacific Coast. Many yards are buying 
items now that they have never carried 
before to use for substitutes. This is par- 
ticularly true of 1x4 No. 2 S2S&CM to be 
substituted for 1x6 No. 2 S2S&CM. 

In New Orleans practicaily all items 
sold for ceiling with the exception of 2x4, 
2x6, 2x8 No. 2 ane 1x4 No. 2. These items 
seemed to be rather plentiful and sold 
from ceiling down to 3 and $4.00 off ceil- 
ing. All items of 1x6 & wider in boards, 
however, sold at ceiling prices. 


West Coast Market 


Not much new business is showing up 
from California but previous orders are 
being taken care of, largely by interior 
mills which are using rail haul to dis- 
tribution centers. : 7 

Several lumber vessels are’ operating 
out of Puget Sound for this market. They 
are mostly wooden ships. Business has 
improved a little. Most lumber continues 
to move by rail from Oregon points. 

Normally the local market represents 
but a small share of business for the 
Portland, Ore., lumber industry. But at 
this time, it stands out as THE market. 
This is due to the fact that vast expan- 
sion of shipways is under way at Port- 
land and her sister city—Vancouver, 
Wash., that far-flung housing projects are 
either well under way or being started 
and that other types of defense (now 
becoming called war) construction are 
taking all the lumber out of the mills 
as fast as they can get it. The range 
of material being bought and delivered 
is very broad. 

Demand for ponderosa pine in San 
Francisco is strong with stocks scarce 
and prices right up to ceiling. The Cali- 
fornia market for Douglas fir is very 
strong, with stocks scarce and prices for 
most items right up to the ceiling. Cer- 
tain items are difficult to get even at 
ceiling prices. In defense areas of Cali- 
fornia, business is reported to be very 
good, while in non-defense areas where 
there is very little building, business is 
pretty slow. Wholesalers are finding it 
hard to gauge the market. Retail yard 
activity is said to be no longer the cri- 
terion for judging the trend of the market. 
With practically all of the business being 
done only in defense areas for govern- 
ment needs which are both erratic and 
precipitous, wholesalers now have few 
sign posts on the course of the market. 
Recent military orders to concentrate 
Japanese in certain areas in southern Cal- 
ifornia are said to have caused a big run 
on lumber for housing facilities which 
practically depleted yard supplies for the 
time being. 


Southeastern Market 

There continues to be a good demand 
for air-dried B&Better boards in the Nor- 
folk, Va., market. This is not only from 
retail yards but from manufacturers as 
well. There has been a brisk demand 
from the yards for No. 2 common stock 
widths of pine. It is felt that these yards 
have received large government contracts 
for roofing and sheathing and shiplap at 
prices above what a wholesaler or mill- 
man can ask because of ceiling prices. Box 
manufacturers report difficulty in securing 
good air-dried boards, either rough or 
dressed. There is a continuing demand 
for two inch framing dressed, as well as 
for dried roofers, sheathing, and other 
items entering into small house construc- 
tion. West Coast lumber is being shipped 
in to supplement the production of the 
local shortleaf pine mills and roofers are 
being bought in Alabama and other far 
Southern states. 


SUPPLY 
Hardwoods 


With all production at the larger mills 
in the Adirondacks, in Vermont and 
Pennsylvania going to fill “waiting lists” 
of orders, and with defense agencies call- 
ing for more and more daily, regardless 
of grades, there is point in the suggestion 
made by one W. P. B. official that the war 
effort will eventually call for the entire 
hardwood output of these Eastern mills 
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Fir Wallboar pnt Products 
William Schuette Company 
New York 
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MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS kK FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








A NEW PRODUCT 
FOR NEW PROFITS 


“SLIDEWELL” Bin Swing, a concealed 
hardware which makes kitchen bins 
respond to fingertip control. 


Special sample offer to dealers. 


Ritsche Specialty Mfg, Co., St. Cloud, Minn. 








C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bidg. 
P. O. Box 1385 Jackson, Mississippi 
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TO PROTECT YOUR LUMBFR AGAINST WEATHER DAMAGE , 
MIN/IMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. L Dal 


ouls Minneapolis - 
New York City New Orleans 
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Kansas City, Kan. 





for they will have to use such supplies as 
ure available, for most defense projects 
can find a use for every grade from No. 1 
to culls. Civilian sales of kiln dried inch 
FAS maple and birch are priced some- 
where between $115 @ $125 with the 8/4 
and 4-5 and 6 inch squares at premium 
prices. There are few sales of thick ma- 
ple to the wood heel shops. For 8/4 air 
dried No. 2 common and better maple, in 
full length plank, most sales are at $80 
@ $82. 

Only relatively 
took place in 


unimportant changes 
Kansas City in the hard- 
wood division. Prices are steady and at 
ceilings. Demand is large, with particu- 
lar emphasis placed on low grades. Fur- 
niture manufacturers have stepped out of 
the market for the present, having about 
all the supplies needed for the time being. 

The Houston hardwood market’ con- 
tinues strong with stocks badly broken 
and all species in demand. Weather is 
favoring logging and mills are in hopes 
of being able to build up their stocks and 
be able to handle a greater number of 
items. 


Pines 


At Kansas City the demand for south- 
ern pine continued to exceed the supply. 
lt is extremely difficult to obtain all items 
commonly carried in stock. Prices are at 
the ceiling, plus all the additions and 
extra charges. Mixed car business had 
dwindled because mills will not accept 
most of the orders filed. Many mills are 
accepting business on prices prevailing at 
the time of delivery. Weather conditions 
have been favorable, but now are chang- 
ing, as the rainy season advances. 

All ponderosa pine items are on the 
ceiling. It is almost impossible to obtain 
prompt shipments in the Kansas City mar- 
ket because mills are oversold and filling 
orders for the government. 

Reports from Minneapolis, Minn., show 
that the recent weakening of the North- 
ern pine market has been ascribed to 
altered conditions in the Western pine 
market caused by revised ceiling prices, 
although it is still strong as compared to 
previous years at this season. Merchant- 
able stocks are becoming more and more 
depleted and many items now are in short 
supply. With production double that of 
last year up to a corresponding date there 
should soon be ample new stocks avail- 
able to supply all demands for some time 
to come. A Slight falling off in the output 
has been recorded during the past two 
weeks, but the volume is expected to 
climb again in the near future. Orders 
are being received in satisfactory volume 
despite the slight drop, and shipments also 
are continuing at a pace well above that 
of 1941 at this time. 

In the Buffalo, N. Y., area all of the 
larger box shops are running to capacity, 
chiefly upon orders for special crating 
and munition boxes for the government. 
Planing mill capacity is being fully oper- 
ated and the regular pine sawmills have 
very little unsold lumber on the mill 
yards. The government's salvaged “hur- 
ricane” pine is moving to the consumer 




















HETTLER LUMBER SALES => 
| Fire Hemlock 
MANUFACTURERS AGENTS eile 
122 S. MICHIGAN BLVD -- CHICAGO - HARRISON 2216 
Northern 
and 
Specializing in Southern 
PACIFIC COAST PRODUCTS = “**"s"* 
Prompt and Efficient Service Car Material 
on Straightor Mixed Carloads 
All shipments from Large Oregon, Washington Cedar Siding 
and British Columbia Mills Shingles 
SEND FOR OUR PRICE LIST TODAY SHOWING SPECIAL OFFERS Moldi 
Serving the Middle West and all Territory East _ 
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at the rate of a million feet per day. For 


this stock delivered prices for No. 3 
square edge inch at Boston rate points, 
rough, hold at $41 @ $42 for 1 x 3 and 


4 inch and up to $44 @ $49 for 10 and 12 
inch. Add the usual charges for dressed 
and worked lots. Round edge inch box 
continues to sell at $18 @ $20 f. o. b. the 
shipping point. 

North Carolina pine and shortleaf pine 
mills in the Norfolk, Va., area are in ful! 
production and are having difficulty in 
keeping up with local demand. War hous 
ing and other projects in this section ar 
taking most of this production. Good 
wholesalers and millmen find it necessary 
to refuse business offered to them every 
day because they are already having diffi- 


culty placing and filling the orders they 
have in hand. 
The timber market in Houston, Tex.., 


continues very strong in both long and 
short leaf; in fact, it is impossible for the 
long leaf mills to furnish the orders being 
offered them. The short leaf mills have 
all the timbers they can get out for the 
creosote plants; in fact, the creosote 
people are having considerable’ trouble 
buying their requirements. 


West Coast Woods 


Defense business is still the major mar- 
ket factor in the Tacoma sector. Mills 
are operating steadily, with the bulk of 
their production effort directed toward 
government orders. Water borne busi- 
ness to the East coast and also to Cali- 
fornia markets has dwindled to a negligi- 
ble amount and some falling off in rail 
business to inland points is evident. But 
in spite of the general quiet, operators 
draw encouragement from a generous in- 
flux of inquiries that they believe are a 
forerunner of increased business for en- 


suing months. Weather conditions are 
excellent and the general outlook for 
stepping up logging schedules is favor- 
able. 

Lumber production in the Portland, 
Ore., area is at capacity. Demand upon 


the mills for supplies for new shipyards, 
for housing projects and for army needs 
is terrific and in almost all cases, imme- 
diate shipment is demanded. Prices are 
strong. 

In Spokane, Wash., sunshine and some 
wind in the last two weeks has had a 
noticeable drying effect on lumber in the 
piles and this should begin to come on 
the market ready for shipment in consid- 
erable quantity in the next few weeks 
with a continuation of favorable weather. 
Mills which have been shut down for the 
winter are beginning to start operations 
and all are operating to capacity. With 
the higher freight rates and the amended 
ceiling prices in effect, there has been 
an increased demand. While uncertaint) 
existed as to both these factors, there 
seemed to be a hesitancy on the part ot 
both buyers and mills, about definite com- 
mitments in the form of either giving or 
accepting orders. A _ noticeable feature 
of recent orders is the increasing percent- 
age of high priority numbers indicating 
use for defense housing projects. 

There is no lack of business for the 
British Columbia lumber industry these 
days, but searcity of labor is making it 
increasingly difficult to maintain output 
at the levels consistent with requirements. 

Most B. C. sawmills can today report 
business booked up five or six months 
ahead; but the job of keeping up with a 
well sustained domestic demand and main- 
taining production for export markets 
which, while considerably reduced in scope 
due to action in the Pacific, are still an 
important factor, is not being made any 
easier by the current employment situa- 
tion. 

In the woods, 
producing as much timber as they can 
with the men available, but they have 
lost and are losing workers to other war 
industries, and log production is suffering 
and a serious shortage of good fir legs 
has developed and may be expected (to 
continue until some steps are taken lt? 
remedy the situation. To date, no col- 
crete proposals have been advanced, but 
the authorities have been advised that 
the logging industry must have some he!) 


logging operators are 
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if the country wants lumber as badly as 
the controller has indicated. 

Both loggers and mill operators are 
concerned, too, about the future of tires 
ind fuel oil supplies, since approximately 
50 per cent of the logs produced in B. C. 
ioday originate in truck logging opera- 
tions. Steps are being taken to bring this 
ituation to the attention of the proper 
uthorities. 


Other Woods 


Because higher prices are being paid 
ror pulpwood and mining timbers North- 
ern white cedar production in the Min- 
neapolis area is not holding up as well 
as expected last fall, when a shortage 
in many items caused manufacturers to 
predict a heavy cut during the winter 
and early” spring. While demand for 
posts, especially the smaller sizes, is ac- 
tive, they are difficult to obtain because 
of depleted stocks. The rise in pulpwood 
und mine timber prices has not been fol- 
lowed by a corresponding gain in cedar 
quotations, which indicates that produc- 
tion will not be speeded up. 


Shingles 


Steadiness seemed to characterize the 
shingle market at Kansas City in the 
last two weeks. Prices are about un- 
changed, except for strength in No. 1 
grades. No. 3-5X are scarce and being 
rationed out to buyers who have been 
forced to take other grades, especially 
No. 1, to get No. 2 and No. 3 grades. 

Small stocks and log shortages are hold- 
ing the Seattle market to previously 
quoted figures or close to them rather 
than any stronger demand. No. 1 perfec- 
tions are the weakest item and are being 
quoted five cents lower. No. 1 XXXXX 
are also selling for five cents less. The 
only other shingles that is somewhat 
weaker is the No. 8 XXXXX which is 
quoted at $2.25 instead of $2.30. Gener- 
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ally speaking No. 2’s and 3’s are scarce 
and No. 1’s slow to move. All shingles 
except No. 1 perfections are still over- 
sold. 


Flooring 


Demand for oak. flooring was not quite 
as good as it has been so stocks are in 
better shape and dealers report it easier 
to place order for and get shipment and 
most items. Production has been off 
somewhat due to heavy orders for 5/4 
and 6/4 No. 1 common and better red oak. 


Millwork 


The volume of millwork is increasing 
slightly in the Minneapolis section with 
the approach of spring, but some mills 
are still marking time to see what the 
near future will develop. Production is 
being maintained on the level of that for 
some weeks past. Stock items are in fair 
demand. Prices are steady, with no indi- 
cation of a change either way in the 
immediate future. 


Intercoastal, Rail 


These markets are somewhat in the 
background for the moment as far as the 
Portland area is concerned. Demand from 
yards is small and government agency and 
housing needs are being met as far as 
possible. Shipments are going the all- 
rail route. The railroads themselves are 
taking considerable supplies when they 
can get them. 

The rail market at Seattle shows that 
mills apparently have all the orders they 
want. Most orders continue to come from 
the government. Ceiling prices obtain. 
Timbers are strong and green dimension 
sells for fifty cents off the green ceiling. 
All upper items are very firm. Low grade 
dimension and boards have firmed the past 
two weeks, some as much as four and five 
dollars. Much of this lumber is believed 
going to build evacuee camps in California 
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and Nevada. Canadian mills can now ship 
lumber and prices from this source are 
lower. This accounts partly for stronger 
green dimension as compared to a fort- 
night ago. 

Seattle—Intercoastal shows that dimen- 
sion is stronger and cutting has firmed 
considerably. Other prices are stronger 
than two weeks ago. General lumber de- 
mand is better. There is no difficulty get- 
ting cars but log shortages have inter- 
fered with production of the cargo mills 
as well as those inland. 


Logs 

The log market at Portland is tight. 
Recent weather conditions caused a slow- 
down in production and the inventory 
there is light. The mills are taking 
poorer grades than they would ordinarily. 
Really good logs are scarce and high 
priced. 

Inventory of fir around the Seattle area 
is low due to a tremendous demand and 
lingering winter in the hills. Prices are 
unchanged. Loggers stress the point that 
all shortages are temporary and will be 
relieved shortly after the return of normal 
logging weather. 


Coastwise Movement 


The Pacific Lumber Carriers Association 
reports the movement of 19,666,100 feet of 
lumber during February, 1942, compared 
with 14,807,900 feet in January, and 70,320,- 
300 feet in February, 1941. The February, 
1942, distribution was as follows: 


Feet 


RM TPOREIOCO 2.6 6k eccws se 3,481,500 


RIOE: DOU oo ao oso ns ewes 14,601,600 
EE IE Soho ci che nc sie 3 s-awleciels 1,238,000 
PEIN gy cre ereai ook el erarane. fe 345,000 
PME cass inn: wre eta pehs Sracsiucale tote nees 19,666,100 
The February movement to Los Angeles 
was up 131,700 feet from January. No 


deliveries were made to San Francisco and 
San Diego in January for comparison. 





Sample of Genuine 
NORTHERN WHITE PINE 








MIXED CARS OF 


SIDING, SHEATHING, FRAMING, 
LATH, CRATING, FLASK and 
PATTERN LUMBER. 


Moore Dry Kilns assure high-qual- 
ity, properly-seasoned lumber. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., 


OTHER SALES REPRESENTATIVES: 


battle. 





I9 


B\|| MODERN 
MILLS 


CHICAGO, ILL. 





Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- | 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


More and More 


Lumber 
for the U. S. A. 


Faster and faster move the lines of 
production—backing up the lines of 
The 19 mills that supply 
Ferguson lumber are making new 
speed records in production—for the 
vital needs of war . 
. . for retail dealers. 


Pine « Hardwoods 






. for industries 


This is top-quality lumber of careful 
manufacture. The best of everything 
in Short Leaf Yellow Pine and Hard- 
woods .. Cypress, West Coast Prod- 
ucts, Car Material, Plywood, Treated 
Lumber, Flooring, Cedar Closet Lin- 
ing, Grain Doors, Veneers, Shingles. 
For 48 years the Ferguson name has 
stood for top quality in lumber. 


W. T. Ferguson Lumber Co. 


St. Louis, Mo. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f.o.b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 














made in the period of March 17-24, but where prices for this period were not available, 
prices for the month to date have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side | Side Side 
Flooring Standard Ceiling Standard No. 1 Boards&Shiplap No. 2 Dimension 
Lengths Lengths 
1x3 rift— Se x4 Standard Lengths |°*4 oe 
B&better 71.00 *69.00] &**— 1x6 ..... 37.09 ....712 & 14.. 32.56 31.02 
Cc 61.00 *61.00 ee tter 40.00 42.40,;1x8 ..... 37.00 SS ee 34.41 31.86 
etme , oT ek eres 41.00 39.00) 1x5&10... 40.25 *40.00]18 & 20.. 36.21 32.57 
= D seeeees sees 31.00)1x12 .... 47.25 *45.00]22 & 24.. 43.50 .... 
B& better 55.33 54.00 a ae 2x6 
: = 9 Surfaced Finish No. 2 Shiplap and ; 
“4 te eeeee ae a 51.001 standard Lengths Boards, Std. Lgth, }12 & 14.. 31.93 29.04 
acne e Stem B&better 30.82 30.07],16 ------ 30.95 29.26 
1x4 rift— Inch thick— 1x10 32.88 29.99 ere 34.30 31.96 
B&better 66.00 *66.00 aaa ne 1x12 39.91 3617129 ------ 36.23 32.40 
Co... 959.00. PE eee Ly ie yo alan week POETT92 & 24.. 40.20 *38.50 
* x BS es eee5e € de ai. 
OP pag: ainsi 10.00 *41.00 Rahal: 73°00 *71.00 No. 3 Shiplap and ext 
1x4 flat iia has"o cai 70.20 76.00 Boards, Standard igi i P _ 
eeepc oa 1x10 73.00 84.00 _Sengens 12 & 14.. 30.80 30.17 
Breeton 53.65 S300 1031002. MEG 100.n0/ 1x6 Reh.e 16 ag: 3202 30-84 
» ’ hs w sv. Oo. Oae.te 
I 1 122) 365s 35.00] 2X6/4 thie a ie S1S 26.32 25.32] 22 & 24..*42.00 36.00 
4, 6. 8...°79.86 *86.5011x6 C MM. 
End Matched d& 10 .*90.60 95.00 EM ... 24.74 24.45]2x10 
Flooring, 2 to 8-foot]12 ..... *110.20 107.00}1x8 ..... 25.66 25.61112 & 14.. 33.85 33.11 
1x3 rift— Cc— 1x10 .... 25.46 25.4916 111... 34.98 32.18 
B&better 60.00 Inch thick— 1x12 27.72 28.08118 & 20.. 38.27 37.43 
 :- Sa *52.00 af | ana 57.33 58.00 22 & 24 48.00 *36.46 
re 38.00 .... é pac atacnrant 63.15 66.00] Neo. 1 Dimension 
2 9. ei Gc wid eracs 60.42 63.33) 2x4 2x12 
1x3 flat “o 410 64.55 65-751 - ™ 
grain— -— = mo pe te onli? & 14.. 37.63 35.19]12 & 14.. 34.46 33.67 
B&better 41.18 45.00]4* --++°- $6.56 UU0UNI@ | ow. ss $8.15 S6.88006 ...... 35.02 34.10 
Re Re $3.00 araniee 1S @& 96..°OS.67 SE.G7nte «esse 38.33 38.50 
SP ticneen See “SEGe Rough Finish, 22 & 24.. 45.00 . ~ ieee 41.85 39.50 
1x4 flat Standard Lengths 2x6 22 & 24..*42.81 ee 
rain— B&better— mts a a: cca = wee 
Babetter $5.13 $5.00} 1x4/8 ...*67.17 *72.00 12 & 14 36.96 39.90 mbers 20 & nder, 
Oe cacauie 12.00 42.00] 1x5&10..*71.80 *81,00]16 ------ B6.31 34.60 nes 
ies 28.00 *28.0071x12 ....*88.85 *96.00 id slic s 38. 60 26 59 Shortleaf— 
SU ...eee > O.091I8x484x4. 41.18 32. 50 
Drop Siding, Stand- —? 4 er a 22 & 24 47.00 aa set dt oY snes 30. ; 
a ard Lengths, 1x6” [rr ig ong. rr 4 2x8 3& 4x10. . 46.00 46. 00 
No. 117— re th cage F . | dx10/ 
B&better 49.00 49.00])% oo 77> "103.00 a3 & 14.. 9003 $3.00 10x10,.*50.00 42-57 
i -cerenen $6.00 Dose eeee 25.0 4 99-9913 E&4x12.. 55.5 54.25 
De at wikia $2.00 Casing and Base 18 pare *41.50 38.00 5x12— 
No. 116— Standard Lengths Detar tt goo a2] 12x12... 59.00 48.60 
B &bhetter *54.00 _| B&better— 22 & i 45.50 _ 
_ PCR ea eis 50.00 *49.00l\1x4 ..... 79.93 84.00]2x10 No. 3 Dimension, 
ca dwate on 10.00 42.00)1x6&8 ... °75. ae SO6G.8S ..5 2%. 45.80 39.50 Standard Lengths 
No, 3 ...*26.87 27.13]1x5&10... 85.50 *84.50)14 ...... 46.00 39.67]2x4...... 22.99 25.00 
Assorted patterns 16 ...... 47.33 40.50]2x6 ..... 25.19 20.50 
B&better .... *51.70 No. 1 Fencing 1S & 20.. 48.30 44.50]2x8 ..... 24.82 21.50 
rae 15.00 49.00] Standard Lengths | 22 & 24.. 58.00 *49.50)2x10 .... 28.28 *25.97 
Dy... see, *40.00 10.00 1x4 ..... 37.75 *36.00 2x12 2x12 27.23 
Plaster Lath 12 & 14 46.82 41.50 
Kiln Dried — | eee 47.17 42.50 Jambs 
x14", 4 No. 2 Fencing erate: 50.00 *46.001B&better— 
No. 1.. 6.70 5,.85| Standard Lengths 99 |||)! 52.50 *48.00'1%, 1% 
No. 2 S00 “C07 In8 2... 28.31 28.64 22 & 24..%51.50 *52.50| & 2”...*90.86 
RED CEDAR SHINGLES Perfectons 
.-3 ats, Pia" aic. sr atatad ach aie a esae a ara oreo $4.25 
; , ‘ eee os eRe Se Sree ete 3.35 
Seattle, Wash., Mar. 28.—Average prices - a ha - 
on red cedar shingles, f.o.b. mills, are: 3-18” 5/2 weer cece eee cece eens 2.35-2.40 
Royals: XXXXX: 
2 SS ere ave ee ane epee $5.40 St: See ee ee te eee $3.95 
BE? ONCE, 5 ela W Ris atadia @ a doa utdon daa ae ee 3.75 NEE 3,5 5.oaia 4S ds digit are Sin lale ce eos 3.35 
eT 66 Ga Ware OSTE Rae de oaedscas eu 2.30 OU WOE eas sic cate on mere ad rabasec eae eras 2.25 


SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made during 
the week ended March 30: 


Quartered Red Gum Willow 
FAS— No. 1 & Sel— 
hg vas , 103.00 Oe same 41.00 

- ee No. 2 Com.— 

) 51.00 4/4... .. 28.00 
FAS Red Gum Hackb 
. erry 
5/4 .. 95.00 | FAS— 
No, | 1 & Sel.— , 3: ee 43.50 
7.00 a 
No. 2 Com.— a 1 & Sel. ~~ 
a 32.00 No iio ——- 
Quartered Sap Gum | 4/4 1. 26.50 
rFAS— ; 
5/4 .....65.00@65.50 Cypress 
fe 70.00 | FA 

Plain a Gum 4/4 wi 74.25 
No. 1 & Sel.— 5/4 - 84.00 @ 87.25 
GFE os 50.00 ese 93.25 
No. 3 Com.— 8 / ‘ 105.00 
eee 17.50 Selects— 

Qrtd. Red Oak B/E cca 60.00 
No. 1 & Sel.— 5/4 .....65.00@68.00 
BFS sims 42.00 >; ee 71.00 

Plain Red Oak 8/4 ..... 78.00 
FAS— Shop— 
eee 52.00 i, 7 52.00 
Te ae 68.00 i eee 55.00 
ay 1 & Sel.— 7: 60.00 

‘ 45.00 | No. 2 Com.— 
Beech i eee 32.00 
_— . Pecky— 
N /4 ot 45.50 1 274 ........ 25.00 
> el.— 
38.50 Mixed Hardwoods 
No. 2 Com.— Dunnage— 
/4 24.50 4/4 .....10.50@12.75 








WESTERN RED CEDAR 


Seattle, Wash., Mar. 28.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of March 21.—Editor. 











WEST COAST LOGS 


Seattle, Wash., Mar. 


prices 
of logs are as follows: 


28.—Average 


Fir No. 1, $30-32; No. 2, $22-24; No. 3, 
$17; Peelers, No. 1, $40; No. 2, $32-35; core 
logs, $26-2 

Cedar Shingle logs, $21-23; lumber logs, 
$35-38. 


Hemlock: No. 
lumber logs, No. 


$16.50; 
$19.50. 


2&3, pulp logs, 
1, $22.50; No. 2, 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue 
of March 21.—Editor. 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period March 


16 to 21, inclusive. 








’ Illinois , cr Pennsylvania 
Se ena ne > ag IDAHO WHITE PINE 
1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW _ Selects, S2 or 4S— 
a ee $80.75 $83.61 $83.38 $81.69 $85.17 $86.55 Choice (C) RL.... 
epee 66.75 69.47 67.66 67.70 72.53 70.76 Quality (D) RL... 
Shop Ss2S— olo- 
No.1 No.2 No. 1 No.2 nial 
RE didunatt a deae $59.2 ce Ria tas No. 1 
_) Vian pp Shane 58.30 $50.05 $59.50 ee Commons S2 or 4S— 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 Ix 8 RL...$62.25 
“YR jeer $50.73 $45.50 $51.50 $45.60 1x12 RL... 86.75 
To Sh | SRR eEaoi 51.72 46.34 53.25 47.3 
No. 4, 4/4 RWG&L... .. ‘os $37.50 SUGAR PINE 
LARCH—DOUGLAS FIR Shop s2s— 

No. 3 Com. S2 or 4S 1x8 RL. .$44.25 No. 
No. 1 Dimension— Bre .ivinwwars $59.75 
" 3) ga eee $47.75 $50.25  Sieeeeee: sets 
SE a ad nee ae 47.75 50.06 ee cicness 70.00 








30th direct and wholesale sales are included and are based on specified items only. Two districts are given, one being 
the State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. 


Quotations follow: 








Tllinois ~ Fr Pennsylvania 
1x8 6/4 RW 1x8 6/4 RW 
eee aes $86.50 $97.00 
. $67.75 ne reae eects 86.25 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
$56.67 $49.88 $62.55 $57.76 $50.08 
61.75 48.56 89.43 63.48 50.00 
No. 2 No. 3 No. 1 No. 2 No. 3 
mre pacons Saou e558 56 
hen 63.00 





DS 
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11.00 
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3.50 


6.50 


50.00 
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2.00 
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NORTHERN HARDWOODS 
[F. 0. b. Chicago] 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 

Brown Ash— 
FAS Sel. Com. Com. Com. 
No.1 No.2 No.3 


| Pore $80,00 $70.00 $57.00 $47.00 $34.00 

OS castes 83.00 73.00 60.00 50.00 35.00 
Se een 88.00 78.00 63.00 50.00 35.00 
Sfe. cuawar 93.00 83.00 66.00 53.00 35.00 
Basswood— 


No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


th ee $91.00 $81.00 $60.00 $45.00 $35.00 
4 peers 96.00 86.00 63.00 48.00 35.00 
Cie ‘a cietores 99.00 89.00 65.00 49.00 37.00 
J, 2apree 105.00 95.00 74.00 50.00 37.00 
SOLS oc ccass 110.00 100.00 81.00 58.00 .... 
12/4 ssswee 115.00 105.00 86.00 63.00 


Hard Maple— 


No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


I, errr $100.00 $85.00 $64.00 $50.00 $32.00 
oT. arereennd 105.00 90.00 69.00 52.00 33.00 
Th pee 108.00 93.00 74.00 54.00 34.00 
B/S nsmcia 116.00 101.00 81.00 56.00 34.00 
tk ere 132.00 117.00 96.00 64.00 tens 
i. rere 152.00 137.00 108.00 67.00 aaah 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
Jk Qe $67.00 $56.00 $45.00 $36.00 
Vk Beet 70.00 59.00 46.00 36.00 
th oe 70.00 59.00 47.00 37.00 
ig See 73.00 62.00 48.00 37.00 
ik ee 76.00 65.00 50.00 
2 1, re 81.00 70.00 55.00 


: No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 


1/4 ....$121.00 $106.00 $73.00 $52.00 $35.00 
d/4 .... 126.00 111.00 81.00 58.00 36.00 
6/4. 128.00 113.00 87.00 64.00 36.00 
8/4. 130.00 120.00 97.00 68.00 36.00 
10/4. 132.00 122.00 100.00 69.00 pheno 
12/4 . 136.00 126.00 104.00 74.00 
5/8. 102.00 87.00 65.00 46.00 
3/4 106.00 91.00 70.00 48.00 


Rock Elm— 
No. 1 No. 2 No. 3 


FAS Com. Com. Com. 
1h Sere $67.00 $47.00 $42.00 $32.00 
cE eee ts 74.00 54.00 44.00 34.00 
ck ae 84.00 62.00 47.00 34.00 
ie See 87.00 70.00 49.00 37.00 
atk See 97.00 80.00 57.00 40.00 
ag Gian cae 107.00 90.00 62.00 42.00 


Soft Maple— 
FAS Com. & Sel. Com. Com. 


No. 1 No. 2 No. 3 
4 E nce sane $63.00 $46.00 $35.00 
Th eres 88.00 68.00 50.00 36.00 
Ty are 96.00 73.00 55.00 36.00 
OW ew arate 103.00 78.00 56.00 36.00 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized _ f.o.b. 
flooring mill basis, during the week end- 
Ing March 28: 

First Second Third 
BEX ow no ee Paeles $81.18 $66.66 


Amemcanfiumberman 


DOUGLAS FIR 


Seattle, Wash., Mar. 28.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 

Vertical Grain Flooring 


B&btr. < D 
2, $60.00 $55.00 $43.00 
Flat Grain Flooring 
BD said cricecalaiaceratecete $45.00 $43.00 $38.00 
De Sees ss 0 eee 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
ears se $37.00 $35.00 $28.00 
BOS <6sencdenen ae 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 

No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 24.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 

No. 1 Dimension 

12 14 16 18 20 
2 Zeer $32.00 $32.00 $33.00 $33.00 $33.00 
i: eee 32.00 32.00 32.50 32.50 32.50 
Se ae 31.00 31.00 31.00 31.00 31.00 
2x10 .... 31.50 31.50 32.00 32.00 32.00 
ee 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


| eee re $32.00 
TBsis SO Tt. BNE SRST. 6. os ccccs cess 29.00 
TSEIS TE UO SO TOG o.oo. 0s0cenweiceaces 31.00 





Appalachian Hardwood Move- 
ment Steady During February 


The shorter month considered, the tempo 
of Appalachian hardwood activities showed 
little change, February over January. Pro- 
duction, sales and shipments all reflected 
decreases, without any exceeding the reduc- 
tion in operating time. Shipments were the 
largest factor, followed by sales and produc- 
tion in the order named. The relative posi- 
tion of the three factors, based on February 
performance, was as follows: Production, 
100; sales, 102, and shipments, 109. A 
smaller volume of unfilled orders was re- 
ported, the shrinkage here accounting for 
a slight increase in unsold stocks. Gross 
stocks shrank 1.6 percent to maintain the 
downward trend that has been under way 
for nearly two years. This summary of 
the situation is based on the monthly barom- 
eter of the Appalachian Hardwood Manu- 
facturers, Inc., which s*mmarizes the Febru- 
ary performance of 67 bandmill units, 58 
producing hardwoods. 

February hardwood production reported 
by this group of mills was 25,784,000 feet, 
against 27,952,000 in January; sales were 26,- 
303,000 feet, against 28,551,000, and_ s° iv- 
ments, 28,319,000 feet, against 29,°53,000. 
Unsold stocks on February 28 were 162,- 
195,000 feet, against 160,951,000 thirty days 
earlier. Unfilled orders stood at 40,746,000 
feet, against 45,523,000 at the end of January. 





APPALACHIAN HARDWOODS 


_ Cleveland, 
air dried, rough. f.o.b., Cleveland: 


Ash: 4/4 5/4 6/4 

FAS ae $105.00 $115.00 $120.00 
yrom. & Sel. 65.00 80.00 85.00 

F lain White Oak: 

FAS Le ere 130.90 135.00 140.00 
: No. 1 C.&S.. 67.50 77.50 82.50 
F lain Red Oak: 

a, ee 95.00 105.00 110.00 

No. 1 C.&S.. 72.50 75.00 80.00 
Hard Maple: 

eee 125.00 135.00 140.50 
, No. 1 C.&S. 90.00 95.00 100.00 
Powlar: 

SED <a oa gceaie 97.00 107.00 107.00 

NO. 1 C.&S. 72.00 74.50 74.50 
Saps eae ake, 8 82.00 87.00 87.00 
No. 2-A Com. 57.00 64.50 64.50 

Basswood: 

‘ee 97.00 102.00 104.00 
No. 1 C&S. 67.00 72.00 74.00 
No. 2-A Com. 52.00 57.00 57.00 

Birch, Unselected: 

vas sce eiiaia 125.00 130.00 130.00 

No. 1 C.&S.. 80.00 85.00 90.00 


Ohio, March 30.—Following are current prices on Appalachian hardwoods, 





8/4 10/4 12/4 16/4 
$130.00 $150.00 $160.00 $180.00 
90.00 110.00 120.00 140.00 
155.00 190.00 205.00 225.00 
92.50 125.00 135.00 155.00 
130.00 180.00 185.00 200.00 
90.00 110.00 130.00 150.00 
150.00 170.00 190.00 205.00 
105.00 135.00 145.00 160.00 
112.00 147.00 162.00 177.00 
82.00 109 AN 107.00 135.00 
97.06 
pias Chestnut: 4/4 5/4 6/4 8/4 


No. 1 WHND 52.00 49.00 60.00 67.00 
112.0| No.1 C&Btr. 

59.0¢] Sd. Wmy... 50.00 57.00 57.00 62.00 
140.00] No- 2 C&sd 


95.00 OPM Ss sc0) 42.00 44.00 44.00 47.00 








Nationally Advertised 
Aromatic Red Cedar 









CLOSET- 
LINING 
LUMBER 


Packaged 
and Sealed 


GUARANTEED 
90% Red Heartor better 








PRODUCT OF 


Geo, C. BROWN & Go, OF N, C, 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 








IN AT A DeWITT 
OPERATED HOTEL 


In Cleveland 
THE HOLLENDEN 

Inu Columbus 
THE NEIL HOUSE 

Ju Akron 

THE MAYFLOWER 
Iu Lancaster, O. 
THE LANCASTER 
In Coming, N. Y. 
THE BARON STEUBE 


THEO. DEWITT PRESIDENT 
GES 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., March 30.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the two weeks ended March 21, and for eleven weeks ended that date, 
covering mills whose statistics for both 1942 and 1941 are available, and percentage com- 
parison with statistics of identical mills for the corresponding period of 1941: 


Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rpteg. 1942 of 1941 1942....o0f 1941 1942 of 1941 
Total Softwoods.. 386 453,860,000 97 523,896,000 104 498,488,000 94 
Total Hardwoods. 99 23,227,000 112 25,139,000 107 27,839,000 109 





526,327,000 95 
21'497,000 80 


Total Lumber.... 468 477,087,000 98 549,035,000 104 
Total Flooring .. 79 20,394,000 2 21,519,000 97 
ELEVEN WEEKS: 





Total Softwoods.. 388  2,364,370,000 96 2,704,547,000 102 = 2,907,303,000 10% 
Total Hardwoods. 96 129,418,000 112 134,284,000 107 142'419,000 112 
Total Lumber.... 466 2,493,788,000 97 2,838,831,000 103 3,049,722,000 104 
Total Flooring .. 79 115,875,000 94 112°546.000 102 125,477,000 102 





RELATION OF UNFILLED ORDERS TO STOCKS 


WasHINGTON, D. C., March 30.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on March 21: 





No. of 
Mills Re- Unfilled Orders Gross Stocks 
porting 1942 1941 1942 19 
Total Softwoods* ......... 382 1,262,537,000 1,119,330,000 2,614,754,000 2,885,396,000 
Total Hardwoods®* ........ 97 91,219,000 78,831,000 302,855,000 332,958,000 
TWOCtRs EMUROY occecivives ee 165 1,353,756,000 2,917,609,000 3,218,354,000 


1,198,161,000 

Oak and Maple Flooring... 88 59,019,000 72,530,000 72,784,000 77,205,000 
*Of Northern mills, 14 reported on softwood, 15 on hardwood unfilled orders; 16 mills 

on stocks. The total number of mills (479) includes 14 norihern plants that are in 

both softwood and hardwood subtotals. 





increase of 43,880 cars over the number for 

weeks ended March 7. Forest 
products loadings of 94,955 cars show an 
increase of 6,490 cars over the number for 
the two weeks ended March 7. 


Loadings of Revenue Freight 

The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
March 21 totaled 1,595,996 cars, showing an 


the two 
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Western Pine Summary 


PorTLAND, Ore., March 30.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
March 21: 

Report of an Average of 92 Mills: 
Mar. 21, 1942 Mar. 22, 194 


Production 122,645,000 124,405,00' 
Shipments .. 139,256,000 148,102,000 
Orders received 138,351,000 175,928,000 


Report of 91 Identical Mills: 
Mar. 21, 1942 Mar. 22, 1941 
Unfilled orders 324,880,000 324,845,00( 
Gross stocks... 995,060,000 1,111,417,000 
Report of $1 Identical Mills: 


--Total for Year to Date— 
1942 1941 


Production ... 586,346,000 568,765,000 
Shipments 821,500,000 792,409,000 
COE. ice eus 847,804,000 836,352,000 





Southern Pine Statistics 


{Special telegram to AMERICAN LUMBERMAN] 

New Orveans, La., April 1—Follow- 
ing is a summary of reports from southern 
pine mills for two weeks ended March 28: 


Average weekly number of mills, 112; 
Units?, 96 
Two-Weeks 
Three-year average production*® 60,511,000 


Actual production ............ 58,329,000 
ee ene 69,767,000 
CIVGCTE FECHIVER. occ vc ciccecvces 71,601,000 


Number of mills, 109; Units+, 93 

On March 28, 1942 
Re ee re ees 163,898,000 
35,426,000 


Unfilled orders 
UMEGIG GLOCHKE «« cic ceccccecese 


*Nov. 1, 1937, to Oct. 26, 1940. 


TUnit is 299,000 feet of “3-year average” 
production. 
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February Sales of Independent 
Retail Dealers 


ollowing is a compilation of percentage 
changes in February, 1942, dollar sales of 
idependent retail lumber and building mate- 
rials dealers, from February of 1941, and 
irom January of 1942, covering 33 States and 
\ principal cities, these data having been 

prepared by the Bureau of the Census: 
Percent Change 


No. of Feb., ’41 Jan., ’42 
States by firms to to 
Regions Rptng. Feb.,’42  Feb.,’42 
I, © ccaseatanecerals 1,321 +12 —9 

New England 8&9 +6 , —18 
MGGQM sicsaesss 7 +24 —37 
New Hampshire 10 —1 —20 
\lassachusetts.. 44 +8 —20 
Rhode Island.. 11 +19 —10 
Connecticut ... 17 —3 —11 

Mid. Atlantic. 91 +15 —10 
Pennsylvania .. 91 +15 —10 

E. No. Cent.. 358 +7 --4 
OREN Gside esos ss 59 +20 —9 
InGIA@RA 260800 93 +14 —15 
ee 85 +1 +1 
Michigan ..... 62 —S§ —13 
Wisconsin ..... 59 +11 —11 

W. No. Cent.. 155 +10 —14 
i ere ee 44 +6 —14 
MiSSOUTE c..cwce 43 +5 —21 
Nebraska ..... 35 +25 —2 
ct 33 +30 —2 

So. Atlantic.. 48 —Yy —16 
South Carolina. 15 —6 —8§ 
GeOTBie seceves 18 +2 —15 
PROTO 2.<.02.2 0.6 15 —15 —19 

5. So. Cent.. 12 +32 6 
ATAROQRIR: «0-66: 12 +32 ~=6 

W. So. Cent.. 161 +18 +7 
*Arkansas 5c Seana tere 
Oklahoma .. 23 +12 sh 
TOE. ve eins 6 ce 129 +15 +8 

Mountain .... 155 +9 2 
MOTHAME. 20552 16 —Y —25 
ee See 15 + 20 +5 
Wyoming ..... 16 —Ss —Ss 
Colorado ....%. 49 —13 +2 
New Mexico.... 15 —25 —21 
AVigONG 2... 065. 14 +57 +14 
a eee 24 +19 +9 
NOVRGR. ...62- a mabace eats 

POCIBC ces cce 252 +20 —10 
Washington 47 +17 —S§ 
CWOROM 224656 0% 27 +21 +34 
California oe ETS +21 —13 

Principal Cities— 

Chicago, Ill.... 16 —11 +21 
Los Angeles, 

3 arr 10 + 66 —12 
Portland, Ore.. 10 +40 +51 
St. Louis, Mo.. 14 —2 —30 
San Francisco, 

>. rae 12 +11 —T 
Seattle, Wash.. 14 +27 --& 


‘Insufficient data. 





Lumber Survey Committee 
Report 


The Lumber Survey Committee has sub- 
mitted to the Department of Commerce its 
43rd quarterly report on consumption, stocks, 
and anticipated consumption of lumber in 
the first quarter of 1942. 

The Committee reports that the demand 
for lumber and timber products during 1942 
is expected to continue at a high level, pos- 
sibly exceeding 35 billion feet. The war 
effort will require an increasing volume of 
lumber. There will be a greater demand of 
special grades and sizes. Defense housing 
will consume an even greater volume of 
umber products. The demand for lumber for 
boxes and crating will greatly increase. These 
Increased war demands for timber products 
are expected to more than offset the antici- 
pated decline in civilian uses. 

Substitution of lumber for metals and 
other critical materials is increasing. Tim- 
ber products are now being widely used for 
Purposes until recently restricted to other 
materials, and also for many entirely new 
Purposes, 


The installed producing capacities of the 


umber and timber products industries, if 


Amemecanfiimberman 


they can be kept operating, are adequate to 
supply expected war needs and essential 
civilian requirements. Continued produc- 
tion of logs and lumber depends especially 
on the availability of heavy logging equip- 
ment and logging truck tires. 

Further centralization and coordination 
among the war procurement agencies of 
lumber specifications and purchases will en- 
able the lumber and timber products indus- 
tries to furnish needed war supplies more 
effectively and to provide acceptable sub- 
stitutes for critical materials urgently needed 
for fighting tools. 

The Lumber Survey Committee consists 
of Thomas S. Holden, president, F. W. 
Dodge Corporation, New York; M. W. Stark, 
economist, Columbus, Ohio; Calvin Fentress, 
chairman, Baker Fentress and Co., Chicago, 
Ill.; and Wilson Compton, secretary man- 
ager, National Lumber Manufacturers Assn., 
chairman. Phillip A. Hayward, chief, dura- 
ble Goods and Materials Units, Bureau of 
Foreign and Domestic Commerce, Depart- 
ment of Commerce, is secretary of the com- 
mittee. 





Lumber Freight Rate Map 


The Traffic Department of the West Coast 
Lumbermen’s Assn., is ready with a new rate 
sheet, presenting the lumber freight charges 
which became effective March 18, as author- 
ized by the Interstate Commerce Commis- 
sion under Ex Parte 148. 

The rate maps have been issued by the 
association for several years, and are re- 
printed whenever there is any major change 
in lumber freight rates. They define the 
zones and applicable charges, and are of 
practical use for general information. 

The map is 17 by 22 inches, and is offered 
by the association at 25c per single copy, or 
20c each in lots of five or more. 





California Has Record Lumber 
Output in 1941 
California’s pine and redwood forests 
yielded approximately 2% billion feet of 
lumber last year to establish an all-time 
record for sawmill production in the State. 
A preliminary estimate prepared by the 
California Forest and Range Experiment 
Station and the Bureau of the Census re- 
ports that sawmills turned out 2,241,640,000 
feet of lumber products, an increase of 15 

percent over 1940. 

Sawmills of the California pine region 
produced 75 percent of the record output 
and the coastal redwood region accounted 
for 25 percent. 

United States Forest Service timber man- 
agement officials stated that virtually the 
entire lumber production for the year is 
being used in hundreds of items for the war 
effort, from training planes to boxes for 
agricultural products and ammunition. 





Manufacturers Expect Orders 
for Planes 

Grays Harbor, Wash., plywood and wood- 
working plants expect to play a big part in 
putting a fleet of plywood military transport 
planes into the air this year, operators of 
the plants said recently when informed of 
New York news dispatches saying that Cur- 
tiss-Wright officials had announced such 
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planes as a shortcut to provide needed air- 
craft without using strategic materials. 

Vern Nyman, manager of the Aberdeen 
Plywood Co., said his firm expects to re- 
ceive orders for plywood to build the big 
planes and he believes that other Grays 
Harbor plywood factories also will receive 
orders. 

The Acme Door Co. plant in Hoquiam, 
Wash., is equipped to fashion numerous 
plane members from plywood, especially the 
smaller parts, according to Harry S. Knox, 
manager of the firm. 

Plywood operators said they expect the 
big, new planes to be constructed largely of 
the exterior-type plywood which has come 
to the fore in recent years as a building ma- 
terial. 

The Western plywood manufacturers be- 
lieve that a high priority number will be 
assigned plywood used for plane construc- 
tion and report that their companys are pre- 
pared to fill large orders of this type. 





Precautions Against Forest Fires 


In face of what can easily be a serious 
fire season this year, the national forests of 
the California Region (California and south- 
western Nevada) will be open to the public 
under certain restrictions, according to Re- 
gional Forester S. B. Show of the U. S. For- 
est Service here. 

Because fires can easily disrupt or in- 
terrupt military and war industry programs, 
until the end of the fire season certain For- 
est Service truck trails and foot trails in 
hazard areas in Southern California will be 
closed to the public, as will be isolated 
campgrounds and important watershed areas. 

Fourteen national forests in northern Cali- 
fornia will remain open, except for Federal 
forest areas where lumber companies are 
operating, and inaccessible regions of stra- 
tegic watersheds and high-value timber or 
grazing lands, where fire hazard is severe. 

Recently lumber manufacturers, logging 
operators and forest officials met at Quincy, 
Calif., to discuss fire prevention and protec- 
tion. 





Trains Salesmen in Priority 
Provisions 


During the week which ended March 28, 
the Corley Manufacturing Co., manufactur- 
ers of portable sawmill machinery and other 
allied products, with general offices and fac- 
tory located in Chattanooga, Tenn., held a 
general sales meeting in Chattanooga at 
which all phases of the governmental system 
of priorities as it affects the lumber indus- 
try, was studied and discussed. Corley 
salesmen from all sections of the nation 
excepting the West Coast area, were in 
Chattanooga for this meeting. 

Discussions were led by A. J. Corley, Jr., 
vice-president, and Hal Redwine, sales man- 
ager, both of whose studies of priorities have 
included several visits in Washington with 
priority officials. The general aim of the 
meeting was to thoroughly equip company 
salesmen with a knowledge of this vital war 
effort so they, in turn, could be of greater 
service to the sawmill industry in advising 
sawmill operators what can or cannot be 
done in the securing of new or replacement 
equipment, and necessary parts for repairs 
and general service. 
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Orders for Freight Cars Increase 


Class I railroads put 17,405 new freight 
cars in service in the first two months of 
1942, of which 9,262 were installed in Febru- 
ary, and 8,143 in January, the Association of 
American Railroads has announced. Of the 
total, there were 11,610 box, 5,424 coal, 202 
refrigerator, 121 flat and 48 miscellaneous. 
New cars on order March 1 totalled 70,602, 
compared with 68,070 on Feb. 1 this year, and 
March 1, 1941. Among the new 
freight cars on order this year were 40,117 
box, 24.429 coal, 3,534 flat, 1,202 refriger- 
ator, 300 stock and 1,020 miscellaneous. 


39,353 on 


More Wood Tires 


1942 Victory tires made of laminated 
veneer made their appearance in Olympia, 
Wash., this month. They are of 56-ply 
veneer and are the creation of Fred Fant, 
an executive of the Washington Veneer 
Co. of Olympia. They were manufactured 
in the company’s plywood plant and ma- 
The tires and wheels are of 
one piece and are entirely of veneer, except 
for the steel collars by which the tires are 
fastened to the hub. Each tire is seven 
inches thick and Mr. Fant had a complete 
set of four manufactured for testing purposes. 


chine shop. 


Free Newspaper Feature Promotes 
Forest Industries 


Interesting information about the forests 
is contained in each of a series of illustrated 
feature items being offered free of charge to 
editors of weekly newspapers throughout the 
nation. The series, entitled “Our Great 
\merica” is being furnished to these con- 
sumer papers by the Public Relations De- 
partment of the American Forest Products 
Industries, Inc., 1337 Connecticut Ave., 
Washington, D. C. The feature is only 
partially devoted to forest facts, and con- 
tains other illustrated items of interest about 
American life. 


Urban Building Foreclosures 


There were fewer urban foreclosures dur- 
ing February than in any month in the last 
15 years, Federal Home Loan Bank Ad- 
ministration economists reported today. 

The 3,630 cases estimated in February 
represented a nine percent decrease from 
4,000 foreclosures in January, the previous 
low month, and were 27 percent below the 
figures for February, 1941. 

The February decline of 370 cases, or nine 
percent, from January is favorable in spite 
of the six percent decrease usually expected 
at this time of the year, according to the 
3ank Administration report. 

On the Bank Administration’s seasonally 
adjusted index, using the average 1935-1939 
month as a base of 100, non-farm foreclos- 
ure activity dropped in February to 30.9, or 
nearly 70 percent. 

Geographically, most sections of the coun- 
try shared in the February decline in fore- 
closure volume, with increases registered 
in only 15 widely scattered states in the 
New England, Great Lakes and North Cen- 
tral areas. 

While the fore- 


greatest percentage of 
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closure decline was registered in communities 
of 60,000 dwellings and over, the current 
rate of foreclosures per 1,000 dwellings in 
the largest communities was the highest. 
Conversely, the lowest percentage of decline 
was reported in communities of 5,000 dwell- 
ings and under, vet the foreclosure rate per 
1,000 units is lower in this bracket than 
in any of the larger groups. 


Wins Package Award 

Top award in the hardware classification 
of the Eleventh Annual All-America Pack- 
age Competition, went to Marsh Wall Prod- 
ucts, Inc., Dover, Ohio, for its newly de- 
signed sample kits. It was one of 57 
winners chosen from 20,000 packages sub- 
mitted. 

The “Marlite” prefinished wall panel pack- 


age was cited as providing sharp and imme- 
diate product identifications, as being of 
listinct display value, as reducing the prob- 
lem of sampling to an ideal form, as pre- 
senting a representative display of the firm's 
products in a compact unit, and as corre- 
lating the trade name with the product. 

The box has been laminated with a spe- 
cial coating to enhance its appearance and 
protect it from dirt. 


Work on Research Remodeling 

A research project in remodeling a typical 
dwelling is being conducted by the United 
States Gypsum Co., 300 W. Adams St., 
Chicago, Ill. on a frame residence located 
in Park Ridge, Ill.. a suburb of Chicago. 
The project is said to be demonstrating that 
many types of remodeling jobs are prac- 
tical and possible with materials that are 
not on the critical list. 

The heating plant presented a problem 
but quantities of metal were saved through 
the use of “Sheetrock,” a product of the 
USG company, for cold air returns. 

The floor plan of the house has been re- 
vised to use the available space more eff- 
ciently, and the roof is to be repaired to 
keep moisture from entering and to reduce 


heat loss. 





Truck Rationing 

General Conservation Order M-100, ef- 
fective March 9, 1942, provides a plan for 
rationing all types of new trucks, truck-trac- 
tors and trailers. Since the start of the 
year, sales and deliveries of new trucks have 
been prohibited by so-called “freeze” orders. 
Rationing will permit gradual release of 
frozen stocks and make these vehicles avail- 
able to government and essential civilian us- 
ers. Five classifications are established, and 
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it would appear that lumber dealers qualify 
in Classifications 2 and 3. 

Classification 2 covers vehicles used on 
transportation of all materials and equip- 
ment directly connected with the war, in- 
cluding farm and forest products; trans- 
portation of materials for defense housing 
projects. . 

Classification 3 covers vehicles used io 
transport ice and fuel to consumers: farm 
and forest products indirectly connected with 
the war program essential roofing, plumb 
ing, heating, electrical, building and vehicle 
repair services. 


Pictures Supplement Data Offered 
on Typical Timber Designs 


“Typical Designs of Timber Structures” 
has just been published by Timber Engi- 
neering Co. as a service to architects and 
engineers. The compilation presents 48 de- 
tailed drawings selected by the Teco Engi- 
neering staff from the collection of several 
hundred designed in the course of practical 
work on actual timber engineering problems. 
These typical plans cover 14 different types 
of timber design, each group introduced by 
a photograph of an actual structure in which 
that type of design was employed, and an 
explanation of its use. In the back of the 
book are “Handy Tables for Use in Timber 
Design,” taken from the National Lumber 
Manufacturers’ Association publication, 
“Wood Structural Design Data.” 

Typical Designs of Timber Structures will 
be sent on request, gratis, to any registered 
architect or engineer. Additions will be dis- 
tributed from time to time. 


Alabama Tree Farms 

A forestry program known as the “Ala- 
hama tree farms system,” inaugurated by 
the Alabama State Chamber of Commerce, 
will be formally dedicated with elaborate 
ceremonies on April 4 at Brewton, with 
Governor lfrank Dixon making the principal 
address. 

To insure the permanence of the 
and forest products industries which now 
give employment to more than 100,000 Ala- 
lama families, according to official estimates, 
the “tree farm system” will seek greater 
progress in fire protection, in selective cut- 
ting, in reforestation, and in the dissemina- 
tion of information pertaining to such prog- 
ress and the methods by which the progress 
is attained. 

As an important step in this program, 
the name, “tree farm,” will be used as the 
designation from each forest land area, large 
or small, which is dedicated to the growing 
of forest crops for commercial purposes, 
and which is protected and managed upon 
a basis providing for continuous growth to 
balance with continuous yield. 

State Forester Brooks Toler will provide 
the services of his division in selecting the 
forest lands which are qualified, and_ will 
give a hearty cooperation to the “tree farms” 
program. 

The “tree farm” program is an enterprise 
of private initiative, taken at the suggestion 
of numerous far-sighted forest owners, W. 
A. Steadman, president of the State Cham- 
ber of Commerce, emphasized. 

There are now at least 18,176,000 acres 
of commercial forest lands in Alabama. 
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